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Agent’s Liability 
To Assured Upheld 


In California Case 


Producer Presumed to Have Ade- 
quate Knowledge of Rates, 
Forms and Clauses 


NON-SUIT MOTION DENIED 


Appeal Court Says Agent Must 
Use Reasonable Diligence in 
Acting for Assured 

\n agent or a broker, one who acts for 
an assured in obtaining coverage, must 
exercise reasonable diligence and have a 
fair knowledge of rates, forms and other 
features of his business, according to a 
recent decision of the District Court of 
Appeal of California. In the case of the 
Colpe Investment Co. against Seeley & 
Co., agents, the appeal court reversed a 
judgment of non-suit for the defendants 
and held that the case should be tried 
before a jury on the facts. The impor- 
tant point in the decision is that the 
court held that an agent or broker, who 
tells a client that he is competent to 
handle insurance problems, may be held 
legally liable for failure to act in a rea- 
sonably competent manner. In this par- 
ticular litigation the case is remanded 
for trial to determine whether the agents 
used reasonable diligence in obtaining 
adequate insurance on good terms. 


Coinsurance Not Explained 


It was testified on behalf of the in- 
sured that the agency was employed, as 
alleged, to keep the property insured con- 
tinuously up to 100% of the value, ac- 
cording to the August issue of Insurance 
Decisions of Indianapolis, published by 
R. M. Chandor, and that the agency was 
instructed that full coverage should be 
carried and that this should be procured 
upon the terms most favorable to the 
wners. Further, that whenever the pol- 
ices were up for renewal, which hap- 
pened annually, the insured and_ the 
agency would agree as to the correct 
value of the property for the purpose of 
fixing the amount of insurance. It was 
also testified by qualified experts that 
the practice of writing coinsurance was 
known to all brokers, who ought to ad- 
vise their principals with reference to 
the effects thereof and also as to the 
discount allowed in such instances, and 
also the possibility of procuring a three- 
year coverage for an amount equal to 
double the annual premium. 

The insured’s president, who represent- 
ed the owners of the property in the ne- 
gotiations with the agency during the 
Period when the agency was procuring 
the policies, testified that he was never 
advised as to the possibility of procur- 
Ing these discounts. He further testified 
that the agency represented from time 
‘o time that the insurance placed upon 
the properties was at the best rates ob- 
tainable, and that contrary to such rep- 
fesentations, insurance adequately pro- 
tecting the insured could have been ob- 


(Continued on Page 24) 
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Philadelphia Council 
Passes Four Mill Tax 
On Co. Investments 


Revive Revenue-Raiser Withdrawn 
Year Ago on Vigorous 
Protest 


COS. THREATEN TO MOVE 


Final Vote When Council Meets 
Next Month; Newspapers 
Attack Scheme 





The City Council of Philadelphia has 
passed by preliminary vote on first read- 
ing a bill levying a four mill tax on the 
personal property of mutual insurance 
companies and savings banks of the city. 
This would be a tax on the invested as- 
sets of the companies. This proposal 
has been buried in committee since it 
was first introduced nearly a year ago. 
At that time the insurance companies of 
Philadelphia threatened to move their 
home offices out of the city if the meas- 
ure was passed. On Thursday of last 
week the bill was called up without no- 
tice and passed in a fifteen minute ses- 
sion of the Council after which it re- 
cessed until September 21 when final 
vote will be taken. 

Seek Revenue-Raisers Instead of Mu- 
nicipal Economy 

The finance committee of the City 
Council is facing the preparation of the 
city budget and figures that the new tax 
would produce $6,400,000, raising the 
city’s borrowing capacity $160,000,000. 
Critics point out that this is done rather 
than to effect municipal economies. The 
original ordinance had been shelved by 
the Council’s committee on new revenue, 
but the Vare leader of the Council, 
Harry J. Trainer, had the bill reintro- 
duced and referred to the finance com- 
mittee, of which Councilman Bernard 
Samuel is chairman. Samuel is the Vare 
candidate for city treasurer and is inter- 
ested in revenue-raisers 

Permanent Tax on Thrift 

\ccording to the terms of the bill the 
new tax would be levied before October 
15. Councilman Trainer is quoted by the 
daily papers as saying: “This bill is not 
to be regarded as emergency taxing leg- 
islation but as a permanent tax.” 

Newspapers Point Out Consequences 

Philadelphia newspapers have attacked 
the revival of this proposed tax as vi- 
cious and a menace to the city. They 
point out that it is wrong in principle, 
being a tax on the savings of all the 
policvholders of the life companies and 
the depositors of the savings banks. The 
Morning Ledger says: “Passage of this 
measure would do infinite injury to the 
city’s vital interests and one result would 
probably be the removal from the city of 
great institutions upon which hundreds 
of Philadelphians depend for their live- 

(Continued on Page 11) 
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THE SECRET OF SUCCESS 


“If there is a ‘secret’ of success it is the appreciation of what 
one has the ability to do, plus the recognition of op- 
portunities when they appear, and a healthy satisfaction 
with what is achieved by closely coordinating ability and 


opportunity.” 


That the men of this agency have real ability to recognize 
and take advantage of PRESENT DAY OPPORTUNITIES is a 
source of GREAT SATISFACTION and accounts, partially at 
least, for the GENUINE OPTIMISM with which we view the 
future. We believe the balance of 1933 will reveal a very 


real revival in selling enthusiasm. 


CLIFFORD L. McMILLEN 
General Agent 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 


Main Office—347 Madison Avenue 
Times Square Branch—1450 Broadway 


New York City 
VAnderbilt 3-5500 
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NEW POLICY FORMS DRAWN to MEET 
NEEDS of the [IME 


The life insurance policy forms which 
have been put out this year show evi- 
dence of a desire on the part of the com- 
panies to meet very specific demands 
and to equip the agents with practical 
propositions. While retirement annuities 
have been increasingly popular the past 
vear or two, there has been a persistent 
call for types of life insurance with life 
income or annuity options. These ap- 
peal alike to the old policyholder faced 
with the problem of a shrinking estate 
and to the mature prospect who is in 
search of a safe and productive source 
for his investments. In the words of a 
Boston insurance agent, “Where the in- 
surance policy fills the bill today is as 
a productive use for capital.” The re- 
cent forms also show an effort toward 
reducing the burden of premium pay- 
ments to the minimum. 

As was explained b¥ Wesley E. Monk, 
general counsel for the Massachusetts 
Mutual Life and former insurance com- 
missioner of the Commonwealth, speak- 
ing before a legislative committee, an 
annuity can be sold to supplement bene- 
fits available under life insurance poli- 
cies or to take up and continue the life 
when it has ceased under life 
insurance. He pointed out that greater 
flexibility is afforded through separate 
contracts, if the insured desires to 
An examination of 
some of the recent forms at the Massa- 
chusetts Department of Insurance shows 
several different types of single premium 
policies, i. €., contracts providing for the 


income 


change his policies. 


purchase of an annuity in stated units 
up to a maximum amount and for the 
purchase of additional units to increase 
the original contract. One participating 
company is issuing a form of this type 
in which provision is made for adding 
to the through the pur- 
chase of more premium units at any time 
prior to the commencement of annuity 
payments. Another accomplishes this 
same purpose by attaching a rider or 
supplemental agreement. Both proposi- 
tions are annuity 


face amount 


deferred contracts. 
Using Conversion Privilege 
The Massachusetts Department does 
a apply to annuity contracts the pro- 
vision of the law requiring medical ex- 
amination, which specifically refers to 
life and endowment life policies. Poli- 
cles in this latter class issued through 
the conversion of a part of the original 
are also exempted inasmuch as the com- 
Pany assumes no additional risk and the 
Conversion effects a reduction in the 
ginal policy both as to benefits and 
Premium. This is illustrated by the an- 
nual Premium form known as a “Finan- 
cal Adjustment” policy, which is also 
an example of a method for securing a 
ferent form of protection by convert- 


By Hi. 


ing some of the original amount into one 
separate policies, at a corre- 
The 
policy 1s a seven year term contract pro- 
viding an annuity or life income. Appli- 
cation for the conversion privilege may 
be made during the term of the original 
on coupons on which the insured 


or more 


sponding reduced cost. original 


policy 


O. Boone ‘ 


4 
specifies the change he wishes made, viz., 
a part of the parent contract applied fo 
purchase life or endowment life insur- 
Or another like the original with 
similar conversion privilege may be ap- 
plied for. 

A legal interpretation by the Massa- 
chusetts attorney gencral was given in 


ance. 





Agents Form Old Guard Club 


Veterans in Penn Mutual Agency of J. Elliott Hall Organize 
to Study Common Problems; Oscar 
Kimberley President 


A different set of problems confronts 
the older agents (old in service, not in 
years) than are encountered by the new- 
The reasons for 
The 


agents have seen many of their prospects 


er men in the business. 
this are chiefly as follows: older 
shot from under them by reason of van- 
ished fortunes or crippled estates owned 
by policyholders; they find it more diffi- 
cult to dig up new sets of prospects; 
they have more experience with current 
economic pre »blems of older policyholde rs 
than the new agents have for the reason 
that they have more policyholders; they 
have sometimes gaited their production 
at more difficult ranges, such as writing 
larger cases, and have been up against 
the handicaps of handling lessened buy- 
ing power, coupled with the present un- 
popularity also of the larger policies not- 
ed in most of the head offices. 
points of 


There 


are many common interest 
the older agents, which 
sion can result in 


each other. 


among discus- 


mutual aid towards 
This is the background behind a new 
association in the Penn Mutual Life 
agency of J. Elliott Hall, 50 Church 
Street, New York, composed of men who 


have been associated some years with 
Mr. Hall, either at 25 or 3%) Church 
Street. It is called the Old Guard Club, 


and will meet weekly. The president of 
the club is Oscar Kimberley, who before 
going into life insurance with Mr. Hall 
was an advertising man; the secretary- 
treasurer is James T. Hodgskin, who was 
at one time in the real estate business; 
the vice-president is Ralph Hasemeier, 
who has spent his entire life insurance 
career with Mr. Hall. 


Addressed by F. H. Davis 


The Old Club held its first 
luncheon one day last week at the Rail- 
road Club. From the head office came 
Vice-President Frank H. Pavis, who told 
of the newer life insurance production 
opportunities, how they fit into the pres- 


Guard 


ent situation, the value of experience. 
While not difficulties 


which are encountered in selling insur- 


minimizing the 


ance at the present time he pointed out 
that a depression has its silver lining, 
and readjusted sales methods will over- 
come many handicaps. He stopped a 
moment to pay tribute to the courage of 
the men on the firing line of production 
who have fought so courageously during 
the restrictions, bearing the brunt, not 
permitting themselves to sink in any sea 
Now the situation 
has been very much improved, and those 


of discouragement. 


agents who have stuck to their work, 
used their heads, had plenty of backbone 
Mr. 
Stanton 


and intelligence, were winning out. 
Hall 
Hale and others from the executive end 


spoke in a similar vein. 


of the agency were present. 
Some of the Old Guard 


The best years of some members of 
the Old Guard follow: 

Clara M. De Noon: 1930, $412,000; 1932, 
$421,400. T. H. Walter Duff: 1926, $328,- 
145; 1932, $300,000. F. C. Dunning: 1925, 
$392,500 1928, $304,000. (Mr. Dunning has 
written forty lives this vear.) Paul V. 
Frary: 1928, $359,380. Mr. Frary is in 
his 272d week of consecutive production. 

George A. Goodridge: 1930, $551,000 
(109 lives); 1933, in excess of $500,000; 
440 weeks of continuous production. Nel- 
son A. Hall: 1929, $655,680; 1929, $632,298. 
Ralph E. Hasemeier; 1928, $527.570. Al- 
bert Hopkins: 1924 to 1931, $1,000,000 av- 
erage production a year. John D. Howell, 
former million dollar producer. (During 
his first year with the agency he paid 
for more business in that year than any 
other agent up to that time had ever 
done with the agency.) Oscar S. Kim- 
berley : 1928, $335,000; 1930, $308,757. Le- 
roy Loomis: 1931, $425,563; 1926, $364,000. 
Clarence K. McCallum: 1930, $366,750; 
1932, $353,088. Otto E. Raetzer: 1924, 
$292,785; 1926, $274,000 Howard E. 
Rider: 1928, $369,250; 1926, $337,050. Alex- 
ander E. Russell: 1925, $252,145. Herbert 
T. Scott : 1930, $359,000. Walter F. Scott: 
1931, $513,109; 1932, $449,392 

Three other members are Oscar B. 
Stoughton, Oscar L. Sturgis and Lyman 
D. Warren. 


connection with the approval of this 
form, which decided that a life insurance 
right to 


than one policy in exchange for, or in 


company has the issue more 


The form con- 
tains a provision that facilitates the pay- 


addition to, the original. 


ment of premiums by applying any re- 
mittance made by the insured, of $5 or 
over, to create a “premium deposit fund” 
out of which payment of premiums may 
be made or used for converting the 
original into a fully paid-up policy. Al- 
though it is also looked upon by the In- 
surance Department as an annuity prop- 
osition and is a participating contract, 
like the single premium contracts men- 
tioned above, unlike them the “Financial 
Adjustment” policy provides for cash, 
loan and other equities, another legal 
requirement from which annuity con- 
tracts are exempted in Massachusetts 


A Special Type of Contract 


Another type of contract which pro- 
vides for additional insurance has been 
recently given approval. This is issued 
by a Massachusetts non-participating 
company and is an endowment life in- 
surance policy in which the company 
increase the face amount of 
the policy by adding thereto 25% of the 
previous premiums paid should death oc- 
cur under the original contract. After 
three years’ premiums have been paid, 
the insured may have the original policy 
converted into an Ordinary life contract 
for a premium 25% less and the com- 
pany will apply 25% of the previous 
premium to the purchase of a life an- 
nuity, with future premiums as stipu- 
lated in the policy. In respect to this 
form, also, the Massachusetts attorney 
general ruled that the company has the 
right to insert in the form a provision 
that the additions would be discontinued 
if the policy lapsed. 


agreés to 


Unusual Two-Year Endowment 


With no claim of resemblance to any 
one of the foregoing types, a two-year 
Endowment policy calls for attention 
and was among those approved late last 
vear. It is known as a “Deferred In- 
vestment” contract and may be consid- 
ered a genuine single premium proposi- 
tion in that the premium payment must 
be made in one sum. Although without 
other features of an “ultra” nature, the 
form may be looked at as of the “un- 
common variety” inasmuch as the short 
term for which it may be issued invites 
the conjecture that it may be for tem- 
porarily guaranteeing a large investment 
of capital; at all events, it is classed as 
protection proposition re- 





a business 











quired, no doubt, for an _ exigency 
which tl mpany’s existing short 
term end forms did not fit. The 
face of the pol becomes payable t 
the insured if living two vears from date 
on the anniversary of the policy. The 
pavee, after the insured’s death, has the 
privilege of electing f the several 
opti ns of settlement (including pav- 
ment in con- 
tinuous 1 - 
ome at 
terest) laries 
nay be s 
assigns 

visions t con 
pany’s short term endowment 
forms 





Page + 








UNDERWRITER 


A —_ 
THE EASTERN = 






August 18, 1933 








1933 ane eaitine 
A.L.C. Section Theme 


_McLAIN ANNOUNCES PROGRAM 





E. B. Stevenson, Jr.. A. J. McAndless, 
M. J. Cleary and H. H. Armstrong 
to Be Chicago Speakers 
“The agency executive—model 1933” 
will be the theme of the agency section 


of the American Life Convention this 


and a number of company officials 
will present their impressions of what 
the agency executive is and should be, 
according to the program announced by 

James A. McLain, vice-president of the 
Guardian Life, who is chairman of the 
agency section. The meeting will be on 
Friday morning, October 13. 

“The agency executive and a common 
problem,” is the topic of E. B. Steven- 
son, Jr., vice-president, National Life & 
Accident, Nashville, Tenn. “The agency 
executive as viewed by a brother offi- 
cer” will be explained by A. J. McAnd- 
less, vice-president Lincoln National 
Life; while “The chief executive looks 
at the agency executive,” will be pre- 
sented by M. J. Cleary, president, 
Northwestern Mutual. “The agency ex- 
ecutive looks at himself,” will be taken 
by H. H. Armstrong, vice-president, the 
Travelers. 

The speakers and their subjects have 
been selected with a view of assisting 
the agency department executives of life 
insurance companies to solve their pres- 
ent days problems and to prepare them 
for the new developments in the sale of 
life insurance, endowment, annuities, etc., 
that should result from the national in- 
dustrial recovery act and other ex- 
traordinary changes that have taken 
place in this country in recent months 

Open Forum a Feature 

An open forum will be held after the 
fixed program, with the meeting thrown 
open for a general discussion not only 
of the questions covered by the formal 
papers but of any other agency depart- 
ment problems. 

John J. Moriarty, 
Missouri State Life, 
agency section. 

Due to the number of people coming 
to Chicago to view the World’s Fair the 
American Life Convention is urging its 
members to make their reservations at 
the Edgewater Beach as soon as possible. 


year, 


vice-president of the 
is secretary of the 


PROVIDENT MUTUAL ‘CHANGES 


Hampton Susccets ‘Mildhoner in St. 
Louis; L. A. Beers Follows Tobey 


as Syracuse Manager 

Walter L. Michener has resigned as 
general agent for the Provident Mutual 
Life in St. Louis after twenty-nine years 
in charge of that agency. The office will 
be under the direction of Donald A. 
Hampton of the home office staff, who 
will have the title of 
Michener is to devote 


manager. Mr. 
his time to per- 
sonal production. 
Guilford Tobey, 
agent for the company, 
and that agency will be 


Syracuse’ general 
has also resigned 
managed by 


Leighton A. Beers, formerly of the Mu- 
tual Benefit but more recently of the 
Provident Mutual home office staff. 


Both effective Au- 


gust 31. 


changes become 


BROOKLYN NATIONAL GAINS 

During July the Brooklyn National 
Life had a greater increase of insurance 
in force than in any month of the past 
two and a half years. The month was a 
drive in honor of President William R 
Bayes. Applications exceeded the aver- 
age monthly production for the past year 
by 20% and paid-for business exceeded 
the average for the past year by more 
than 40%. The average policy was 
slightly over $6,000. At the beginning of 
the month a selling plan based on 
“bridging the gap” was presented to the 
month. 


agents and was used during the 





An LNL policy | 


means 





The Lincoln National Life Insurance 


Company Fort Wayne. Indiana. 








Service and 


Satisfaction 


The Missouri State Life has been 

ee vem awarded a judgment of $500,000 against 
WALTER T. SHEPARD the receiver of the National Bank of 
Walter T. Shepard, who resigned in Kentucky, the suit arising from two cer- 


June 


National 
service, 
California agency of the company at Los 
Everett. He 
is opening new offices in the 


Angeles, 


Realty Building in that city. 
will maintain a connection with the agen- 
cy, although devoting more time to per- 


vice-president 
Life 
has now taken over the southern 


succeeding 


sonal affairs. 


Mr. 


Shepard's 


a more 


end of his service 


cial he 
a leave 








spent some 
of absence. 


after twenty-five years of 


resignation as 
president was brought about by the wish 
to live i f ‘ 
order to preserve his health. 

as a home 
ime in California on 


the Lincoln _ tificates « 
A. Be. F, 
tificates 
Caldwell 
Rogers (¢ 
Associated Missouri 


Mr. Everett 
that the 


agreemen 
vice- 


climate in court, wo 
Toward the from the 
office offi- tors. An 
bank in t 
cinnati. 


crashed in 1929. 


bank that the 
cashed, as 


f deposit held by the company. 


The decision was given by Federal Judge 


Cochran, Kentucky. The cer- 
had been obtained from the 
& Co. interests at a time when 
caldwell was a director of the 
State Life, before his firm 
It was held by the court 
Missouri State Life was an in- 


nocent purchaser of the certificates and 
had no way of knowing about a verbal 


t between Caldwell and_ the 
certificates would not be 
Caldwell, in the opinion of the 
uld have kept such knowledge 
company’s officials and direc- 
appeal has been filed by the 
he U. S. Circuit Court at Cin- 








WORLD WIDE 


The agencies of the SUN LIFE ASSURANCE 
COMPANY OF CANADA encircle the globe. 
Active branch organizations are maintained on 
five continents, in 40 countries and in 40 states 


of the United States of America. 


Policies in force number more than a million. 
Insurances in force approximate Three Billions of 
Dollars. 


The international character of the ead 
provides unique facilities for the service of it 
clients, in whatever part of the world they may 


reside. 


S 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: Montreal 
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MISSOURI STATE WINS SUIT 


J. A. ROE WITH YOUNG & CApps 





Made Assistant Manager Handling Brok. 
erage and Full Time Production; 
Agency Among Leaders 


James A. Roe, who has been with the 
C. B. Knight agency of the Union Cen. 
tral as a personal producer since 1928 





ROE 


| 
| 
| JAMES A. 


has joined Young & Capps, Fidelity Mu- 
tual Life agency in New York, as assist- 
ant manager in charge of brokerage ac- 
tivities and full time production. Mr. 
Roe, a native New Yorker who was in 
naval aviation during the war stationed 
for eight months at Pauillac, France, 
joins the organization with a good back- 
ground in the business and a reputation 
as a consistent producer. 

Mr. Roe’s life insurance career started 
with John C. McNamara in 1925 and his 
average annual paid-for with the organ- 
ization was $350,000. He also maintained 
consecutive weekly production for more 
than a year. His good record continued 
with the C. B. Knight agency. 

Part of Mr. Roe’s time in the Young 
& Capps agency will be devoted to in- 
creasing its full time producing staff. 
This agency, which will be three years 
old next month, stands fourth this year 
among Fidelity Mutual agencics. 





NOW REPRESENT PRUDENTIAL 

The New York City brokerage firm of 
Prusansky & Tunick has been licensed 
as agents of the Prudential of Newark. 
The members of the firm, Morris J. 
Prusansky and Theodore Tunick, were 
both previously members of a local 
agency of the Equitable Society. 





BERKSHIRE 37% INCREASE 

Serkshire Life increase in paid-for bus- 
iness was 37% for July over July, 1932. 
Twenty-one ot the company ’s thirty-four 
agencies showed gains. For the year t0 
date the company production is 9% less 
than last year for the period, but a “third 
of the company’s agencies are ahead. 
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Kentucky Town Puts 

$10 Tax on Agents 
COMPANY FIGHTING MEASURE 
Metropolitan Life, With Only One Agent 


Affected, Contests Levy Upon 
Salesmen as Individuals 





The town of Bromley, Ky., a suburb 
of Louisville, recently imposed a license 
tax of $10 which would apply to insur- 
ance agents. Although the levy is a tax 
upon the individual the Metropolitan Life 
decided to test the right of the town to 
impose such a tax and sought an injunc- 
tion in the Kenton County Circuit Court. 
judge Leslie T. Applegate denied the 
injunction and the Metropolitan Life has 
appealed to the Court of Appeals at 
Frankfort. An order restraining Brom- 
ley from collecting the tax was continued 
jor twenty days until the case can be 
heard. 

The ordinance imposing the tax reads 
as follows: ‘ 

“Any person or corporation transact- 

ing business, soliciting, selling or deliver- 
ing goods or merchandise not sold pre- 
vious to time of delivery, from house to 
house or in any manner other than at a 
fixed place of business within the Town 
of Bromley, shall pay an annual license 
tax of $10 if more than one vehicle is 
used, $7.50 for each vehicle in excess of 
one.” 
The Metropolitan Life is opposing the 
tax on principle as there is only one 
agent representing the company at 
Bromley, which is in the company’s Lou- 
isville district. It is understood that at 
least one company has paid the tax. 





SERVICE LIFE-HAWKEYE DEAL 


Omaha Organization Getting Control of 
Des Moines Company; Stock 
Transfer Plan Expected 
The Service Life of Omaha is nego- 
tiating for control of the Hawkeye Life 
f Des Moines, it has been learned in 
that city on good authority. If success- 
ful the Service Life is expected to re- 
insure the Hawkeye Life business and 

move it to Omaha. 

The Omaha concern is buying up 
Hawkeye Life stock, and if getting 
enough to control the company is ex- 
pected to begin selling its own stock 
in the state of Towa, which would make 
the entire transaction amount to a trans- 
fer of stock. 

The Jowa insurance commission is 
making plans to qualify the Service Life 
to sell stock in Towa, it was learned. 


F. T. PARTRIDGE RECUPERATING 





New England Mutual Executive Was In- 
jured in Motor Car Accident 
on August 3 

Frank T. Partridge, vice-president and 
secretary of the New England Mutual 
Life, who was injured August 3 in a 
motor accident in Vermont, is now con- 
valescing at his summer home at Crow 
Point, Hingham, Mass. He went to a 
rong in Springfield, Vt., after the ac- 
cident, 





4 

GRAY’S UNUSUAL OFFICES 
One of the most elaborate of New 
York City general agency offices is that 
ot Harry F. Gray, general agent for the 
Connecticut Mutual, in the Woolworth 
Building. Mr. Gray’s agency occupies 
the suite that was once the executive 
Suite of the Irving Trust Co. when it 
hal headquarters there. Most of the 
walls are wainscotted to the ceiling and 
all departments including the cashier’s 
and the producers’ rooms are fine archi- 
tectural work. 


TO LEAD MORTGAGE DISCUSSION 
Robert LL. Fisher, assistant treasurer 
- the Connecticut Mutual Life, is to be 
, chairman at the convention of the 
Lon eage Bankers Association at St. 
“ag October 10 and 11. He will con- 
duct a discussion on general matters that 
terest the association. 














To the Salesman who hesitates 





about seeing a prospect, and 


To the Prospect who hesitates 
about acquiring adequate life in- 


surance protection. 


Consider this truth — 


“Whilst we deliberate how 
to begin a thing, it grows 
too late to begin it”— 
Quintillian. 


Need more be said? 
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Che Prudential 


Insurance Company of America 


Epwarp D. DuFFizLp, President 


Home Office, Newark, New Jersey 




















L. G. Saunders General 
Agent in Brooklyn 


SUCCEEDS JOS. A. ECKENRODE 





New Penn Mutual Manager Has Been 
Supervisor in Home Office 
Agency of Company 





L. G. Saunders, formerly supervisor in 
the home office general agency of the 
Penn Mutual Life under John A. Stev- 
enson, is now general agent of the com- 





L. G. SAUNDERS 


pany at 26 Court Street, Brooklyn. Mr. 
Saunders succeeds Joseph A. Eckenrode, 
who continues as associate general agent. 
Mr. Eckenrode has not been in good 
health recently. 

After a long career in numerous sports 
activities in an official capacity Mr. 
Saunders entered the life insurance busi- 
ness in 1919 with the Graham C. Wells 
Agency in New York. He then became 
supervisor for the Ben F. Shapro Agency 
of the Penn Mutual Life in San Fran- 
cisco as supervisor. In 1928 he came to 
the home office agency of the Penn Mu- 
tual. 

Mr. Saunders is an expert on bridge, 
being the author of “Contract Bridge 
Primer.” As a fisherman he also rates 
as an expert and has taken part and 
won many prizes in fly-casting tourna- 
ments. At Columbia University he was 
on the same baseball team as Eddie Col- 
lins. He coached football at Stevens In- 
stitute for several years and has often 
officiated at football games. 





FRANCIS B. PATTEN DEAD 
Associate Counsel Was With John Han- 
cock Since 1900; Was 75 Years 
Old; A Harvard Man 

Francis Bartlett Patten, associate 
counsel of the John Hancock Mutual 
Life for the past twenty-six years and 
also associated with the company since 
1900, died last Saturday at his home in 
Roxbury, Mass., after a month’s illness. 
He was seventy-five years old. 

For a few years after his graduation 
from Boston University Law School Mr. 
Patten practiced law in Boston, and then 
became title examiner and counsel for 
the Massachusetts Title & Insurance Co 
Four years later he became associated 
with the John Hancock. He was a grad- 
uate of Harvard, class of 1879, and of 
Boston Latin School. 

One of his hobbies was Spanish liter- 
ature and he was active in the Club 
Espafiol of Boston. He read a number 
of papers before the Association of Lift 
Insurance Counsel. 





REEDER WITH COUNTRY LIFE 

Howard Reeder, for the last four years 
actuary of the Royal Union Life until it 
went into receivership, has become ac- 
tuary for the Country Life of Illinois. 
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To. Fight for Anderson 
At Chicago Convention 


BY | RAY HODGES 


Cincinnati Man Says Real Nominating 
Committee Will Meet at Time of 
National Convention 


Ray Hodges, who is manager of the 
Vivian Anderson for the 
National Association 
said this week: 

intends to 


STATEMENT 


campaign of C. 
presidency of the 
of Life Underwriters, 

“\{r. Anderson’s committee 
present its cause before the real nominat- 

; aaa ge a 
ing committee at Chicago in September. 

In discussing the action of the Ad- 
visory Nominating Committee of the Na- 
tional Association taken at Chicago a 
fortnight or so ago, which the commit- 
tee named Theodore M. Riehle for pres- 
ident after hearing from a number of 
associations about their attitude—asso- 
ciations representing more than 10,000 
members not expressing a preference— 
Mr. Hodges said to The Eastern Under- 
writer: 

“You of course know that that was not 
an official nomination but merely a rec- 
ommendation, based upon reports from a 
minority of the associations. It was a 
report to the nominating committee 
which will meet in Chicago and which 
alone has authority to make an official 
nominating report. The real nominating 
committee under Article 6, Section 2 of 
the National Association by-laws 1s com- 
posed of one member from each local 
delegation present at the convention, 
each delegation being entitled to name 
its own member. The nominating com- 
mittee at the Chicago convention is the 
only one provided for by the constitu- 
tion and by-laws of the National Asso- 

re 
ciation of Life Underwriters. 





WILSON SUCCEEDS WRENN 





Was Assistant to Late General Agent; 


Takes Over Chicago and Cham- 
paign Agencies of State Mutual Life 
Floyd Wilson has been appointed 


manager for the State Mutual Life in 
Chicago succeeding the late Everts 
Wrenn, who died a few weeks ago. Mr. 
Wilson had been assistant general agent 
under Mr. Wrenn for the past two years. 
He started his insurance career in Den- 
ver about three years ago, but shortly 
changed to Chicago, where he was a per- 
sonal producer in the Wrenn agency be- 
fore becoming assistant general agent. 

The State Mutual Life agency at 
Champaign, Ill, under Nathaniel P. 
Blanchard will be consolidated on Sep- 
tember 16 with the new Wilson agency 
at Chicago. Mr. Blanchard, a former 
president of the Illinois Association of 
Life Underwriters and active in legisla- 
tive work for the association, has not yet 
announced his plans. 





LAMAR’S DOUBLE CONVENTION 

The Lamar Life All Star Club held its 
convention at both ends of the Missis- 
sippi River Valley this year, having busi- 
ness sessions at Biloxi, Miss., and then 
departing for the World’s Fair at Chi- 
cago. The convention was the first that 
President Jesse Bounds has attended in 
that capacity. Among the speakers were 
Dr. J. O. Segura, vice-president and 
agency director; E. Babbitt, vice-pre- 
sident and actuary; Roy Nelson, field 
conservation manager; W. L. Mistrot, 
home office underwriter; Rex B. Magee, 
advertising manager; and Ran Schlater, 
prominent producer. A number of other 
agents also spoke. A banquet and min- 
strel show was held at Biloxi. 


HARTFORD ASS’N COMMITTEES 
L. O. Tobie has been appointed chair- 
man of the Hartford Life Underwriters 
Association membership committee by 
President Watson W. House, and 
Ernest L. McCutcheon has been named 
chairman of the program committee. 





Rule Appointment of 

E. W. Clark Invalid 
ATTORNEY GENERAL’S OPINION 
State Comptrelice ‘Withholding lowa 


Commissioner’s Salary; Governor 


May Declare Office Vacant 





Attorney General Edward O’Connor 
ruled in Des Moines Tuesday that Insur- 
ance Commissioner E. W. Clark is not 
entitled to his salary and that his “at- 
tempted appointment” to the office is 
void. Although the opinion in itself 
does not oust Clark, it furnishes a basis 
on which Governor Clyde L. Herring 
might regard the office as vacant and 
make an interim appointment. If this 
is not done it will be necessary for Clark 
to seek his salary through courts. 

Shortly after the announcement that 
his salary was being held Commissioner 
Clark charged through his attorneys that 
the Herring administration is playing 
politics. The warrant for Commissioner 
Clark’s salary for the first half of Au- 
gust calls for $166.66. He has filed a 
written demand for the money. 

Addison M. Parker, Des Moines, who 
with John Senneff, Mason City, Ia., are 
the commissioner’s personal counsel, is- 
sued a statement charging the denial of 
the Democratic administration to remove 
Mr. Clark, who is a Republican, from 
office and replace him with a Democrat. 

According to Mr. Parker the admin- 
istration has had the current action un- 
der consideration since early this year 
and in April, while the commissioner was 
in Chicago, brought it up but dropped 
it when Clark threatened mandamus ac- 
tion. 

State Comptroller C. B. Murtagh’s of- 
fice, Tuesday, was withholding Clark’s 
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death or old age retirement. 


which makes them: 


is one of the things provided by a MONARCH protection program. 


All the contingencies are provided for—sickness, accident, natural 


MONARCH disability contracts with benefits from the first day of 
sickness or accident have the exclusive MONARCH “Triple Guarantee,” 
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last semi-monthly pay check as a result 
of the opinion. Comptroller Murtagh’s 
office had requested the opinion. The 
attorney general’s opinion, approved by 
his entire staff, declares that Commis- 
sioner Clark, as a state senator, voted 
for an increase in salary for the office 
to which he had been appointed earlier 
but which he had not yet assumed. 
Had Voted to Increase Salary 

Commissioner Clark was state senator 
from Cerrogordo County, Mason City. 
The opinion said Clark as state senator 
voted for the increase in the salary of 
insurance commissioner on April 2 and 
April 5, 1931. He had been appointed 
insurance commissioner by former Gov- 
ernor Dan W. Turner in early January, 
1931, and his appointment had been con- 
firmed January 22, 1931. The opinion 
said he took up the insurance office du- 
ties July 1. 

The attorney general’s opinion, latest 
of a series of events centering on the in- 














WHEN YOU SELL LIFE INSURANCE SELL 


INDEPENDENCE! 


America's Declaration of political Independence 
was signed many years ago. 
Americans will sign new declarations of financial 
independence—life insurance policies guaranteeing 
freedom from fear and destitution. 
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surance comtnissioners office, alleges that 
Clark’s appointment violated the state 
constitutional provision which bars a 
state senator or representative from ap- 
pointment to a civil office which has been 
created or for which the salary has been 
increased during the term for which he 
was elected. Prior to January 1, 1933 
the salary of insurance commissioner 
was $4,000 a year. The 1931 budget and 
appropriation act increased it to $4,500, 
the raise being effective in 1933. 

Clark has been the center of contro- 
versy since early this summer due to ob- 
jections to his application for receiver- 
ship of the Royal Union Life and to 
complaints involving the merger of the 
Modern Brotherhood of America, Mason 
City, and the International Order of For- 
esters, Toronto, Canada. 

The executive council ordered his ap- 
pearance before it in connection with 
these matters but the Polk County dis- 
trict court granted a writ of certiorari 
which would postpone the executive 
council hearing until at least September 
5. Clark’s term as insurance commis- 
sioner under ordinary circumstances 
would expire July 1, 1935. 


FILE RECORD ON E. W. CLARK 











Attorney General Answers Certiorari 
Writ Secured by Iowa Insurance 
Commissioner 
The Iowa attorney general’s office, rep- 
resenting the state executive council, 
has filed a return in the Polk County 
district court in Des Moines to the writ 
of certiorari brought by E. W. Clark, 
state insurance commissioner. The re- 
turn constituted a record of the council 
proceedings concerning charges which 
have been made against the insurance 
commissioner, and the action of the 
council extended to Mr. Clark the op- 
portunity to appear and make statements 
concerning the complaints. The action 
of the council is based on alleged ir 
regularities of Mr. Clark in connection 
with the merger of the Modern Brother- 
hood of America with the Independent 
Order of Foresters in 1931 and events 
leading to the receivership of Royal 

Union Life this year. 





ASKS OKLAHOMA RECEIVER 

An Oklahoma resident as ancillary re- 
ceiver of the Royal Union Life of Des 
Moines has been asked by Oklahoma In- 
surance Commissioner Jess G. Read, who 
has requested the United States district 
court to vacate the appointment of L. A. 
Andrew and E. W. Clark, who are the 
Iowa receivers, as ancillary receivers 
also. 

OIL GROUP ANNUITIES 

The South Penn Oil Co. of Pitts- 
burgh and the National Transit Co. of 
Oil City, Pa., which had maintained non- 
contributory pension plans for many 
years, have placed the plans on a con 
tributory basis and turned the adminis- 
tration of them over to th: Equitable 
Society as a group annuities plan. 
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“Father. it’s ti Advertising the 
ather, it’s time you 
© 99 
took life easy EQUITABLE CASE 
oo METHOD 
“You’re 65. We three children are grown and self- 
— — supporting. We don’t need your money. Why don’t 
that EQUITABLE CASE you invest it so you can get the largest guaranteed 
State er ioe income from it for the rest of your life?” 
wt, at some The other members of the family agreeing, some- For several years the “Case Method” has 
tao THIS FAMILY body thought of Equitable service as a way, and 
been it was decided to get this company’s suggestions. been used in the educational training courses 
4. Our representative studied the case, analyzing 
sone it in accordance with the Equitable Case Method. of The Equitable. By means of it, Equitable 
and He learned that the exact amount available was 
500, $15,000. Out of many possible forms of policy, 9 
taking into account all the conditions, he recom- Agents have been taught to analyze a man's 
itro- mended an Equitable Life Annuity. 
ob- This guaranteed to Mr. Ackerman on annual need for life insurance, and to fit the policies 
iver- ; 4 
1 to ‘ income of $1620.15 for life. It meant a peaceful 
the and secure old age for him, one in which he could to his specific requirements. 
ason afford some of the modest luxuries. (Contrast this 
For sure income of $1620 with the return of only $750 
if the capital had been placed in 5% securities.) 
T 
with That is how the Equitable Case Method found a 
dis- the right answer to the Ackerman problem. The EQUITABLE “CASE METHOD of 
rari 
itive . . 7 e . 
aber life insurance planning is now being brought 
mis- 
nces Tho Byutatle Case Method before the public in a series of advertise- 
gives you a made-to-your-mea- 
sure life insurance program . 7 n " 
K Thee ate many replete. en ad women, ments in national magazines and weeklies. 
in Mir. ckherman s position, or whom an an- 
rari a oot pecupall pay twirl on ‘ It is ho ed thereb to ac uaint the ublic 
raising families, for whom other forms of Pp y q Pp 
Equitable policies would be more appropriate. 
But in any case the individual's needs are - a . 
)- studied and a plan is recommended to fit Ww retu ud f the indi- 
AGI This is what is meant by the ay bas THE eleiay.\-18 3 ith the value of oo f l at y . 
. he professional system in which Equitable 
inty ped eget ser hogy Pe pg iaaeeaaia vidual’s needs before a particular type of 
rit study of many factors—your age, vocation, 
ark income, mente —— seesthe num- LI BE PASS U RANCE 
’ x and ages of your c en, etc. 
- pecs atin ent policy is recommended. The advertising is 
ncil 
nich ; SOCIETY 
MUTUAL ~ COOPERATIVE also designed to call attention to the fact that 
the ‘ 
a J «OF THE US. : 
nts NATION-WIDE SERVICE Equitable Agents are especially trained to 
tion y 
me F 
Poet render such a service. 
1er- | 
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is LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
the | 
ers 
Thomas I. Parkinson, President 393 Seventh Ave., New York, N. Y. 
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LIFE INSURANCE CoO. 
Keeping in Touch With the Best Ideas. Checking OF AMERICA 
Up With the Man in the Field. A Clearing House HOME "Een ee — New Jersey 
k Be New Jersey n opportunity jor the man Pennsylvani 
- 2» 2 ” y‘van 
of Advice and Opinion. Where Do I Fall Down? New York who wants to get ahead coe 
Why Do I Not Get Results I Feel I Am Entitled To? ame 
. . . 
Re-Building A Presentation 
An Example of Mental Imagery and Command-Suggestion as Outlined in the 
at Pam TRIPLE INDEMNITY 
Life Insurance Salesman (Starting to go): “Well, Mr. Prospective Client, I have 
done all that I can to show you how much stronger your position will be if 
you follow out the plan | have suggested. It seems a pity to have your people 
take such chances when so little will accomplish so much. Do you know that 
the sinking fund provision I have shown you is the only sinking fund in finance 
where the dollar carries the double load and the only possible way you can 
achieve your plans with certainty? with 
“It seems extraordinary that a man of your experience and judgment should 
leave things so wide open. It almost seems as if you were bent on destroying Weekly Accident Disability 
all that you have built up, the result of the last fifteen years of hard work on ‘ 
your part. Why not give your wife and children at least a fighting chance ? in 
They mean more to you than they do to me—why is it we have to plead so . 
hard with even well-intentioned men like yourself? There surely must be One Contract for One Premium 
s asons addi the o : for not going through with : eam A 
this plan.” ons in addition to the one you gave me fo soms 6 General Agency Contracts available at Cincinnati, Ohio; Columbus, Ohio; 
Prospective Client: “There isn’t any other reason. I simply can not afford to Toledo, Ohio; Erie, Penna.; Harrisburg, Penna.; Detroit, Michigan. 
spend the money right now. Perhaps I will be able if you see me a little 
later on.’ 7 : : Inquire 
Life Insurance Salesman: “You know in your heart there isn’t any good going 
around in circles on that score. We thrashed that out a few minutes ago 
and I showed you where you could easily pay for the plan we went over UNITED LIFE AND ACCIDENT 
together by adjusting your expenditures on some other things, the purchasing 
of which has no bearing whatever on your success or the protection of your INSURANCE COMPANY 
family if you were not able to see your plans through for them personally. United Life Buildi 
What are such luxuries compared to the relief that will come to you when you nite ife Building 
know that your family will be taken care of no matter what happens? . 
_ “The great Scotch preacher, the Rev. Dr. Guthrie, said a few years before Concord, New Hampshire 
his death in a public address, ‘When I came to Edinburgh the people some- 
times laughed at my blue stockings and at my cotton umbrella, and they said 
that I looked like a common plowman, and they derided me because I lived in 
a house for which I paid thirty-five pounds rent a year (about $175.00), and 
ofttimes | walked when I would have been very glad to have had a cab; but, 
gentlemen, I did all that because I wanted to pay the premium on a life insur- 
ance policy that would keep my family comfortable if I should die.’” 
. . 
The Bible and Human Experience H F F O R M\ | A 
Last Sunday I gave an address on the day. We are members one of another. 
Bible and Human Experience. It was We must co-operate or perish. That has 
taken down in shorthand. In going over been the Jaw in nature: the species can 
the notes afterward it occurred to me _ only survive as it fits into or controls its O 
that the closing part of the address had environments. 
a message for life insurance salesmen There are mathematical laws in this 
who read this column. Here it is: universe of ours. There may be mathe- 

There are two roads that a man can’ matical laws in the spiritual world. I IFE I . : : rain 
follow in his way of life. He can de- donot know. We are still struggling on- NSURANCE can be explained m plain, everyday 
part from and go against the experiences ward and upward to finer and better language. The facts can be simply stated. People need to 
of his kind. He can struggle pitifully things. In that great collection of books, a ro fa i . 
against the tide. OR he can choose the’ the Bible, handed down to us, is the * be told about life insurance by one who knows life insurance 
way of experience. He can follow the Master Key of life and of wisdom, the and its adaptability. Salesmen of integrity, ability and courage 
well beaten paths that show him the _ things to do and the things not to do. . : : . ; 
ok eae nal mi Gah eae eae dea who will work systematically and plainly state the facts of life 

No man liveth unto himself alone. We _ it, for with all our getting we must get insurance service will be Masters of their craft and successful. 
must deal with our brothers from day to understanding. 

: . THE MUTUAL LIFE OF NEW YORK, with its long history of 
An Explanation on. Titles increasing success, offers opportunity. It writes Annuities and 

I have changed the word “life under- tical Guide for the Life Insurance Sales- all standard forms of life insurance. Double Indemnity Benefits. 
writer” to “life insurance salesman” in —_ by nabie —— _ Secretary It has many practices to broaden and expedite service for Field ° 

isc . anse _ at it ie . ot the Equitable Society, there is on page ° ° 
- ss aggre ng ; ase ~ a ee 5, “What then should be the title of the Representatives and for Policyholders. 

o ak : 4 no 4 : life man who makes insurance field work his 

underwriter. t may > argued that it ccati ? fe > Z re »S- . . . . . — 
yaaa y be argued that it vocation? I prefer the old and well es- Those contemplating engaging in life insurance field work as 
is not logical and that the man in the tablished title ‘agent.’ I agree with a Fe . ae 
field does not really underwrite any-  ??minent field man who once said to me, a career of broad service and personal achievement are invited 

Bare scar both “be oo ‘I like to be called an agent, It suggests 
thing ; that is not my point of view at all. the diplomatic representative of the gov- to apply to 

When John F. Dryden was president ernment. To be referred to as an agent 
of the Prudential he wrote an article in of the great institution with which I am 
the New York Tribune, in 1903, thirty connected gives me pride and _ satisfac- | h M al I if In C 
years ago, entitled “Life Insurance as a "0"- e utu ire surance ompany 
Career,” from which I quote one sen- So there you are. Real estate men have 
tence (the italics are mine): “The work become Realtors, and undertakers, Mor- of New York 
of agency instruction is supplemented by _ ticians, in an attempt to depart from some 34 Nassau Street New York, N. » A 
life underwriters’ associations, which Common word and set up some other 
usually combine social and educational ad- word that they think will meet with pub- GEORGE K. SARGENT 
vantages.” Here we have both the word _ lic approval, expressing dignity and per- CAveD S Sevesen — 
agency and life underwriter, maybe used haps curiosity arousing. I feel that in Sienene af Agencies 
in a slightly different sense, one perhaps Such cases we are only fiddling with 
a little more formal than the other words and not digging down deep back of 

In “How to Sell Insurance, A Prac- (Continued on Page 11) — 
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Charles P. Rogge Max Saymon 


Having reached a high qualifying standard of production, these 

members of The Luther-Keffer Agency will attend the fifth 

annual Atna Life Regional Meeting to be held at the Edgewater 
Beach Hotel in Chicago— September 11, 12 and 13. 


THE LUTHER-KEFFER AGENCY 


A TNA Lite INSURANCE COMPANY 
100 WILLIAM STREET NEW YORK cir¥ 110 E. 42nd STREET 
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Northwestern Mutual Cunaiien Life Plans nail a 
Writing Annuities One-Day Meetings == ] 


USING FOUR CONTRACT FORMS 


Company Re-enters "Field with Imme- 
diate Life Annuities Which it Has 
Not Issued Since 1919 
The Northwestern Mutual Life has had 
under consideration for some time re- 
entering the annuity field and this week 
Vice-President and Actuary Percy H. 
Evans has sent an announcement to the 
field force that the company is now pre- 
pared to issue four forms of immediate 
life annuities. These are Immediate Life 
Annuity, Refund Immediate Life An- 
nuity, Joint and Survivor Immediate Life 
Annuity, Refund Joint and Survivor Im- 

mediate Life Annuity. 

The Northwestern Mutual granted an- 
nuities between 1890 and 1919, discon- 
tinuing these contracts in the latter year 
for technical reasons chiefly because of 
the lack of mortality experience among 
American annuitants. As life annuities 





SERIES TO START NEXT WEEK 





Middle West and East to Be Covered by 
Tour of Home Office Men; Local 
General Agents to Speak 





A series of one-day meetings of Guar- 
dian Life agencies throughout the mid- 
dle west and east will begin at Colum- 
bus, Ohio, next Friday when the agents 
from that district meet at the Deshler- 
Wallick Hotel to hear Vice-President 
James A. Mclain, Superintendent of 
Agencies Frank F. Weidenborner, Jr., 
and Dr. M. B. Bender, the company’s 
medical director, in addition to speakers 
from the Columbus district. 

This meeting will be followed by simi- 
lar gatherings for Guardian producers in 
nearby territories, the New York City 
meeting being September 22. The home 
office men will appear at all meetings. 
The schedule includes a meeting at the 
Edgewater Beach Hotel, in Chicago, on 








well-trained insur- 
ance man out on the 
firing-line is more than a 
salesman. Without using 


do not require cen ge acer ig the August 28 and at the St. Paul Athletic hi h di EIb 
rcs | re _ ocumentary ‘he Club in St. Paul on August 30. 1g -soun ing phrases, iat 
dence of “= of ha , omy aed to the For the agencies in the east there will h ee 
company. Annuity contracts for a peri- he sessions at the Lord Baltimore Hotel i 1 peers 
_— payment less than $10 will not be jn Baltimore on September 21; at the e 1S, in effect, a teacher Leade 
sssuec ; _ ; ‘ ; Hotel New Yorker in New York City, f . ] cases 
The Immediate Life Annuity will be is- the following day; and at the Syracuse O practica ’ personal ended 
yes oL — a hog a as Ra, om Hotel in Syracuse, on September 23. ‘ lies 
netunc immecate fare Aanay ime Among the local speakers will be — 
company offers a modification of the or- Managers James A. em and James economics. where 
*dinary Immediate Life Annuity which = Fijton Brage of New York City: E. N. hoard 
provides that in any case the periodical Oistad of St. Paul: R. A. Teahoy of * ‘s L$ 
, payments will continue at least long Fargo, and James A. Whitmore of Buf- When he 1s able to explain — 
enough to refund the purchase price and = fajg- and F_ J. Mulligan, assistant man- i alt efi 
‘for as long thereafter as the annuitant ager of the New York Bragg Agency; clearly how the flexibility tual it 
may live. If the annuitant dies before Supervisor W. F. Steck, Jr., of the New leadin 
the purchase price or premium has been) york Tyson Agency, and G 2 : : . 
yson Agency, and G. L. Bobbe, Oo 1S contracts will take ard. 


refunded the payments will continue to a 
designated residual beneficiary until the 
premium has been refunded. 





assistant manager of the New York 
Eisendrath Agency. 





























care of his prospect's needs, 
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The Joint and Survivor Annuity with- 101 Fo. Mies d T: bl =a h 
out refund is issued on two lives and or the Koun able . Ms M4 H 
: Bs 
— be : cory a“ a a. two eer There are 101 producers who have eis likely to find his pros ie 
of two tenets  Gnuuy pey cer qualified and signed up for the Mil- | ° . sian 
continue while both lives survive and lion Dollar Round Table at the Na- pect an interested pupil, voeaen 
thereafter during the lifetime of the sur- "eRe I OE : T cal It is 
a” ke Sates ack Gaodiear annie tional Association of Life Underwrit- | tud e hi fj ~ l connie 
vivo ve Joint anc vive rs Conventi in Chicago Septemt oo 
= re fend conteine ~~ cnn Py fund 27, sniilicer’ say tials M. Ps sang | s oe: 1S own inancia - Me 
eatures as the Refund Immediate Life ; . : ) : ° a ia 
; nelly, of New Castle, Pa. f 
Annuity. possibilities. Then the the li 
; . ' ; ee meas ae any the cr 
Rates for Immediate Life Annuity MISS BOKUM TO WED 
P - of his 
£28 wm of Miss Doris Bokum, daughter of Nor- prospect often becomes a to 
aso 5.5 ris H. Bokum, general agent in Chicago, eBMe son fe 
Oy > = Es Massachusetts Mutual Life, and New- willing buyer, ready to do an 
Soe aes 7, ton Calvin King, son of Mr. and Mrs. looked 
mee F faa) u Calvin F. King of 1430 Hyde Park Boule- hd ” too m 
She Ss 3 vard, Chicago, are to be married. the most he can for him sell 
-— 2 oun The engagement was formally an- ° . It + 
-" LBs v nounced on Wednesday night of this self and his family. namic, 
to = £O week when Mr. and Mrs. Bokum enter- though 
Se Sse. tained with a dinner in their Lake Shore the wi 
i Ton.s Drive apartment in Chicago. Miss to use 
Age 3okum attended Fermata School in It w 
40 $1,752.80 $57.05 Aiken, and Finch School in New York. superit 
45 1,617.90 61.80 ——— westert 
50 1,471.10 67.97 TO HOLD ‘ILLINOIS BUSINESS ing, In 
55 1,315.00 76.04 The Central Life of Des Moines is sional 
60 1,153.10 86.72 holding a three day convention at the sell is 
65 990.00 101.01 Stevens Hotel, Chicago, at which it was man hi 
70 830.70 120.38 announced that a drive will be launched That's 
75 680.40 146.97 to keep in force the business of the Illi- 
80 543.60 183.95 nois Life recently reinsured by the Cen- 
85 423.40 236.18 tral Life. Twe 
WILLIAMS HEADS NWNL CLUB RHODE ISLAND ag 
B. E. Will pg eee The United States Life of New York W.E. 
ie Ee C ams of the Northwestern has appointed Edward L. Horan state The 
7. ymaha, Neb., associated with manager for the company in Rhode about t 
the H. O. Wilhelm agency there, has Island with offices in the Grosvenor ; ‘ man wl 
been named leader of the company’s Big Building, Providence. rq? his de 
Ten club for the club year just ended. i asmsaucantsdeiiambaaiiaaindciia a $e ea experi 
TY a ae ar , : ei erie 
Qua cation is based not only on pro- GETS PILLSBURY GROUP (eae and th 
- Lacs poc tagcat rvation and all- The Equitable Life Assurance Society ap the mo; 
around excellence has underwritten a retirement plan for eon not us 
employes of the Pillsbury Flour Mills rn on Investig 
= MITNICK AGENCY GAINS Co. The plan includes Group accident arm There « 
_The Mitnick agency of the Equitable and health insurance as well as life in- Sis of 1 
Society in Philadelphia in July had in- surance. find oy, 
creases of 152% in volume, 103% in pre- a a METROPOLITAN LIFE measur 
miums and 104% in cases over last July. ak os 
“ D. G. G. Sinclair Dead Y voll 
ORGANIZING MUNCIE ASS’N Donald G. C. Sinclair, manager, Met- INSURANCE COMPAN Y, 
Organization plans for a county life  ropolitan Life, 2 Park Avenue, who on aly 4 
underwriters ass sociation were laid at a Monday was taken to the Caledonian . . “my 
recent dinner in Muncie, Ind., with ac- Hospital suffering from lobar pneumo- Frederick H. Ecker, President w Doe 


tivitics to start-in the fall 


nia, died yesterday. 
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Reeves, Midland Mut. Leader, July Production Close ok * kK kK kK kK kK Kk kK Ok wk 
e.e 9 ? 
Prominent Ashland Citizen To Last Year’s Mark y -icenpRaTH BUSINESS BUILDING BUREAU * 





LIFE PRESIDENTS’ FIGURES 





3.7% Drop Smallest in 1933; Group In- *« ls it *« 


HOT ENOUGH 


14.8%; Year to Date Still Low 
for you? 


We don’t mean the weather. We mean business. Is your 
summer record “hot’’, or “not so hot’’? 





New life insurance during July came 
within 3.7% of equalling the production 
for last July, this being the closest ap- 
proach of any month during 1933, ac- 
cording to the figures of the Association 
of Life Presidents for forty-three United 
States companies carrying 85% of the 
outstanding business. Previous margins 
had ranged from 34.9% below in January 
to 10.5% below in June. 

For the first seven months of 1933 the 
new production was 21.3% below that for 
the same period of 1932. 

For the companies included the July 
total production of $666,095,000 contrasts 
with $691,364,000 for July of 1932. A com- 
parison by classes shows that new Or- 
dinary insurance amounted to $417,859,- 

Elbert S. Reeves, leading producer of = against $447,739,000, a decrease of 

» Midis h al Life for the past ©7%. New Industrial insurance amount- 
the Midland Mutual fe for the past cd to $205,780,000 against $206,641,000, a 
: : decrease of four-tenths of 1%. New 
Leader Club, averaged three paid-for Group insurance was $42,456,000 against 
cases a week during the club year which $36,984,000, an increase of 14.8%. 
ended in June. His total was 157 sep- For the first seven months of the year 
arate cases. His field is Ashland, Ky., the total new business of these compan- 
“ ies was $4,492,539,000 this year against 
F 3 : $5,704,981,000 last year, a decrease of 
soard of Aldermen and a director in the 213% New Ordinary insurance amount- 
Third National Bank of Ashland. ed to $3,003,995,000 against $3,741,808,000, 

3efore coming with the Midland Mu- 4 decrease of 19.7%. Industrial insur- 
ance amounted to $1,301,899,000 against 
: bs : $1,568,972,000, a decrease of 17%. Group 
leading producer of the Jefferson Stand- insurance amounted to $186,645,000 against 
ard. $394,201,000, a decrease of 52.7%. 











Maybe the personalized help of the Eisendrath Business Build- 
ing Bureau can steam things up for you. The Bureau has 
helped others. Telephone CHickering 4-4400 for further 
details. 


E. S. REEVES 


year and new president of the company’s 


where he is president of the Ashland 


AGENCY 





tual in March of 1932 Mr. Reeves was a 


912-14 Empire State Bldg., New York City 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
ESTABLISHED 1860 
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L. L. Montgomery Lecause he thought he would like the 
work and better his economic condition. 
(Continued from Page 8) He had saved his money and although 
he went with an organization that had 
an excellent training system, he failed. 
The fault lay in their inability to select 
men scientifically because it was obvi- 
ous to me that in his particular case life 
insurance was the last thing in the world 
he should have chosen as a _ vocation. 
He is disappointed and unhappy. 

The waste of human material will go 
on unless we adopt better methods of 
selecting men, using psychologically 
trained interviewers who view their work 
looked upon as an adviser, but there are mnpersoneny and desire to get at the 
loo many advisers who do not or can not wa ie eee © sey fe 
sell ‘ isers 7 acon to blind luck and the law of aver- 

ages. 
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the words to the feeling we have for our 
vocation. 

It is the feeling deep in our hearts that 
counts, the word does not mean much. 
But on account of the way I feel about 
the professional nature of the work of 
the life insurance man, I want to avoid 
the criticism that in stressing that side 
of his work so strenuously | may seem 
to overlook the fact that the only rea- 
son for his existence is to sell life insur- 
ance. He can sell it better when he is 
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It takes first of all salesmanship, dy- I am writing to you personally 
namic, aggressive ; courteous and pleasant : ‘ i Bde I Y I ! } ) 
though it may be. It takes grit, courage, Mr. Montgomery will answer the ncrease our nco e 
the roa win, por that is why I want questions of agents regarding their prob- ~ 
to use the word salesman here. lems in the business. Write vour ques- 

It was my friend, Grant L. Hill, now tions to Mr. Montgomery at The Eastern Make It More Secure 
superintendent of agencies of the North- Underwriter, 94 Fulton Street. 
western Mutual, who said, “It was sell- 
ing, but selling carried on in a profes- 








sional wav.” After all. the only way to CONNECTICUT MUTUAL GAINS One of the soundest investment rules is that 

sell is to sell. The professionally minded _, July paid-for business of the Connec- increasi ield dec > Fe > 

man has more power back of his selling. ticut Mutual was 37.7% greater than in increasing the yield decreases the safety. If the 

That's all. July last year, the total including guar- main consideration is the return during the owner's 
anteed endowment annuities being $9,- mp : : : 

T 449,894 as compared with $6,861,335, an lifetime, this rule does not hold in the case of 

wo Agents Wronged increase of $2,588,559. The number of * , 
B h . ° policies was also greater. Single pre- a life annuity. 
y T eir Selection mium annuity business of the company 
"7 ang ee ae ee Se ee oe eee eee Oe Agents who sell life annuities to those whose : 
e trouble is that when you though . ities : ° c 
about taking up life insurance selling the a needs they meet build up a particularly far reach- 


man who interviewed you must have based ° 2 . ; 

his decision on snap judgment, personal Philadelphia Tax Ing goodwill. 
experience and haphazard information, 
and the circumstances or prejudices of 
the moment. He did not or perhaps could lihood. It would be a blow at the wel- 


(Continued from Page 1) ; AS, ; : 
Evidence of this may be found in our new book- 


not use careful judgment based on the fare of the entire community.” : let of letters from Connecticut General annuitants. 
Nvestigation of all the available data. The Evening Bulletin says: “Council 
There should have heen a scientific analy- ought to consider whether it would be 


‘is of your personality and tests made to wise to risk the prestige of Philadelphia 
ind out your dominant characteristics to as a life insurance center by the impo- 


measure against the dominant necessities sition of such tax. There are other an- Connecticut General 


‘or success as a salesman of life insur- gles of the proposal to be considered. It 
ance. is not enough to plead that the treasury Life Insurance Company 
Your case is like thousands of others. needs the money. It makes a difference Hartford, Conn. 


Only the other day I talked with a man how it is proposed to get it and what 
who asked my advice. He left a good the possible consequences of squeezing 
‘aaried position to go into life insurance it out will be.” ee a —_—_—— -— ——_— 
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Illinois Life Assets _ 
Shrink to $2,239,999 


COMPANY HAD CLAIMED $42,000,000 
Report of Master in Chancery Grossman 
to Judge Wilkerson Lists Items 
of Depreciation 

Assets of the Illinois Life have a sale 
value today of only $2,239,999, a decline 
of 90% from the high point at which 
they were carried by the company, ac- 
cording to a report of Jacob I. Gross- 
man, master in chancery, which has been 
filed with Federal Judge James H. Wil- 
kerson 

\ valuation of $42,000,C00 was placed 
by the company on its several 
months before receivership last Novem- 
ber, and at the time of the failure the 
estimated value was $23,972,673. The Illi- 
nois Life business is now reinsured in 
the Central Life of Des Moines. 

Some of the high spots of the report 
showing depreciation are: The home 
office quarters on Lake Shore Drive are 
valued at $500,000 as compared to $1,- 
650,000 placed by the company; inci- 
dental investments, other than the com- 
pany'’s commitments in the LaSalle and 
Stevens hotels, other enterprises of the 
Stevens family, are valued at $277,631 as 
compared to $8,654,000 carried by the 
company; the Hotel LaSalle fee and 
mortgage is valued at $650,000, and the 
claim of the receiver against stockhold- 
ers for $2,000,000 of dividends said to 
have been illegally paid is placed at $10,- 
000. Approximately one-third of the 
company’s were represented by 
securities of the two hotels, both of 
which are in receivership. 


assets 


assets 


POSTAL NAT’L APPOINTMENTS 


George C. Porter Named General Agent 
in Albany and R. H. Howe in Syra- 
cuse; Company 10% Ahead 

As the result of an up-state New York 
agency trip made last week by M. J. 
Denda, Postal National Life vice-presi- 
announced the 





dent, the company has 
appointment of George C. Porter as gen- 
eral agent in Albany and of Ralph H. 
Howe as general agent in Syracuse. Be- 
fore returning to the home office Mr. 
Denda stopped off at Buffalo to conduct 
a one-day sales forum in the Miner-Kil- 
patrick agency which represents the 
company there. 

Mr. Porter, new Albany general agent, 
is the son of Dr. Eugene H. Porter, for- 
mer commissioner of health of New 
York State. A graduate of Cornell Uni- 
versity, he began his life insurance ca- 
reer with the Phoenix Mutual in 1928 
and after two years as a producer he 
was made supervisor of the Binghamton 
district In July, 1931, he joined the 
Equitable Life of Iowa as agency man- 
ager and after a year with that company 
was selected as Fidelity Mutual Life gen- 
eral agent in Albany, from which post 
he resigns to join the Postal National. 
Mr. Porter, well known in local insur- 
ance circles, is a member of the life un- 
derwriters association there and active in 
club life 

Mr. Howe, new Syracuse general 
agent, has been in the general insurance 
business for the past ten years. Both 
appointments are expected to result in a 
nice volume of paid-for business for the 
company, whose production for the past 
three months has shown a 10% increase 
( the same period of 1932 


NAT’L FRATERNAL MEETING 

The National Fraternal Congress is to 
be held in Milwaukee August 28, and 
one of the speakers will be Wisconsin 
Insurance Commissioner H. J. Morten- 
sen. 


MONTH’S PRODUCTION DOUBLE 


The Mutual Benefit more than doubled 
its production for last month over that 
month the year before. Totals were $23,- 
000,000 against $11,000,000. 


New C. L. U.’s in New York 


Nineteen New Yorkers were among 
the new C. L. U.’s to be awarded their 
degrees this year after having passed 
their examinations. They are: 

Levi E. Bottens, Teachers Insurance & An- 
nuity Association of America; James Elton 
Bragg, general agent, Guardian; Lee K. Frankel, 
Jr., assistant manager, Prudential; Sidney P. 
Howell, assistant sales manager, Mutual Benefit; 
Nathaniel B. Kaye, of Stebbins, Leterman & 
Gates; Wheeler H. King, agency supervisor, New 
England Mutual; Joseph G. Lindeman, Penn 
Mutual; Eugene E. Maneck, Massachusetts Mu- 
tual; Samuel H. Mayper, Equitable Society; 
Frank M. Minninger, Jr., Guardian, Mamaro- 
neck; A. Aaron Press, assistant manager, Pru- 
dential; Benjamin D. Salinger, Continental Amer- 
ican; Harry B. Shontz, Mutual Benefit; Wilfred 
H. Simeral, Guardian; Carl W. Smith, Connecti- 
cut Mutual; Charles E, Stapleton, Northwestern 
Mutual; G. Gustav Steiner, Aetna Life; Gershon 
Tchernowitz, Equitable Society; Charles A. Vo- 
taw, educational director, Northwestern Mutual. 

Two previous C. L. U.’s who this year re- 
ceived the agency management certificate are 
Charles E. Brewer, Jr., instructor of 
Mutual Benefit, and Edwin H. White, 
planning manager, Aetna Life. 


J. J. SHAMBAUGH SUED 

The Mercantile National Bank of 
Dallas, Texas, has filed suit for invol- 
untary bankruptcy against J. J. Sham- 
baugh, former vice-president of the 
Royal Union Life, claiming a balance of 
$51,464 on a $52,250 note. The Royal 
Union is now in receivership. 


agents, 
estate 





Samuel Karsch Agency 
Leads N. Y. Offices 


IN EQUITABLE SOCIETY DRIVE 


Combines Agency Anniversary and Trib- 
ute to William Alexander in 
Production Campaign 


The Samuel Karsch Agency of the 
Equitable Life Assurance Society, 393 
Seventh Avenue, New York, led all the 
New York offices of the society at the 
close of July business in the William 
Alexander tribute campaign. In July the 
Karsch Agency produced 246 applications 
for a total written business of $1,442,557. 
The agency stood tenth among Equitable 
Society offices in the entire country for 
July. 

Another leadership held by the Sam- 
uel Karsch Agency is in new organiza- 
tion for July. The agency stood No. 1 
for greater New York and No. 2 for 
the entire country. 

The agency in last month’s production 
combined the celebration of the eighth 
anniversary of the agency in addition 
to the Alexander tribute campaign. The 
July record showed 91% of agents par- 
ticipating but so far in the August cam- 


| 





HAIGHT, DAVIS & HAIGHT, Ine, 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








GO FISHING WITH BOUNDS 


Five leading producers of the Lamar 
Life were awarded a special fishing trip 
with President Jesse Bounds at the 
Lamar Life convention in Biloxi. July 
production in honor of Mr. Bounds was 
71% greater than in July of last year, 





GERMAN BUSINESS BETTER 


A number of German life insurance 
companies report not only an_ increase 
in new business but also a drop in c¢an- 
celations and policy loans. The Nurem- 
berg Life, German Lloyd Life and Bran- 
denburg Life are among those reporting 
such improvement. 





paign 100% of the agents have participa- 
tion. The Samuel Karsch Agency has 
frequently been a leader in the metro- 
politan district in past campaigns of the 
Equitable Society. 








MISSOURI STATE LIFE 
INSURANCE COMPANY 


St. Louis, Missouri 





LIFE—ACCIDENT AND HEALTH— 
GROUP AND SALARY SAVINGS 


INSURANCE 
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w.F. Atkinson 35 Years 
With the Northwestern 


ANNIVERSARY LUNCHEON HELD 
Agency Is One of Oldest in Country; 
Career of Present General 
Agent 


William F. Atkinson, Brooklyn general 
agent of the Northwestern Mutual Life, 
has been with that company thirty-five 





WILLIAM F. ATKINSON 
years. The anniversary was celebrated 
in Brooklyn on Tuesday at a luncheon. 
Fifty agents were present. Mr. Atkin- 
son had told them he preferred that the 
luncheon should take the form of a good 
wil gesture to Grant L. Hill, new di- 
rector of agencies, Northwestern Mutual 
Life, and he paid a fine tribute to Mr. 
Hill in his talk. Mr. Hill was present. 
The Atkinson agency is one of the old- 
est in the country. It was founded by 
the late James F. Atkinson, father of 
W. F. Atkinson. James F. Atkinson be- 
came general agent of the company in 
Ik85 and died at the age of &8& in 1924. 
Before going to Cornell, where he was 
manager of the football team and presi- 
dent of his class, W. F. Atkinson had 
had some experience in the agency. Upon 
leaving Cornell he went to Boston, where 
he was associated with the Carter Ink 
Uo. A few years later he went with the 
Northwestern Mutual in Brooklyn. 
Mr. Atkinson was president of the Life 
Underwriters Association of New York 
lor the 1918-1919 term. He has been a 
member of the executive committee of 
the Northwestern General Agents Asso- 
ciation for two decades and was its pres- 
a for two years. He belongs to many 
clubs. 





30 New Canadian C. L. U.’s 


The Institute of Chartered Life Un- 
lerwriters of Canada, which awards the 
U. Le U. degree in the Dominion, has 
amounced that thirty candidates won 
the degree this year by passing the final 
‘xamination. Seven provinces were rep- 
resented, with most of the recipients 
coming from Ontario. 

Comprehensive examinations of the 
‘stitute are conducted through the De- 
Partment of University Extension, Uni- 
versity of Toronto. The Institute is an 
tganization of the Life Underwriters 
sociation of Canada and corresponds 
'o the American College of Life Under- 
Writers in the United States. 


PRU EXTENDS 5 DAY WEEK 

The five-day week for home office em- 
Dloyes, which the Prudential has used 
during summer months for a number of 
—* to be extended to the end of 
Nery in co-operating with the Fed- 
Administration business recovery 
Program. : 


HEARD On The WAY 








That new Chicago muckrake magazine 
which is slamming insurance is just an- 
other muckrake magazine. Therefore, is 
taken by the public with a grain of salt. 
Consistent knocking by any publication 
puts it in the ranks of the common scold. 
Pineree, author of the insurance articles, 
is a pal of Sullivan who told what he 
thought of life insurance in The Ameri- 
can Mercury. It wasn’t complimentary, 
but some months later The American 
Mercury ran another article about life 
insurance, written by someone else, and 
it was good enough to use as a selling 
document by producers. 





Frank H. Davis, vice-president; his 
brother, Dode of the John A. Stevenson 
Agency: George White, actuary; and 
Major Alexander E. Patterson, Chicago 
general agent, Penn Mutual, went on a 
fishing trip off Egg Harbor on Saturday 
last, accompanied by two young boys 
Alexander Patterson, Jr., and Frank 
Davis, son of Dode and nephew of the 
vice-president of the Penn Mutual. The 
two boys caught fish; the men, a lot of 
sunburn. The skipper of the craft, Cap- 
tain Jennie White, 76 years old, occa- 
sionally threw a line overboard and 
quickly got results. 


Theodore M. Riehle, general agent, 
Equitable Society, and probably the next 
president of the National Association of 
Life Underwriters, and Mrs. Richle were 
hostesses at a going away party on the 
Paris Friday just before sailing for 
Europe. Among the guests were Henry 
E. North and E. A. Tomlinson, Metro- 
politan; A. V. Ott, Equitable; G. A. 
Eubank, Prudential; Harry Gardiner, 
John Hancock; Frank W. Pennell, State 
Mutual; Major Roger B. Hull, National 
Association of Life Underwriters. 


Uncle Francis 





Conn. Mutual Appoints Two 
New Georgia General Agents 


N. Baxter Maddox, formerly with 
the First National Bank & Trust of 
Georgia doing estate planning and life 
insurance analyzing, has been appointed 
general agent for the Connecticut Mu- 
tual Life at Atlanta, and took over the 
office on Wednesday of this week. As- 
sociated with Mr. Maddox will be Oscar 
Palmour as associate general agent. Mr. 
Palmour has represented the Connecti- 
cut Mutual in Atlanta twenty-two years. 

Carlton E. Stevens on September 1 will 
become general agent for the company 
at Macon taking over a section of the 
territory which has been under the At- 
lanta office. 

Mr. Maddox has been with the bank 
for ten years, during the past three years 
as an assistant trust officer. He is a 
son of Robert F. Maddox, chairman of 
the executive committee of the bank, and 
is a native of Atlanta. He attended 
Georgia Institute of Technology and in 
1923 was graduated from the University 
of Virginia. Active in the civic life of 
Atlanta Mr. Maddox was president of 
the Junior Chamber of Commerce sev- 
eral years ago and is now a member of 
the board of directors of the Atlanta 
Chamber. He is also a member of the 
board of governors of the Piedmont 
Driving Club and was recently a di- 
rector of the Capital City Club. He is 
a Mason, Shriner, Rotarian, and an as- 
sociate steward of the First Methodist 
Church. 

Carlton E. Stevens, a native of the 
South, has been state manager for the 
Columbian Mutual at Jackson, Miss. He 
studied at Norman Institute, Georgia, 
and at Furman University, South Caro- 
lina. After three years as an officer on 
a submarine mother-ship during. the 
World War he entered lifé insurance at 
New Orleans, eventually becoming state 
manager in Mississippi for the Colum- 
bian Mutual. 














STEADY IN 
EVERY STORM 


The first six months of 1933 included one of the most 
critical periods in America’s economic history. Yet the 
inherent strength and steadiness of sound life insurance 
companies during this period of stress has fully justified 
the confidence placed in them by millions of policyholders 
and agents. 


The New York Life Insurance Company presents the fol- 
lowing figures from its record for the first half of this year 
as concrete evidence of its progress during exceptionally 
trying times. 


Ledger assets increased by more than $25,987,000 
during the first six months of 1933. 


Total income exceeded $189,117,000 while dis- 
bursements, including payments to policyholders, 
amounted to about $163,130,000. 


Cash in Home Office bank accounts on June 30, 
1933, amounted to more than $42,925,000, an 
increase of approximately $15,672,000 during the 
half-year period. 


New investments during the first six months of the 
year amounted to over $18,439,000. 


The New York Life’s record — not only during the first 
half of 1933 but during every panic, war and epidemic of 
the past 88 years — is evidence of the strong and enduring 
foundation upon which this Company is built. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 


HOME OFFICE BUILDING 
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SIGN OF THE TIMES 

O. E. Coon of J. C. Hoyt & Co., in- 
surance agents, El Dorado, Kan., reflects 
the opinion of local agents in large as 
well as small communities when he says 
in the current The Hartford 
Agent, published by the Hartford Fire 
and Hartford Accident & Indemnity: 

We firmly believe that if a nation-wide 
analysis of agencies were made that one 
would find that the character and repu- 
tation of agencies would be found to be 
no higher than the type and reputation 
of the companies represented. 

In the same publication a number of 
demand by 
statements. 


issue of 


agents tell of a growing 
clients for sound financial 
These quotes from local agents describe 
the attitude of clients throughout the 
country today: 


McAllister Carson, Charlotte, N. C.: 

As I went into an assured’s office I 
found him looking over a copy of an in- 
surance chart. He explained to me that 
for the first time in his life he was ex- 
amining the statements of the insurance 
companies with which he was doing busi- 
ness and of others who were trying to 
sell him. 

The Laurenson Agency Co., Canton, O.: 

Intelligent buyers of insurance are 
more than ever looking into the man- 
agement, financial standing and willing- 
ness of a company to adjust claims fairly, 
and we find that agents who are not 
equipped to offer these facilities are los- 
ing out in many cases. 

John F. Barber, Titusville, Pa.: 

For years in such a small town as Ti- 
tusville the assured has been giving busi- 
ness to the agent in whatever company 
the latter sees fit to place it in. In the 
last year, however, this has somewhat 
changed and customers have more and 
more asked questions regarding com- 
panies before their insurance was placed 
with them. 





NECESSITY FOR MUNICIPAL 
ECONOMIES 

With so many municipal governments 
under the necessity of making drastic 
economies or finding new sources of rev- 
enue there is a real menace in the pro- 
posal that has been revived by the Phila- 
delphia city council to impose a four mill 


tax on personal property of insurance 
compani and savings banks of that 
city.. In effect this would be a tax on 


the invested assets of the life insurance 
coinpanies. 

The 
control of city governments to effect thes 
balance their 
the threat against thrift 
this 
preparing their budgets 


reluctance of those in _ political 


necessary economies to 
budgets makes 
institutions a serious one at time 
when cities ar 
for next year. 


It is only because these savings of the 


people, whether in the form of life in- 
surance protection or deposits in savings 
banks, total large sums and are therefore 
conspicuous as possible revenue-raisers 
that the politicians look with greedy eyes 
to these The fact that such 
funds are accumulated, often at great 
personal sacrifice to their owners, and 
that the life insurance companies, for 
instance, are merely custodians and trus- 
tees of these funds means nothing to the 
political leaders of municipalities. 


sources. 


That the imposition of any such tax— 
which in the case of Philadelphia is es- 
timated to produce about $6,500,000 in 
funds—can have important adverse con- 
sequences for those cities is ignored by 
the politicians. In Philadelphia such a 
tax would be so large that it might be 
even for the companies to 
move their home offices outside of the 


necessary 


taxing jurisdiction. 

The life insurance business is conduct- 
ed on narrow margins, and even a small 
rate of taxation can run to prohibitive 
sums. Decreasing interest earnings on 
invested assets and loss of invested prin- 
cipal in cases of defaults and foreclosed 
mortgages have confronted the life in- 
surance companies with a problem of 
large proportions, Taxation of insurance 
companies is now almost prohibitive. 
The thrift funds of the public are al- 
ready carrying all the burden of taxation 
that they can bear. 





LATEST LLOYD’S PUBLICITY 

The Chicago Tribune says that Lloyd’s 
is now offering insurance against kidnap- 
ing up to a coverage of $100,000. The 
item is worth noting as indicating the 
flair of Lloyd’s for publicity. These un- 
derwriters have a hunch for telling what 
they offer to fit sensational news situa- 
tions. While a lot of it is pure press 
buncombe, as many of the Lloyd’s stories 
do not result in the writing of a handful 
of policies, at the same time there is in 
their methods points worthy of study; 
some for emulation. 


The fire and casualty insurance com- 
panies in this country very rarely go to 
the newspapers with stories; could go 
more often than they do. The public 
relations people over here should have 
representatives in various parts of the 
country, and after a big hail storm, a 
freak fire which results in a very large 
loss, or some other unusual claim with 
an insurance angle, they should cut loose 
with follow-up stories which newspapers 
would be glad to print because they are 





meee 





The Human Side of Insurance 














EDMUND H. 


DRIGGS, JR. 


Edmund H. Driggs, Jr., 
eral agent for the Provident Mutual Life, 
known sportswise as Eddie Driggs, won 
the New York state amateur golf title for 
the second time this month 
defeated Robert Sweeney at the Garden 
City Golf Club. 
won the title ten years ago in the first 
championship match held by the New 
York State Association. 

* * 

R. Leighton Foster, K. C., Superintend- 
ent of Insurance of Ontario, is to ad- 
dress the eighteenth annual meeting of 
the Canadian Bar Association at the 
Chateau Laurier, Ottawa, on Friday, 
September 1. Mr. Foster’s subject, “The 
Uniform Automobile Insurance Statutes,” 
is one with which he is thoroughly fa- 
miliar, as he served in the capacity of 
counsel for the Royal Commission which 
investigated the question of automobile 
insurance premium rates in Ontario 
1929-3). As a result of the Commission 
the Financial Responsibility Law of the 
province was passed. Mr. Foster, who 
is a graduate of McMaster University, 
Osgoode Hall, Toronto, and Emmanuel 
College, Cambridge, has been Superin- 
tendent of Insurance of Ontario since 
1924. He was created a King’s Counsel 
by the Ontario Government in June last. 

* *k x 


3rooklyn gen- 


when he 


Mr. Driggs previously 


Frederick H. Ecker, president of the 
Metropolitan Life, returned this week 
from Europe. 

* * * 


Charles F. Williams, president of the 


Western and Southern companies, is 
heading the Cincinnati reemployment 
drive. 


appropriate and timely—fit in with the 
spot news. 

A case to the point is that hail loss in 
Texas where the hail stones were as big 
as baseballs, if not bigger. The Eastern 
Underwriter noted a number of men in 
news pictures holding these hailstones 
aloft. It did not note that any of them 
were lifted for the photographers by in- 
surance people. No reason why insur- 
ance could not have horned in on this 
publicity. The companies were heavy 
losers by the storm. It should have been 
that 

Many a good newspaper story 
have been written about those 


more widely heralded they paid 


claims. 
could 
losses. 


a 

K. K. Peters, general manager of the 
Northern Assurance, the new President 
of the Insurance Institute of London 
has been in the Northern’s organization 
his entire business career. He joined the 
company in May, 1896, as a junior clerk 
at the London office. In 1907 he was 
appointed chief clerk in the secretary's 
department, and in 1910 he was sent to 
the Antipodes in the capacity of In- 
spector for Australasia. In 19]2 he re- 
turned to England for a few months but 
in 1913 went back to Melbourne as man. 
ager for Australasia. A few years later 
he was elected president of the Australa- 
sian Council of Fire and Accident Un- 
derwriters and was also one of the nomj- 
nated members of the Australian Incor- 
porated Institute. 

In October, 1920, Mr. Peters was ap- 
pointed assistant manager of the com. 
pany at the London head office, and jn 
1923 assistant general manager, which 
position he occupied until June, 1928 
when he was appointed General Man. 
ager, a position he still continues to oc- 
cupy. In addition to managing the 
world-wide business of his great com- 
pany, he is also a director of the Provyi- 
dent Accident and White Cross Insur- 
ance Co., Ltd., and the World Marine 
and General Insurance Co., Ltd., and an 
alternate director of the National Guar- 
antee and Suretyship Association and the 
Royal Scottish Insurance Co., Ltd. Mr, 
Peters has done a very considerable 
amount of globe-trotting in the inter- 
ests of his company, having visited Aus- 
tralia, New Zealand, Tasmania, South 
Africa, United States, Canada, Egypt 
and the Near East, and the Continent 
of Europe. For recreation he relies 
chiefly on golf. 

se = «+ 


Joseph E. Saunders, one of Atlantic 
City’s well-known insurarice agents, re- 
cently composed a march, “Welcome 
Shriners,” which proved to be a hit at 
the recent Shriners’ convention in that 
city. Mr. Saunders has supplied words 
and music for a number of amateur per- 
formances in Atlantic City and also at 
State College, Pennsylvania, of which 
he is a graduate. 

‘ * * 


Ralph G. Engelsman, general agent of 
the Penn Mutual Life, New York City, 
and Mrs. Engelsman sailed for Europe 
yesterday. 

* * * 


J. H. Harrison, president, J. H. Har- 
rison, Inc., general adjusters, Louisville, 
Ky., has been commissioned an admiral 
on the staff of Gov. Ruby Laffoon of 
Kentucky, his mythical beat being the 
Little Kentucky River, a neck of the 
Kentucky River, at Carrollton, Ky. The 
presentation was made by Julius Bow- 
man, state agent for the Fire Associa- 
tion, at a meeting of the Kentucky Fire 
Underwriters Association on August 7. 

* * * 


W. Clark Coulbourn, well known Rich- 
mond attorney who specializes in the 
practice of insurance law, made a very 
creditable run in the recent democratic 
primary for the legislature but he failed 
to go over the top. Mr. Coulbourn who 
is a nephew of Col. Joseph Button, for- 
mer Virginia commissioner, says that he 
hopes to make the grade next time. 

* € # 


Roswell C. Curtiss celebrated his 100th 
birthday recently in his home 1 Ba- 
tavia, N. Y. He was one of the orgat- 
izers of the co-operative fire insurance 
company in that city and for twenty-five 
years served as its president. He retired 
some years ago. 

& * * 

Benjamin R. C. Low, general counsel 
of the Home Life of New York, was 
elected a director of the company at 4 
recent meeting of the board. 
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Honor Mother of Wade Fetzer 
of Chicago 


In the pressure and_ kaleidoscopic 
changes of these times it is pleasant to 
pause and contemplate a little scene of 
sentimental value enacted at the Cen- 
tury of Progress Thursday of last week. 
Mrs. Henrietta Clark Fetzer, mother of 
Wade Fetzer, president of W. A. Alex- 
ander & Co., Chicago, and vice-chairman 
of Fidelity & Casualty of New York, who 
is truly one of the pioneers of the cen- 
tral west, was honored by the Century 
of Progress management and the Chi- 
cago Art Institute when she was a guest 
of the Institute at the Fair on her nine- 
tieth birthday. Mrs. Fetzer was photo- 
graphed in front of Whistler’s portrait 
of his mother, one of the best known 
paintings in the world and regarded by 
many art critics as the outstanding pic- 
ture of the Art Institute exhibition at 
the Fair. 

Mrs. Fetzer is in excellent health and 
her pleasant and attractive appearance 
drew a large crowd during the picture 
taking ceremonies. She is just ten years 
younger than the city of Chicago, al- 
though she is a native of Pennsylvania. 
She came west and first settled in Iowa 
in 1865 coming to Chicago several years 
ago to live with her son. In appear- 
ance and health she does not seem to be 
her age by at least twenty years. 


* 
Insurance Company Helps British Se- 
cure Polish Electrical Contract 


After long negotiation the arrange- 
ments whereby an English group will un- 


dertake the electrification of the main 
Warsaw Railroad Junction have been 
completed. The contract involves a sum 


of $10,000,000. The negotiations from the 
British side have been carried out by 
G. H. Nelson, chairman and managing 
director of the English Electric Co., an 
enterprise in which considerable Ameri- 
can capital is invested, and their success- 
tul culmination is the result of excellent 
co-ordination and co-operation between 
the Prudential Assurance Co. and the 
British Overseas Bank with the contract- 
Ing céncerns. 
x * 


* 
N. Y. Sun a Century Old 


The New York Sun will celebrate its 
centenary on September 2, 1933. It will 
then issue a supplement which will con- 
tain a number of advertisements of con- 
cerns a hundred or more years old. These 
will include insurance companies. 


Sixtieth itbitinaie of Pascoe Rut- 
ter’s Association With London 
& Lancashire Is Observed 
The sixtieth anniversary of the be- 
aaing of the association of F. W. Pas- 
= Rutter with the London & Lanca- 
meg was celebrated in London on Aug- 
wt Mr. Rutter has been governor 
nd chairman of the company since 1921. 
the At a special meeting of the directors 
chi Marquis of Reading, the deputy 
airman, made a presentation to Mr. 














Rutter on behalf of the directors of the 


London and Lancashire and of the 
boards of three associated offices—the 
Law Union & Rock, the Marine Insur- 
ance Co. and the Standard Marine In- 
surance Co. This took the form of a 
silver salver on which were inscribed the 
names of all the directors and the state- 
ment that it “marked their high esteem 
and appreciation of his long and valuable 
services.” 

In making the presentation Lord Read- 
ing remarked that the boards realized 
that, to a great extent, during a long 
period the fortunes of the company had 
been in the hands of the governor. Ex- 
pressing warm appreciation, Mr. Rutter 
paid tribute to, among others, the chair- 
men under whom he had served. 

On the day of Mr. Rutter’s diamond 
jubilee a garden party was given by him 
at his residence at Coombe Ridge House, 
Kingston Hill, and it was attended by 
more than 300 members of the staffs of 
the London & Lancashire and associated 
companies, together with a number of 
foreign officials and all the home branch 
managers. In the evening Charles Hen- 
dry, general manager of the London & 
Lancashire, presented Mr. Rutter with 
an illuminated address, contained in a 
gold casket, on behalf of the staffs of 
the London & Lancashire Insurance Co. 
and its associated offices in Britain and 
abroad. 

“T have been associated with Mr. Rut- 
ter at the London & Lancashire for more 
than 40 years,” said Mr. Hendry, “and 
for over 34 years Mr. Rutter has been 
head of the office. The governor’s policy 
of acquiring control of other companies 
has added greatly to the wealth and 
strength of the London & Lancashire, 
and his personal and generous benefac- 
tions have been many.” 

The previous day Mr. Rutter gave a 
garden party at Coombe Ridge House, 
which was attended by the leading offi- 
cials of many other British insurance 
offices and personal friends other than 
those connected with the London & Lan- 
cashire and associated offices. During 
his anniversary week he received vast 
numbers of telegrams and cables of con- 
gratulation from prominent persons and 
representatives of the companies in many 
parts of the world. 

Mr. Rutter joined the London & Lan- 

cashire as an apprentice in 1873. After 
12 years—in 1885—he was promoted to 
the position of head of the foreign de- 
partment ; he became assistant secretary 
in 1890 and sub-manager in 1891; and on 
January 1, 1899, he became general man- 
ager and secretary. In 1917 he was elect- 
ed to a seat on the board, and in 1921 
he was appointed by the directors gov- 
ernor of the company and chairman of 
the directorial board. 

During the period of 60 years the Lon- 
don & Lancashire has acquired the con- 
trol of more than 30 insurance offices. 
In 1873 the premium income amounted 
to £203,000 ($1,015,000) and the total mar- 


ket valne of the share capital was £103,- 
000 ($515,000). In 1932 the combined pre- 
mium income amounted to  £5,997,000 


($29,985,000), and the market value of the 
share capital now represents £22,000,000 
($110,000,000). The company has a pres- 
tige second to none among British of- 
fices. 

Mr. Rutter has long been a keen work- 
er on behalf of the Insurance Institute, 
and it was in the year of his presidency 
of the Federation of Insurance Institutes 
in 1910-1911 that the way was paved for 
securing a Royal Charter for the Insti- 
tute—an unusual honor. This was grant- 
ed in 1912, and the Federation became 
the Chartered Insurance Institute. 

Quite recently Mr. Rutter has actively 
assisted in the promotion of a new cen- 
tral headquarters for the Institute, which 
he proposed in an address delivered in 
1919, and the building, which is being 
erected on an historical site in Alder- 
manbury, London, is expected to be 
opened in 1934. 

_. 2 


Career of Thomas L. Kane 


Thomas L. Kane, who has been made 
president of The Spectator Co. is an 
Amherst man who played on the ball 
team in that college, and went into busi- 
ness newspaper work. His first jobs were 
in the sales and business promotion de- 
partment of the Butterick Publishing Co., 
New York, where he had charge of the 
routing of a nation-wide sales force. Next 
he joined the staff of Hardware Age, an 
affiliate of The Iron Age, a member of 
the United Publishers Corporation of 
which The Spectator is now a member. 
He was assistant to the advertising man- 
ager. During the World War he was 
commissioned a lieutenant in the UV. S. 
Navy and became assistant paymaster 
and a purchaser of navy supplies. He 
had opportunities to represent the Navy 
on the War Industries Board. 

Following the war Mr. Kane joined the 
Chilton Co., publishers of Automotive In- 
dustries, Automobile Trade Journal and 
several statistical publications in the au- 
tomotive field. A year ago he went with 
The Spectator. He succeeds Loughton 
T. Smith, who becomes vice-president of 
The Spectator Co. and will continue with 
the paper in charge of the Western and 
Southern _ territories. Vice-President 
Harry W. Barnard, for twenty-five years 
with the paper, is directing the sales de- 
partment, and Vice-President Thomas J. 
V. Cullen edits The Spectator and super- 
vises the various statistical and educa- 
tional publications of The Spectator Co. 
T. O. Woolf has been appointed assist- 
ant vice-president. He has been the bus- 
iness representative of the paper in the 
metropolitan and New England field. N. 
B. Keyes, Jr., has been made social in- 
surance editor ; L. S. McCombs, assistant 
statistician. 

* * * 


New Volume of Viennese Year Book 
Received by Insurance Society 
of New York 


The fifty-second volume of the Asse- 
kuranz Jahrbuch, published in Vienna 
and edited by Prof. S. J. Lengyel of that 
city, has just been received by the li- 
brary of the Insurance Society of New 
York. It contains, aside from the usual 
statistical material, a number of excep- 
tionally interesting treatises discussing 
timely subjects, especially problems aris- 
ine from the economic crisis and how 
they affect insurance in its various man- 
ifestations in the leading countries. The 
volume contains 661 pages, of which 
fifty-two give an exhaustive list of all 
important insurance publications in all 
languages and countries, in which insur- 
ance plays an important role. The treat- 
ises by leading authorities deal with the 
following subjects: “The Influence of 
the Economic Crisis on Suicide in Life 
Insurance” by Dr. Franz Fieger of 
Vienna; “Transport Insurance and the 
Crisis” by Dr. E. Froelich of the Swiss 
Reinsurance Company in Zurich; “Prob- 
lems of Currency Stability in Insurance” 
by Prof. Riebesell of Hamburg Univer- 
sity; “Autarkie and Insurance” by Dr. 
L. V..Furlan of Basle; “Crisis and Life 
Insurance” by Wilhelm Berliner of 
Vienna, and “The Influence of Insurance 


in International Trade 
Prof. Lengyel of Vienna. 

The statistics for the individual coun- 
tries are preceded by short reviews of 
the history and development of insurance 
and the leading events in the insurance 
world of the respective countries. 

*  «€ 


First Fire Company To Be Formed 
in This Country 


Balances” by 


The first insurance company to be 
formed in this country, I am informed 
by Historian Harold V. Smith, was the 


Friendly Society of Charleston, S. C., in 
1736. After four years it gave up the 
ghost. 

* * * 
French Cotton Insurance Loss Heavy 


The great fire, attributed to spontane- 
ous combustion, which broke out early 
in the morning of August 1 at the huge 
warehouse of the Fives-Lille cotton mill 
at Marcq-en-Baroeul involves insurance 
offices in a heavy loss. A large stock 
of cotton has been destroyed and the to- 
tal damage is estimated at 44,000,000 
francs (equivalent to about $2,585,000), 
which represents nearly a total loss on 
the amount insured. More than 50% of 
the loss is believed to fall, in the first 
place, on a group of strong British of- 
fices. A number of French offices are 
known also to be financially interested. 

x * * 


Automobile Finance Companies in 
Better Position 

The rising trend in automobile sales is 
welcome news to the companies dealing 
in automobile financial paper. In the 
case of the Commercial Credit Co. vol- 
ume of purchases showed an increase of 
more than 80% during July, and exceed- 
ed the volume during June by approxi- 
mately 5%. This is out of the ordinary, 
as peak purchases usually come in the 
month of May and volume declines in 
the months following. 

* * x 


British Insurance Changes Effective 
October 


In connection with the appointment of 
Viscount Knollys as the managing direc- 
tor of the Employers’ Liability Assur- 
ance Corporation, the directors now an- 
nounce the following further mi og 
ments . take effect as from October 
next: J. Crowe and S. H. oe onda 
at Br assistant general managers, to 
be managers; E. F. Lewis, at present sec- 
retary and accountant, to be secretary. 
Viscount Knollys is an intimate friend of 
King George. 

Other insurance — have recently 
been announced in connection with the 
London office of the Caledonian Insur- 
ance Co., namely: F. E. Nunneley, man- 
ager, is retiring in October and will be 
succeeded by W. J. L. Stribling, the 
present secretary, with the title of man- 
ager and secretary. J. W. Hudson, the 
present secretary at the Birmingham of- 
fice, will succeed Mr. Stribling, with the 
title of assistant manager. 

i 


German Courts of Honor For 

Insurance 
The Chamber of Commerce in Duis- 
burg-Wesel (Rhineland) advocates a 
court of honor for people engaged in 
commerce and industry. This recalls the 
fact that the present minister of eco- 
nomics, Dr. Kurt Schmitt, formerly Di- 
rector Genera! of the Allianz of Berlin, 
some years ago was in favor of a court 
of honor for insurance men. 

* * o 


On India Committee 


The vacancy on the Joint Select Com- 


mittee on India caused by the death of 
Viscount Burnham has been filled by 
Lord Midleton. Lord Midleton, who is 
45, is well known as a director of the 
Yorkshire Insurance Co. and other com- 


He has an estate 
Midleton served 


mercial undertakings. 
of 15,000 acres. Lord 
in the Indian Army, being a major in 
Hodson’s Horse. He was awarded the 
Military Cross in the war. 
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FIRE INSURANCE 





Conference Held in New York 


To Formulate Insurance Code 


Organizations Representing All Branches of Business Met 
Wednesday to Go Over Proposed Form for NRA; Agents 


Give Views on Hours 


Representatives of the various branches 
of insurance, including fire, casualty, life, 
local agents and mutual companies, met 
Wednesday afternoon at the headquar- 
ters of the National Board of Fire Un- 
derwriters to consider the text of a pro- 
posed code for submission to the NRA 
administration in Washington. The code 
will deal with practically only the sub- 
jects of hours of labor and minimum 
wages and will not embrace declarations 
with respect to many of the current 
problems within the business. 

For more than two hours representa- 
tives of the following organizations dis- 
cussed the proposed code: Association of 
Life Insurance Presidents, National 
Bureau of Casualty & Surety Under- 
writers, Association of Casualty & Surety 
Executives, National Association of In- 
surance Agents, Insurance Brokers’ As- 
sociation of New York. Inc., and others. 

An agreement covering for the most 
part the same ground as in the proposed 
code was sent to Washington a couple 
of weeks ago, but the National Recovery 
Administration prefers that the insur- 
ance business devise a code rather than 
an agreement. The National Board early 
this week gave the following statement 
with respect to the efforts being made: 

“Fire and casualty insurance interests 
have submitted to the National Recovery 
Administration a proposed agreement ap- 
plicable to the insurance business. It 
deals principally with hours of labar and 
minimum wages. If approved, the pro- 
posed agreement may be signed by com- 
panies, inspection boards and bureaus, 
company associations, general agents, lo- 
cal agents and brokers. 

“Pending receipt of advices from 
Washington in respect to the acceptance 
of our proposed agreement, it seems de- 
sirable that preparation and endorsement 
of proposed codes (group or sectional) 
be deferred.” 

The North Carolina Association of In- 
surance Agents last week published a 
proposed code for agents, and others may 
be prepared. The National Board be- 
lieves that more ground will be gained 
by all interests working together on the 
preparation of a code which will not in- 
clude many subjects but which will have 
the full support of the insurance busi- 
ness. 


Agents’ Letter to NIRA 


The National Association of Insurance 
Agents, through the chairman of the ex- 
ecutive committee, Allan I. Wolff of Chi- 
cago, has sent a letter to the National 
Industrial Recovery Administration ask- 
ing that any code for the insurance busi- 
ness not contain conditions which would 
work a hardship on local agents in small- 
er towns and cities. Particularly the 
agents’ association wants sales workers, 
inspectors, and surveyors ex- 
cluded from the provisions for maximum 
hours of labor and likewise desires that 
minimum wages in towns or cities of less 
than 50,000 population be not over $12 a 
week. Many local agents are concern- 
ed over the minimum wage problem. Fol- 
lowing is the text of Mr. Wolff’s letter: 

“Between forty and fifty thousand pro- 
ducers of all types of insurance (other 
than life) are joined in this voluntary 
organization, the National Association 
of Insurance Agents, which now ad- 
dresses you in regard to the President’s 
Re-employment Agreement. For our 


collectors 


and Minimum Wages 


own employes we hastened to file an 
immediate acceptance of the President’s 
program and put into instant effect the 
emergency blanket code. However, this 
is a trade association embracing every 
type of insurance agent (other than life) 
and therefore affords a complete cross- 
section of those engaged in the sale of 
insurance protection and in behalf of our 
members we desire to file the following 
Statement: 

“The conditions under which our mem- 
bers operate present such striking varia- 
tions that it has seemed to us unwise 
to hurriedly submit a special code or 
agreement, although it has been stated 
in the insurance press that the fire and 
casualty insurance companies have filed 
with your Administration a special re- 
employment agreement. While the text 
of this agreement has not been pub- 
lished, it is our earnest desire to aid 
your Administration in every way possi- 
ble and to maintain harmony within the 
business of insurance so far as such ac- 
quiescence may be consistent with the 
vital need of our own members and our 
obligations to them. 

“We have heard from many of our 
forty-three state units and all have ex- 
pressed great concern about certain 
phases of the blanket agreement. In the 
main, these queries deal most urgently 
with the question of minimum remunera- 
tion in the smaller towns and cities and 
with the question of restricting hours for 
sales and outside employes. Our busi- 
ness is of such a nature that the agent 
operating independently cannot raise his 
rates nor increase the cost to the public 
as can the manufacturer and merchan- 
diser. Referring, therefore, to such mod- 
ified agreement as may have been filed 
with you to apply to the business of in- 
surance, we desire to advise you that, 
speaking for the great majority of the 
agents of this country, we respectfully 
request that there be included in any 
special agreement two provisions of the 
following general intent: 


Provisions Desired by Agents 


“(1) From the hourly limitation, a spe- 

cific exclusion of outside sales workers, 
collectors, surveyors, fire and accident 
prevention inspectors and general field 
representatives. 

“(2) In any agreement providing for a 
differential in wage minima, based on 
varying population, a provision that in 
towns and/or cities of less than 50,000 


| nee 











Do you control 


Adirondack Mountain Region Lines? 


New rates are now in effect and inspection service is important 


in applying the correct warranties. 


Send your orders to Clinton J. Ayres, Inc., the oldest agency 


in Saranac Lake, N. Y. and complete reports will be given you 


with diagrams of each risk. 


Or—bind the insurance with any one of our twenty-two compa- 


nies. 


Their brokerage Departments in New York City will 


cheerfully send your order to us to take care of. 


CLINTON J. 


AYRES, INC. 


(Founded by “Adirondack” Ayres ) 


Saranac Lake 


population the required minimum shall 
not be in excess of $12 per week. 

“We have every confidence that your 
Administration will always maintain an 
open ear for every reasonable request 
and we trust that we may have an early 
expression from you as to the position 
which we are taking in this communica- 
tion. We have recommended to our 
members the emergency acceptance of 
the blanket code, subject to such modi- 
fication as may be needed to apply it to 
the business of insurance and with the 
qualifications expressed herein. We trust 
we may further assure them that if an 
honest trial develops inconsistencies and 
imposes unfair hardships on any consid- 
erable class of our members, that we 
may be assured an opportunity for a 
hearing and for relief by way of amend- 
ments and/or corrections in any agree- 
ment that is now approved by you for 
our trade.” 





Would Compel Borrowers 
Of R.F.C. to Insure Here 


A strong protest was made to Presi- 
dent Roosevelt on Wednesday by Repre- 
sentative John J. O’Connor of New York 
against the practice of American busi- 
ness firms and banks placing their in- 
surance with London Lloyd’s after re- 
ceiving aid from the Reconstruction Fi- 
nance Corp. Mr. O’Connor said that all 
R.F.C. borrowers should be compelled 
to insure in American companies, saying: 
“This is a matter of no small moment 
because it means a great volume of busi- 
ness in this country, which naturally 
leads to a considerable increase in em- 
ployment.” 
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Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. Kesey, General Agent 


Georce Z. Day, Ass’t General Agent 





U. S.—Statement December 31, 1932 
PREMIUM RESERVE 
OTHER LIABILITIES : 
CONTINGENCY RESERVE 


SURPLUS 
*TOTAL ASSETS 


*New York Insurance Department Valuation Basis 


1,843,560.44 
592,100.09 
2,050,498.67 
9,336,637.60 
$13,822,796.80 





s- New York 


Ellen New Underwriting 
Manager of Yorkshire 


H. F. Ellen has been appointed un- 
derwriting manager of the United 
States branch of the Yorkshire. He 
has been foreign superintendent of 
the company at London and during 
the last year has been cight months 
in the New York office of the com- | 
pany at the suggestion of Frank B 
Martin of Frank & DuBois, United 





| 

| States managers. Mr. Ellen has| 

| served the Yorkshire in many parts 

of the world and will be a valuable | 
addition to the American underwrit- 

| ine staff. 


July Fire Losses 39% 
Below Same Month in ’32 


United States con- 
trend 


Fire losses in the 
their 
despite an 


tinue favorable downward 


upturn in general business 
conditions and a probable upward move- 
ment of premium income. In July fir 
losses totaled $20,004,049 according to es- 
timates of the National Board of Fire 
Underwriters, compared with $32,98244 
in the same month last year and $33,024, 
504 in July, 1931. The figure for this 
July is 39% below last July and the low- 
est monthly total in many years. 
For the first seven months of this year 
the total fire losses for the country wer 
$201,277,636, compared with $278,052.30) 
in the same period last year and $2/)- 
592,871 in the first seven months of 1931 


Van Schaick Asks for 
Data on Unpaid Balances 


Superintendent of Insurance George 
S. Van Schaick on Wednesday directed 
fire, marine and casualty companies do- 
ing business in New York State to file 
reports by November 1, 1933, on agents 
and brokers’ balances past due more 
than ninety days as of October 1. These 
reports, which will cover business done 
in New York State, will indicate the 
condition of accounts in cases where 
there are unpaid balances of more than 
$10. 

This action was taken pursuant to @ 
resolution adopted by the National Con- 
vention of Insurance Commissioners at 
its recent meeting in Chicago. In ac: 
cordance with the Convention resolution, 
similar reports will be required for eac 
quarterly period hereafter. 
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Globe & Rutgers Loses Plea ‘To 


Resume Active Operations Now 


Court Holds There Is Not Sufficient Margin of Surplus; Criti- 
cizes Investment Holdings; Van Schaick Not Permitted 
to Sell $10,000,000 of Securities 


As a result of the decision last Thurs- 
day of New York Supreme Court Justice 
Alfred Frankenthaler the position of the 
Globe & Rutgers remains in statu quo. 
The court ruled against the application 
of the company to resume business now 
for the reason that the recent decline in 
security values has canceled much of the 
surplus over liabilities, and also decided 
against Superintendent Van Schaick’s re- 
quest for permission to sell $10,000,000 
additional securities on the ground that 
such would amount to virtual liquidation 
of the G. & R. Thus the company is 
continued in rehabilitation and no final 
decision will probably be rendered by the 
court until such time as changes in the 
national outlook on business and finance 
indicate either that the company can 
safely resume business or should be elim- 
inated through liquidation proceedings. 
Meanwhile the company will still be un- 
der the supervision of the New York 
Insurance Department. 

If it becomes essential to sell further 
securities of the Globe & Rutgers to 
meet obligations then permission may be 
obtained from the court from time to 
time by separate orders for the sale of 
limited quantities such as has been done 
already for a total of about $5,000,000. 
Officers of the company have consist- 
ently opposed any move for a wholesale 
disposition of investments at the present 
time. 

On Border Line of Solvency 

With reference to security prices pre- 
vailing early last week Justice Franken- 
thaler said that the company was then 
“almost on the border line between solv- 
ency and insolvency, and its surplus, if 


not already impaired, is dangerously 
close to impairment. 
“Suffice it for the purposes of the 


present application to state that in the 
court’s opinion the condition of the com- 
pany at the present time is such that the 
termination of rehabilitation and the re- 
sumption of its business would be haz- 
ardous to its policyholders, its creditors 
and the public.” 

On July 22 the net worth of the Globe 
& Rutgers had declined to about $3,800,- 
000 and the surplus to $1,800,000, com- 
pared with a net worth of about $6,000,- 
000 before the break in stock market 
values came recently. “The court,” said 
Justice Frankenthaler, “cannot be ex- 
pected to sit at a stock ticker for the 
purpose of checking the daily fluctua- 
tions in the values of the company’s se- 
curities, terminating rehabilitation when- 
ever the quotations wipe out capital im- 
pakment, however slightly, and restor- 
ing the Superintendent to control when- 
ever they have the opposite effect.” 
Because the financial directors of the 
Globe & Rutgers appear still to favor so- 
called speculative investments, the court 
held that the interests of the creditors 
and policyholders would be best served 
by permitting the Insurance Department 
to select the securities to be sold and the 
time of their sale. The court continued: 

Changes in Investments 

“After the Superintendent has accom- 
plished the proposed changes in its port- 
folio and proceeded with its rehabilita- 
tion in other respects, the affairs of the 
company will be in such condition as to 
Permit termination of rehabilitation and 
the resumption of business by its officers 
and directors with perfect safety to cred- 
ie policyholders and the general pub- 


“ a ‘ 
To entitle an insurer to be released 


from rehabilitation and to be permitted 
to resume the conduct of his business, 
the margin between insolvency or im- 
pairment of capital on the one hand and 
solvency with an unimpaired capital on 
the other hand should be reasonably sub- 
stantial. There should be a factor of 
safety.” 

“It must be obvious,” said the court, 
“that a portfolio which is subject to such 
violent fluctuations in market value fails 
to offer the creditors and policyholders 
any reasonable assurance that their 
claims will be paid as they are adjusted 
and become payable. As_ previously 
pointed out, the company, even if now 
solvent, is perilously close to insolvency, 
and one or two days of falling prices, no 
worse than many which have been ex- 
perienced in the recent past, would be 
sufficient to produce insolvency about 
which there could be no question.” 

Frankenthaler on Investments 

It would appear from the decision of 
Justice Frankenthaler that the Globe & 
Rutgers will be compelled to revamp its 
investment principles considerably before 
it will be permitted to resume business, 
despite the contentions of the company’s 
officers that the investment policy should 
be determined solely by the finance com- 
mittee. Following are some of Justice 
Frankenthaler’s statements with regard 
to investments: 

“The right of the company to deter- 
mine its own investment policy is subor- 
dinate to the rights of creditors, policy- 
holders and the general public. The par- 
amount consideration at all times should 
be the protection and proper safeguard- 
ing of the interests of the creditors, pol- 
icyholders and the public. At the present 
time the assets of the company appear 
to be sufficient, if a substantial amount 
of speculative securities are converted 
partly into cash and partly into conserv- 
ative stable investments, to assure the 
payment in full of all claims against the 
company. 

“To allow the securities portfolio of 
the company to remain in its present 
form would be to permit the stockholders 
to engage in speculative market. activi- 
ties at the risk and possible expense of 
creditors and policyholders. This the 
court cannot sanction. The necessary re- 
vamping of the security holdings of the 
company, involving as it does the partial 
liquidation of the present portfolio, 
would, it is estimated, require several 
months and perhaps longer, depending 
upon market conditions. Liquidation of 
substantial amounts of securities in quan- 
tities too great for the market to absorb 
would cause prices to break materially 
and would therefore defeat its own pur- 
pose. 

“The past history of the company sat- 
isfies the court that the interests of cred- 
itors and policyholders would be better 
served if the choice of the securities to 
be sold and the time and manner of their 
liquidation were exercised by the super- 
intendent of insurance under the court’s 
supervision than they would be if the 
present management of the company 
were entrusted with the task, especially 
in the face of the favor in which the 
management holds speculative securities 
and its unwillingness to dispose of them.” 





W. S. NAULTY GOING ABROAD 

William S. Naulty, well-known agent 
of Newark, N. J., and vice-president of 
the Joseph M. Byrne Co., and Mrs. 
Naulty wil! sail for Eurone on August 
30 aboard ‘the George Washington of 
the United States Lines. They will be 
away about a month. 





Trying Election Again 

No one received a sufficient num- 
ber of votes in the election of a new 
member of the National Convention 
of Insurance Commissioners execu- 
tive committee to succeed Merton L. 
srown, in which balloting was done 
by mail to the secretary, Jess G. 
Read of Oklahoma. Ernest Palmer re- 
ceived the most with four votes, but 
he needed six for election. Theodore 
Langman of Ohio was second with 
three votes. Commissioner Read has 
called for a new election. 











SURVEY MADE OF BUYERS 





London Assurance Group Distributes Re- 
sults Secured by McGraw- 
Hill Publication 

A survey of the insurance buying cus- 
toms of over 5,000 business firms in sev- 
enteen American cities of different sizes 
has been completed by Management 
Methods, a McGraw-Hill business pub- 
lication, and last week sent to agents of 
the London Assurance group by Jarvis 
Woolverton Mason, advertising counsel. 
These firms were asked what kinds of 
insurance they buy, which executives do 
the buying and what methods of saving 
on insurance they have effected in the 
last three years. 

The ten forms of insurance which 
prove to be used most are, in the order 
of their popularity: fire, employers’ lia- 
bility, public liability, auto and truck, 
fidelity, elevator, surety, group life, ex- 
plosion and theft and hold-up. The two 
executives who most commonly buy in- 
surance are the treasurer and the comp- 
troller. In the last three years 70% of 
the group saved money by reducing the 
face value of policies, 37% by switching 
to other types of insurance carriers and 
48% by installing protective and pre- 
ventive devices and services. 


Hoboken Wins Stecher 


Cup For Fire Prevention 

The Gilbert E. Stecher Cup, which is 
awarded every year to the city or town 
in Hudson County by the Hudson Coun- 
ty Safety Council for the greatest re- 
duction in percentage of fire losses for 
a year, has been awarded to Hoboken, 
according to an announcement made this 
week by the safety council Hoboken’s 
fire loss for the year 1932 totaled 
$79,000. 

The cup was donated by Gilbert E. 
Stecher, Commercial Union _ special 
agent in New Jersey and chairman of 
the fire prevention committee of the 
Hudson County Safety Council. 

Union City, N. J., has won the cup 
twice in and the last year 





succession 
that Hoboken won the cup was in 1928. 
The reduction in losses for Hoboken last 
year was .208% against Union City 
which totaled a percentage of .196%. 
This is the lowest fire loss in Hoboken 
in twenty years. 





SHOW BOAT A FIRE HAZARD 


One of the attractions planned for the 
Century of Progress Exposition at Chi- 
cago was to have been an old time Mis- 
sissippi River show boat, upon which the 
original class of performances were to 
be given. One of the old boats was se- 
cured and tied up at the dock in the 
lagoon. Then two bridges, one on 
either side, were constructed leading to 
nearby islands. The fire department in- 
spected the show boat, found it did not 
meet the requirements for public amuse- 
ment places and held the fire hazards 
were too great to permit giving public 
performances. So it would not grant a 
permit for its use. The boat is now tied 
up to the dock, cannot be moved on 
account of the bridges and can only be 
viewed from the outside. 


ZEPPELIN NEW SHIPPING RULES 

The “Luftschiffahrt Zeppelin Inc.” of 
Ludwigshafen has issued a set of new 
conditions for the transporting of mer- 
chandise by its air liners. 





Century of Insurance 
Theme of Convention 


FOR PRODUCERS AT CHICAGO 





National Ass’n of Insurance Agents 
Lists Outstanding Subjects For 
General Discussion 





“A Century of Insurance” has been 
decided upon as the theme for the forth- 
coming annual convention of the Nation- 
al Association of Insurance Agents. 
Among the subjects which will have a 
part on the program are the following: 

1. The application of the National In- 
dustrial Recovery Act to the business of 
insurance. 

2. Production branch office operations. 

3. A new agency qualification law. 

4. Modern insurance company meth- 
ods eliminating agents. 

5. The future of workmen’s compen- 
sation insurance. 

6. Automatic cancelation of fire, cas- 
ualty and surety policies for non-pay- 
ment of premium. 

7. Banks acting as insurance agents. 

8. Inland marine insurance methods. 

9. Premium collections and agency 
balances. 

10. The trend of surety methods in 
company operation. 

11. Unearned premiums and loss re- 
serves as trust funds. 

12. Highway safety. 

Among the subjects to be considered 
by state officers and national councillors 
is contractual relations. At the group 
luncheons some time will be devoted to a 
consideration of sales methods. 


Philadelphia Brokers 
Open Newark Office 


\nnouncement has been made by Al- 
bert M. Greenfield & Co., of Philadel- 
phia, of the opening of a new branch 
office in Newark, N. J., which is under 
the management of Warren Reiner in 





the Essex Building. Mr. Reiner is well 
known in the insurance field and was 
at one time connected with Stokes, 


Packard, Houghton & Smith in Phila- 
delphia and previous to that a_ special 
agent in Pennsylvania for the Fireman's 
Fund, 


Reciprocity Campaign 
Of Oklahoma City Agents 


The second step is being made in the 
reciprocity campaign launched several 
months ago by the Associated Fire and 
Casualty Underwriters, Inc., of Okla- 
homa City, in the form of letters di- 
rected to 1,158 retail and wholesale city 
merchants, each of whom is considered 
a bona-fide insurance prospect. 

The letters point out that an annual 
buying power of approximately $1,602,- 
000, which will begin to climb higher 
within a few months, is made up of 548 
owners and employes of capital stock in- 
surance agencies and companies in the 
city, which with their families totals 1,- 
617 persons. They further detail that 
$1,326,000 is paid in salaries and com- 
missions to this group which is spent 
for personal and family needs including 
the purchase and maintenance of 438 au- 
tomobiles; and that $230,478 is spent an- 
nually for rentals and upkeep of 243 
offices in Oklahoma City. 

They advise that the purpose is to 
secure names of merchants who hold 
100% of their fire, tornado, automobile, 
casualty and kindred lines of insurance 
with stock companies, adding that stock 
company insurance men of the city in 
tended to reciprocate by throwing their 
buying power to such merchants 


W. U. A. MEETS SEPT 19-206 
The Western Underwriters Association 
will hold its fall meeting at Saranac Inn 
in the Adirondack Mountains of New 
York State on September 19-20. 
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Opposition to Bank 
Agencies Maintained 


BENNETT ANSWERS CRITICS 
National Ass’n Secretary Says View Is 
Growing that Bankers Must 
Stick to Banking Alone 

The National Association of Insurance 
Agents is not retreating at all from its 
position on bank agencies despite oppo- 
sition encountered in some agency and 
company _ circles. Secretary - Counsel 
Walter H. Bennett said last Friday that 
the doctrine of the separation of banks 
from insurance, which the National As- 
sociation espoused before the recent 
Congress, is both “righteous and benefi- 
cent,” when speaking before the annual 
convention of the Insurance Agents 
League of Washington at Tacoma. De- 
positors do not wish their money to be 
used by bankers to enter insurance, ac- 
cording to Mr. Bennett, and insurance 
itself wants itself freed from the influ- 
ence of the coercive power of credit 
lodged in a money-loaning institution. 

Already the national banks are under 
control so far as entering insurance is 
concerned. Only national banks in towns 
of less than 5,000 population are author- 
ized to act as agents. It is recognized, 
Mr. Bennett said, that in many small 
communities a bank does not wish to de- 
prive the small communities of this serv- 
ice. With respect to the fear of some 
bank agents that the work of Mr. Ben- 
nett before Congress was calculated to 
put these agents out of business the 
speaker said: 

Free Agents from Bank Influences 

“Exactly the contrary is true. We pro- 
posed the greatest benefit and advantage 
to these whole-time insurance men that 
has been sponsored in a quarter of a 
century. For them to operate an inde- 
pendent agency, freed from the blight- 
ing influence of bank control, would at 
one stroke establish them in their re- 
spective communities as independent 
business men on a basis of equality with 
other forthright agents, and permit them 
to march in step with the new tempo 
swinging through the country, to the 
everlasting credit of themselves and the 
business of insurance which they repre- 
sent. 

“That this is no idle thought is 
strongly proven by the scores, if not 
hundreds of leading bank agents who 
are doing that very thing today. 

“This problem may be temporized with 
for a while, but it is written in letters 
of fire in the sky above, where all may 
read if they will, that the bankers of 
the nation must return to the banking 
business and leave other businesses 
alone, or the wrath of an aroused pub- 
lic will result in the extermination of 
all who refuse to heed the mandate so 
clearly proclaimed. 

“While the administration of the Na- 
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tional Association has never had any 
doubt as to the righteousness of the end 
we sought in the amendment to the 
Glass-Steagall bill in the first session of 
the 73rd Congress in divorcing banks and 
insurance agencies, or as to the pro- 
priety of the means by which we sought 
that end, it is gratifying to hear a man 
of Professor Berle’s mental caliber and 
breadth of vision give such unqualified 
support to our position.” 


“Brain Trust” Member’s View 


Professor A. A. Berle, Jr., of Colum- 
bia University, one of the “brain trust,” 
told the New York State Bankers Asso- 
ciation the other day that a banker has 
to be a banker and that he cannot safely 
or honorably be anything else at the 
same time. He said that banking must 
be divorced from other interests. 

“If it be economically unsound and 
morally dangerous for banks to sell se- 


curities through affiliates organized for 
the purpose, why is it not equally un- 
sound and dangerous for those same 
banks to engage in the sale of insur- 
ance?” Mr. Bennett inquired. “It is, and 
always has been, my firm belief that the 
economic unsoundness of banks in the 
insurance business lay in the diversity of 
the two interests—each a specialty in 
itseii—and that the moral danger arose 
from the inherent coercive power of 
credit. 

“Both banking and insurance are full- 
time jobs. The ramifications of each are 
so vast that, for a bank to invade the 
business of selling insurance is anala- 
gous to an insurance agency engaging in 
banking. Events of the past few years 
have demonstrated all too clearly the 
need for completely separating from the 
business of banking, all interests and 
enterprises extraneous to the trusteeship 
of other people’s money.” 
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PHILADELPHIA SITUATION 
Agency Agreement with E.U.A,. See 
Likely as O. E. Lane’s Committe.” 
Makes Good Headway 

Possibility of an early settlement of 
the agency commission question in Phil- 
adelphia appears bright at this time. An 
early agreement will reflect greatly on 
the ability of Otho Lane, president of 
the Fire Association, and head of the 
Eastern Underwriters Association com. 
mittee dealing with the agents, 

One finds on talking to the agents 4 
great deal of respect for Mr. Lane’s fair. 
ness, courtesy and ability. Although q 
comparative stranger to Philadelphia, he 
appears to be well liked by the agents 
who have come in contact with him, — 

The agents, following the release oj 
the new Philadelphia suburban commis. 
sion scale, demanded an increase in local 
commissions to equalize the city com- 
missions with the suburban scale. Mr. 
Lane at present is on the Pacific Coast 
and on his return in a few weeks apn- 
other conference is expected to be held 
when, it is hoped, an agreement or 
basis for an agreement will be reached, 





Wisconsin to Relicense 


Most Companies There 


Insurance Commissioner H,. J. Mor- 
tensen of Wisconsin reports that most 
of the insurance companies which have 
been doing business in the state have 
now qualified for relicensing. Delay in 
relicensing was met while company state- 
ments were scrutinized on the basis of 
security valuations at the market price, 
rather than on the 1931 valuation basis 
accepted by most states. There are now 
only about five fire companies, four cas- 
ualty concerns, and three life companies 
which have not yet been relicensed and 
have not withdrawn from the state. 
Withdrawals, however, have been just 
about normal, the commissioner reports, 
although consolidations have been a 
trifle above normal. 


50TH ANNIVERSARY MEETING 

The Underwriters Association of New 
York State will celebrate its fiftieth an- 
niversary on Wednesday, September 12, 
at Syracuse. There will be a_ business 
meeting that morning at the Onondaga 
Hotel to be followed by golf meet that 
afternoon at the Onondaga Golf and 
Country Club. In the evening a recep- 
tion and dinner at the Onondaga Hotel 
is scheduled. 


WANTS STATE TO SELF-INSURE 

Declaring that the state of Kentucky 
has paid $240,000 a year for fire insur- 
ance, with only two fires the past six 
years, aggregating $100,000 in __ losses, 
Congressman John Brown of Lexington 
in an address before the Covington Re- 
tail Merchants Association advocated 
that the state carry its own insurance. 








Policy Holders’ Surplus Jan. 1, 1933, $7,441,988 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres. 
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Says Organization Is 
Watchword of the Day 


E. T. CAIRNS ADDRESSES AGENTS 


Fireman’s Fund Vice-President Calls on 
Insurance to Support Organizations 
Aiding the Business 


Organization is the watchword of the 
nation today and the man who assumes 
to operate with the old-time boasted in- 
dependence is entirely out of place, Ed- 
ward T. Cairns, vice-president of the 
Fireman’s Fund and president of the 
Board of Fire Underwriters of the Pa- 
cific, said when speaking last Friday at 
the annual meeting of the Insurance 
Agents’ League of Washington at Ta- 
coma. While there is still some question 
as to the exact technical position of in- 
surance in the National Recovery pro- 
gram of President Roosevelt, there 1s no 
question whatever but that it is the duty 
of insurance companies and agents to 
support the President in his efforts to 
restore the country’s prosperity, Mr. 
Cairns stated. : 

Companies should support their organ- 
izations and local agents should be loyal 
to the companies which co-operate with 
organizations, Mr. Cairns said. Agents 
ought to act thus rather than, in any 
degree, to lend their support to that 
small percentage of non-co-operating 
mutual or stock companies who are part 
of that minority referred to by Presi- 
dent Roosevelt. whose refusal to co-op- 
erate so impairs the constructive efforts 
of the great majority. 

Two big problems of insurance today, 
according to Mr. Cairns, are: first, to sell 
excellent insurance at rates high enough 
to cover the cost of honest losses and 
reasonable cost of distribution, but low 
enough to defeat efforts of competitors 
to sell an inferior grade of protection; 
and, second, to maintain a code of prac- 
tice which gives all those within the 
ranks of the business a fair opportunity 
to do business, whether agent or com- 
pany. 

In the opinion of Mr. Cairns these 
problems call for the intensive daily ex- 
ercise of individual intelligence and in- 
dustry, but they require also mainte- 
nance of well planned organizations of 
companies and of agents for the best 
possible service to the public. 

Turning directly to some of the big 
problems facing fire insurance Vice-Pres- 
ident Cairns said in part: 

Problem of Expenses 

“I believe it is fair to say that the 
most serious charge laid against stock 
fire insurance, both by non-stock com- 
petitors and such customers or officials 
as express themselves on the subject, is 
that the expense of conducting our busi- 
ness is too great. The most cogent ar- 
gument of mutual, reciprocal and similar 
companies is not that they furnish any 
better protection or service, but that they 
furnish good enough protection and serv- 
ice at less cost than we charge. 

“That sort of argument has resulted 
in a somewhat disturbing rate of prog- 
ress by such competitors in recent years. 
The forty-five non-stock companies now 
doing business in Washington have, ac- 
cording to these published figures, about 
20% of the business of the state, leaving 
the balance of 80% to the 213 stock com- 
panies. About twenty years ago the non- 
stock companies had only about half 
their present proportion. The importance 
of this growing competition is apparent 
without argument when it is remembered 
that most non-stock companies operate 
without agents. 

“They are, of course, constantly striv- 
ing to increase their operations and we 
must be continually on guard against 
their encroachments, particularly into the 
field of our most profitable classes. It 
is necessary that we not only put forth 
our best endeavors to meet them on the 
expense question, but also by such ad- 
justments of our rating structure as will 
enable us to best meet them in the mat- 
ter of rate at all points. 

“This is neither the time nor the place 
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to discuss the important element of com- 
missions which constitute so large an 
item of company expense. The intelli- 
gent, qualified agent generally works 
hard enough to earn his full commission: 
but I will take the liberty of saving that 
any agent who keeps from $15 to $30 
out of every $100 paid him by the public 
is under a real obligation to deliver to 
his company, as well as to the public, 
intelligent and loyal service worth the 
money he receives. We have altogether 
too many agents who are not so quali- 
fied; agents who have been appointed by 
short-sighted field men, employed by 
companies whose vision seems to have 
been too much restricted by their view 


of the nearest premium dollar. 
“I firmly believe in agents’ qualifica- 
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tion laws properly drawn and enforced 
to exclude the really unfit, without too 
closely restricting intelligent and reliable 
agents. I wish it were possible to re- 
turn to the practice of single agency rep- 
resentation in every locality, but I am 
not so optimistic as to believe that the 
march of time can be so turned back. 

“There are some items of expense in 
which the agent and his company are 
mutually interested and which are sub- 
ject to considerable influence by both; 
namely, the expense of collecting premi- 
ums and the loss from uncollected pre- 
miums as well as the waste of policies 
and other supplies. I am not prepared 
to tell you anything new about this much 
discussed subject. I only mention it for 
the purpose of pointing out that it is a 
very important element in the expense 
account of our companies, as well as 
agents, and that it therefore has a direct 
bearing upon our success in meeting the 
competition of other classes of insurance 
companies. 

Rating and Losses 

“Referring to the subject of rating— 
particularly in Washington—I hope for, 
and expect to see, substantial improve- 
ment in our position by the recent with- 
drawal of deviations and the establish- 
ment of the new General Basic Schedule. 
Probably no one will claim that the 
schedule is perfect and it will doubtless 
have to be adjusted from time to time, 
in order to produce, as nearly as is hu- 
manly possible, equitable rates for the 
now underrated high classes, and 
possibly some overrated preferred classes. 
Meantime, is it not the part of wisdom 
to support all present rates and let our 
criticisms and actions be constructive and 
not destructive ? 

“IT would like to here commend the 
agents of the country for their general 
acceptance of the companies’ attempt to 
cut down losses by withholding payments 
under certain conditions, up to the limit 
permitted by the standard policy con- 
tract, and also the refusal to continue 
the payment of numerous small 
due to cigarette and other scorches. Just 
how much of a part those efforts have 


loss 
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Illinois Brokers Must 
Pay Yearly License Fee 


NO COMMISSIONS MEANWHILE 


Brokers Fizht to Cunail $25 Fee Charged 
by Chicago in Addition to 
State Fee 





Insurance brokers of Illinois are find- 


ing to their sorrow that they cannot 
avoid paying the annual license fees 
specified by the licensing law. Direc- 


tor of Insurance Ernest Palmer has 
ruled that no commissions can be paid 
to a broker for business written prior to 
the issuance of the This has 
reacted principally against those brokers 
who neglected io renew their licenses 
on March 31. 

Mr. Palmer now is requiring of all 
applicants an affidavit showing the 
business written prior to the issuance of 
the license, and the conipanies mentioned 
are notified that the broker cannot re- 
ceive compensation on that business. If 
commissions had been paid the broker is 
required to return it to the companies. 

The Department is letting this pun- 
ishment suffice for the present because 
the law has been in effect slightly more 
than a year and for the time being fines 
and suspensions are not being ordered. 

On still another front the brokers are 
battling to cancel the license fee of $25 
assessed by the City of Chicago. 
Through Noordstrand & Riley, counsel 
for the Insurance Brokers Association 
of Illinois, about fifty brokers have ob- 
tained a temporary injunction to re- 
strain the ci.y from collecting the li- 
cense fee. The brokers contend that the 
city’s right to liccnse brokers was abro- 
vated by the s.ate licensing law and they 
are preparing to take the matter to the 
state supreme court for settlement. The 
city has been vigorous in serving arrest 
notices on brokers. 


license. 


“DICK,” TRAINED CANARY, DIES 

“Dick” is dead. “Dick” was the trained 
canary bird of Louis T. Miller, special 
agent of the Union of Paris for Vir- 
ginia, South Carolina, Georgia, Florida 
and Alabama and of the Manhattan Fire 
x Marine for South Carolina, Georgia 
and Alabama with Atlanta headquarters. 
He passed away recently in Mr. Miller’s 
apartments in the Henry Grady Hotel 
in Atlanta, victim of an attack of pneu- 
monia. “Dick” was born in Atlanta 
fourteen years ago. He had traveled 
thousands of miles with his master and 
was known to scores of insurance men 
throughout the South. Mr. Miller often 
took him to church and to picture shows 
with him. On such occasions he would 
be placed on his master’s hat, remaining 
there quietly until the end of the serv- 
ices or performance. 





SUSPEND LIPKIN LICENSE 
Superintendent of Insurance George S. 
Van Schaick has suspended for a pe- 
riod of one month ending September 3, 
all licenses of Harry Lipkin, 4607 Fort 

Hamilton Parkway, Brooklyn, N. Y. 





had in the recent decline in the amount 
of the country’s loss is, of course, im- 
possible to state, but I am sure it has 
been substantial and that the program 
on both points is worthy of the fullest 
and most sincere support of the agents. 
Whatever the cause, it is pleasant to 
note that the total amount of the coun- 
try’s losses during the first half of this 
year is lower than for many years and 
at least 20% below last year. 

“T am here today not for the purpose 
of officially representing the Board of 
Fire Underwriters of the Pacific, al- 
though I am aware that my position in 
that organization may have been largely 
responsible for your president’s having 
invited me to come, but I should like to 
express some personal views regarding 
the status and operation of the Board.” 





Paul Gaylord, Vee 
Denver Agent, Is Dead 


EARLY NATIONAL ASS’N MEMBER 


Was One of the First Hundred to Join 
in 1896; Moved to San Diego 
About Two Years Ago 


Paul Gaylord, one of the first 100 mem. 
bers of the National Association of Ip. 
surance Agents and formerly a pronj- 
nent producer in Denver, Col., died on 
August 6 in San Diego, Calif. He was 
75 years of age and had been out on the 
Pacific Coast for about two years. 

Mr. Gaylord was a native of Independ- 
ence, Iowa, and Gaylord Street in Den- 
ver is named after his father, who was 
an officer in the Union army during the 
Civil War. The deceased was one of the 
founders of the Denver Club. P, p. 
Gaylord & Co., of which Mr. Gaylord 
was head, joined the National Associa- 
tion of Insurance Agents in November, 
1896, a few weeks after the organiza- 
tion had been founded. He was active 
for years in the association. His wife 
and daughter died some time ago. Sur- 
viving him is his son, Lindley Gaylord of 
San Diego. 

George D. Markham, veteran local 
agent of St. Louis and for years a prom- 
inent figure in the National Association 
of Insurance Agents, knew Mr. Gaylord 
well. He wired the following to National 
Association headquarters after learning 
of Mr. Gaylord’s death: 

“Mr. Gaylord was a constant attendant 
at conventions: and was unequaled as a 
mixer. He was whimsical, humorous, al- 
ways good-natured, and he took the bit- 
terness out of many intense committee 
sessions. I do not remember that he 
ever held office, but he was universally 
popular. The news of his death will be 
received with deep regret by all who 
knew him.” 





lowa Agents Plan to 
Draw Up Recovery Code 


Allan I. Wolff, chairman of the execu- 
tive committee of the National Asso- 
ciation of Insurance Agents, will be one 
of the principal speakers September | 
and 2 at the twenty-seventh annual con- 
vention of the Iowa Association of In- 
surance Agents at Fort Madison, Ia. 
Gov. Clyde L. Herring of Iowa will be 
another speaker. 

The Des Moines Fire Underwriters As- 
sociation has appointed C. E. Ford, Earl 
Crawford, Dan McInery and Mott Ham- 
mond on a committee to draw up a code 
to be submitted to E. W. Clark, Iowa In- 
surance Commissioner, and the conven- 
tion. Mr. Ford is chairman. The code, 
according to Mr. Ford, will concern hours 
and wages of office employes, rebating, 
malicious competition, exchange of bust- 
ness and premium credits principally. 





MUST REPORT REINSURANCE 


The Italian Ministry of Corporations 
has sent a letter to all Italian insur- 
ance companies asking for a detailed re- 
port on all reinsurance transactions. The 
companies have to file with the ministry 
a statement setting forth all companies 
accepting reinsurance from them, the 
amounts ceded and retained for own ac- 
count, premium and commissions as wel 
as losses and what balances are kept and 
where. This order covers the years 1931 
and 1932. From now on this report will 
have to be filed annually by April 30. 





DEATH OF GEORGE T. WILSON 

George T. Wilson of Dayton, Ohio, 
former special agent in Ohio of the 
Globe of Pittsburgh for twenty-six years 
prior to his retirement about cighteen 
months ago, died at his home last Fri- 
day at the age of 72 years. Mr. Wilson 
was born in Brooklyn, N. Y., and had 
resided in Dayton for more than forty 
years. He was one of the oldest field 
men in Ohio when the company placed 
him on a pension. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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I have often laughed at the sailors of 
the U. S. Navy at play on shore leave in 
New York when “the fleet was in.” I 
have seen them rowing around in small 
boats in Central and Prospect parks 
after sailing the seven seas. I have 
heard an explanation of this phenome- 
non recently, which seems far-fetched, 
set up by some psychologist stating that 
the reason is as follows: Deep down in 
the heart of every individual who is al- 
ways being bossed around there is the 
desire to do something without being 
told to do so. 

Therefore the gobs, constantly under 
strict discipline and being bossed around, 
give vent to their souls’ longing by do- 
ing the next best thing possible to them 
in bossing a job in their line themselves, 
viz., rowing a boat and feeling that they 
are masters of their own souls for a 
time at least, even though only in a row 
boat. 

It may be, but I doubt it. Rather, I 
think, it is the same psychology that mo- 
tivates insurance fieldmen even when on 
a vacation to keep interested in things 
pertaining to their everyday activities, 
such as, in my case, visiting a small 
town in New England, Peterboro, in New 
Hampshire, near the place where my 
family is summering. While my wife 
was shopping I could not resist the 
temptation to slip in an insurance agent’s 
office and get acquainted with the agents 
(not representing any of my group) and 
have a friendly chat with them. New 
Hampshire is a valued policy state, and | 
learned a good deal that was interesting 
to me as to workings of the valued pol- 
icy law and how it is handled by agents 
there. It did me good to sniff the air of 
a typical small town agency, and I told 
agents I felt comfortable. 

I rejoined my wife, after she had been 
waiting for me, and she said at once: 
“T bet a box of candy you have been in 
an insurance office.” “You win,” I said, 
“but you bet on a sure thing.” “Also,” 
she said, “you now know all about the 
waterworks and hydrants and I know 
you are itching to get out on the way 
here to inspect that vacant woodworking 
plant. You showed me all the sprin- 
klered plants on the Hudson on our wed- 
ding trip thirty-six years ago, and I saw 
you measuring up our cottage the other 
day, figuring up what it would cost to re- 
build. Also, you inspected the chimneys 
a few hours after you arrived, and yes- 
terday you were talking to the caretaker 
about electric hazards to farm buildings.” 

Which was all too true. It only 
to show how you cannot disassociate 
yourself very long from your trade, just 
as the “gobs” row around Central Park’s 
mud-puddle. 

I practically slept all of the first two 
days after I had arrived but then came 
to and commenced to take notice. My 
wife proposed a nice long walk to a pond 
on the top of a hill, just like in the story 
of the mail carrier on his vacation, who 
had been hoofing it all day in his busi- 


goes 


ness and when he came home for a rest 
his wife proposed a nice long walk to 
him, forgetting that he had all the walk- 


ing he wanted throughout the year. I 
protested, stating that a lot of my inspec- 
tion work consisted of hoofing it up and 
down stairs, into cellars and sometimes 
on the roof. But I finally compromised 
to wait until the last day. After an 


hour’s walk or so through the woods up 
a steep grade we finally got there and I 
was rewarded by a 


cool swim in a beau- 


tiful wild pond, very cool and very deep. 
While my wife is very courageous in big 
matters, she is afraid of tadpoles; that 
is, not exactly afraid, but she “doesn’t 
like them around.” This feminine trait 
is inexplainable to me, but there is no 
use arguing with a woman on such mat- 
ters; but to me seeing her going into 
the water and trying to shoo the tad- 
poles away was inexpressibly funny. 
* 


Geieien ieee on Beauty 

Recently on a tour of inspection in 
Madison County, passing through a his- 
torical section containing the Oneida In- 
dian reservation (known in Revolution- 
ary times as the Christian Iroquois, 
though they murdered and scalped just 
as quickly and eagerly in the name of 
our Lord as did their “pagan” tribesmen 
of the other clans of Iroquois), also con- 
taining the home of Garret Smith, who 
maintained at his home a part of the 
“underground route” for escaped slaves 
before and during the Civil War, I was 
with an agent of ours who seemed to be 
especially interested in cemeteries. He 
pointed them all out as beautiful, expa- 
tiating on the regularity of rows of 
tombstones, the great number of them, 
etc. I may be all wrong, but I was never 
able to see any beauty in any cemetery, 
but to him they surpassed in interest 
everything else in the sixty-mile circle 
of beautiful rolling land, interesting 
scenically and historically. It is a good 
thing we don’t all feel alike about dif- 
ferent things, but I refuse to enthuse 
about any cemetery—that is as a cem- 
etery. 

* * * 
Dutch Influence in Albany 


The old Dutch families in Albany still 
maintain their prestige as the social 
elect, dating back to the 1600’s when 


Beaverwyck or Rensselaerwyck was set- 
tled and the old Dutch patroons lived 
like lords on their vast estates taking 
in whole counties, ruling over their ten- 
ants and employes as if the latter were 
European serfs. When the English 
came and took New Amsterdam, Fort 
Orange and Albany were the names ap- 
plied to Albany. Duke of Albany was 
a title of the Duke of York, brother of 
the English King. The patroons were 
confirmed in their rights on swearing al- 
legiance to the British crown. 

If you look through an Albany direc- 
tory or telephone book you will be sur- 
prised to see how many of these Dutch 
names survive, some Anglicized. Some 
of the families of the old Dutch patroons, 
many of whom became famous in the 
history of the country even previous to 
Revolutionary times, are the Schuylers, 
van Rensselaers, van Corlears (now the 
Van Curlers), and the old Dutch name 
are preserved in Watervliet (vliet is 
English “field”) Rensselaer (city), Col- 
onie (meaning Colony), Cohoos (now Co- 
hoes), etc. The only difference between 
the old Dutch patroons and the aristo- 
cratic Virginia planters was that the 
patroons economically enslaved their ten- 
ants, who were nominally free white 
men but slaves nevertheless, and the Vir- 
ginia gentlemen had black slaves whom 
they owned outright. 

The bloody hatreds that sprung up in 
the Mohawk Valley during the Revolu- 
tion were due to the struggle between 
the large landholders and the former 
“serfs” who wanted to be landholders 
themselves. And the Revolution in these 
regions was really fought along these 
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lines, while in New England the issue 
was more along the lines of what the 
English termed putting down the “smug- 


glers”—that is, evading the taxes on im- 


ported goods. Albany, next to St. Au- 
gustine, Florida, is the oldest city in the 
United States, I am told. Downtown 


Albany has narrow streets and lanes for 
the reason that it was built as a fort and 
the settlers wished to get as many homes 
inside the palisaded settlement as pos- 
sible. The narrow streets (see Sanborn 
map) are all within the old palisades 
town, The Dutch settled New Amster- 
dam (which name was applied not only 
to the now City of New York but the 
whole Hudson Valley) only about eight 
years later than Plymouth Rock (1620). 
West of Albany was the Iroquois wilder- 


ness, and it remained so until well after’ 


the Revolution. Schenectady was part 
of the Dutch settlement. 


Millers National Reports 


An Increase in Premiums 


The Millers National of Chicago re- 
ports an 8.7% increase in premiums writ- 
ten through its stock agency plant for 
the first six months of this year over the 
corre sponding period last year. A 4.1% 
increase in premiums earned on this bus- 
iness is shown for the same period. At 
the same time losses incurred on agency 
business for the same period have de- 


creased 12.7%. On premiums written, 
considering losses, an improvement of 
21.5% is shown over last year, and on 


earned premiums an improvement of 
16.8 is shown. 

Total premiums written from January 
1 to June 30 aggregate $1,348,997. Earned 
premiums total $1,322,879. Total losses 


incurred for this six months period were 


$510,105. The loss ratio is 38.56%. 
On the basis of the last published 


statement the company has $182 in assets 
to every $100 in liability. 


MRS. DANIEL AT DESK AGAIN 

Mrs. Jennie Sue Daniel, popular and 
able editor of the American Agency Bul- 
letin, weekly publication of the National 
Association of Insurance Agents, re- 
turned to her desk on Monday after an 
absence of several weeks due to illness. 
For the last month she had been re- 
cuperating in Canada. 








MUST PAY PREMIUM FIRST 

While investigating a fire claim an ad- 
juster discovered that the premium had 
not been paid by the assured and called 
it to his attention. 

“Oh, that’s all right. 
it from the settlement.” 

“No, no,” replied the adjuster, “the pre- 
mium must be paid at once. You can’t 
milk a cow until you feed her.” 


You can deduct 
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NEW CHIEF DEPUTY 


F. T. Houghton, Former Newspaper and 
Insurance Man, With Insurance Com- 
missioner Sullivan, State of Wash. 

F. T. Houghton, who has been appoint- 
ed chief deputy of the Insurance Depart- 
ment, State of Washington, is a former 
newspaper man. He was with the Ta- 
coma Daily Ledger in 1883 at the time 
when the paper was set by hand. In 
1887 he went into the printing business; 
then into politics. In 1897 he was made 
deputy county auditor of Pierce County, 
Washington, and several years later 
supervisor of state printing. His first 
contact with the insurance business came 
in 1907 when Sam Nichols, secretary of 
state, called him to that department. In 
1908 he was with John Shively, who was 
insurance commissioner. He became a 
deputy, continuing under the late H. O. 
Fishback. He resigned in 1919 to go 
with the Northwestern Mutual Fire, later 
joining the Automobile Insurance Ex- 
change. When that company failed he 
was appointed liquidator. In 1930 he re- 
turned to the Insurance Department un- 
der Commissioner William A. Sullivan 
as chief deputy. 





H. C. ANTHONY TRANSFERRED 

Harris C. Anthony, special agent of the 
Travelers Fire since 1928, who has been 
located in the Toledo branch office of 
the Travelers, has been transferred to 
the Columbus office, where he will serv- 
ice the same territory as previously. Mr. 
Anthony is a graduate of Brown Uni- 
versity and is a native of Providence, 
R. I. Prior to entering the home office 
training school he had been employed 
by one of the factory mutual insurance 
companies as an inspector, later going 
to the home office of one of the large 
stock fire insurance companies in New 
York City. In his new headquarters in 
Columbus Mr. Anthony will work as 
heretofore under the supervision of Man- 
ager James E. Hayes, Jr., of Toledo, who 
has jurisdiction over the business of the 
Travelers Fire in the Columbus territory. 
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1. M. VU. A. Beit Neiiadiaden 
Over Several Additional Lines 


The Inland Marine Underwriters Asso- 
ciation is assuming jurisdiction over sev- 
eral additional lines, including cameras, 
wedding presents, horse and wagon float- 
ers, theatrical floaters, stamp collections 
and radium. The camera form will have 
a rate of 2% with a minimum premium 
of $7.50. An additional 1% will be charged 
for the removal of restrictions against 
using a camera for aerial photography. 

The rate for wedding presents insur- 
ance, based on 100% coinsurance, is the 
short rate at the following annual scale; 
2'4% for the first $5,000, 134% for the 
next $5,000 and 1% for any excess over 
$10,000. The minimum premium is $10. 
With 50% coinsurance the rates are 
3Y%, 244% and 1%% for the amounts 
aforementioned, with a minimum premi- 
um of $15. The base rate for horse and 
wagon coverage is the annual tariff fire 
contents rate applicable to floating prop- 
erty in and out of the highest rated 
premises where the property is custom- 
arily kept, including an allowance for 
100% coinsurance. If no specific rate is 
published 40% will be deducted from the 
100% coinsurance contents fire rate. The 
loading is 10 cents and the minimum pre- 
mium $10. The policy may be extended 
to cover additional risks upon payment 
of the proper tariff rate. On the theat- 
rical floater the annual rate is 2% and 
the minimum premium $10. To cover 
theft an additional rate of at least 4% 
will be charged. 


Stamp Collections 


The base rate for the stamp collection 
floater is the annual tariff fire contents 


rate applying to the highest rated prem- 
ises where the collection is customarily 
kept, including such allowance for 100% 
coinsurance as may be permitted by the 
fire rating organization having. jurisdic- 
tian. The loadings for the first $5,000 
are 75 cents per $100, for the next $5,000 
65% cents per $100, for the next $40,000 
37% cents, and for the next $25,000 25 
cents. 

Collections valued and insured for more 
than $75,000 are required to be rated by 
the stamp collection committee. If a fire- 
proof safe equipped with combination 
lock is maintained a 10% credit may be 
allowed off the total premium, provided 
a warranty is attached. 

Policies issued for less than one year 
shall be subject to the premium based 
on the customary short rate table but 
subject to a $10 minimum premium, ex- 
cept that on policies issued for a period 
not exceeding 30 days the minimum pre- 
mium shall be $5. The exclusion of air- 
craft risks may be deleted provided a 
rate increase of at least %% is charged. 

For radium insurance the charge for 
full coverage on tubes and plaques is 
2%, for 10% deductible clause the charge 
is 144% and for the 25% deductible it is 
14%. The rate for full coverage on 
needles is 2%4%, 10% deductible, 2% and 
25% deductible, 14%. If the supervi- 
sion clause is waived, the full coverage 
rates on tubes and plaques is 31%4%, 10% 
deductible, 234% and 25% deductible, 
24 AY, 

If supervision clause is waived the full 
coverage rate for needles is 34%, 10% 
deductible, 3% and 25% deductible, 24%. 





Lives Lost in Bad Fire 
In World’s Fair of 1893 


On July 10, 1893, there occurred a dis- 
World’s Fair which 
was being Chicago that year. 
Nearly mostly firemen, 
lost their lives and a cold storage plant 
$200,000 was 
stroyed. The 
of the exposition 
constructed of 


astrous fire at the 
held in 


twenty persons, 


valued at completely de- 
plant was housed in one 
buildings which was 
wood and plaster. A 
wooden tower, reaching 191 feet from 
the ground, hid from general view an 
iron smokestack of the cold storage 
plant. Unfortunately the woodwork of 
the tower reached a few feet beyond 
the smokestack and on the afternoon of 
Monday, July 10, the tower caught fire. 
The fire department responded promptly 
but several firemen, while working in the 
tower, were cut off from escape when 
flames broke out at the base. The fire- 
men were forced to jump and all were 
killed. 

This fire did not allay the general ap- 
prehension of fire underwriters as to the 
omnes of insuring the exposition. There 
were many small fires but constant vigi- 
lance prevented any other disasters. It 
was generally considered a mistake to 
put a restaurant in nearly every building 
for the convenience of visitors. The 1933 
World’s Fair is considered as far less 
of a fire hazard and the protection af- 
forded is of a high grade. 


“LARRY” DAW ANNIVERSARY 

Lawrence Daw, manager of the Syra- 
cuse division of the New York State Fire 
Insurance Rating Organization, and one 
of the most popular men in the western 
part of the state among company repre- 
sentatives and local agents, is celebrat- 
ing his twentieth anniversary as a mem- 
ber of the Underwriters’ Association of 
New York state, which in turn will have 
its fiftieth anniversary meeting on Sep- 
tember 13 at Syracuse. “Larry,” as he 
is known in fire insurance, is now secre- 
tary-treasurer of the Underwriters’ As- 
sociation. 


New German Film Pool 
Has American Companies 


Beginning August 1 the German Film 
Pool has been reorganized and the busi- 
ness has been 
man, 


distributed among Ger- 
Austrian, 
American companies. The German com- 
future take 60% in 
place of the former 10%, the Austrians 
10%, the Italians 15% and the British 
and American 15%. The Continental 


Italian, British and 


panies will in the 


companies will reinsure 50% of their 
business in British companies without 
charging any commission, and the Brit- 


ish companies will not compete with the 
Continental companies. 

Several representatives from the Con- 
tinental companies will be on the stand- 
ing board supervising the business. Ger- 
man companies will under this arrange- 
ment have 30% of the business in place 
of the former 10%, that is 60% less 50% 
reinsured in British companies. Many 
former participants in the pool, which 
had ceased their participation due to one 
large loss, are again interested. 


Time Limit Not Binding 
On Mortgagee in New York 


In an action by Albert D. Howe 
against the Mill Owners’ Mutual Fire of 
Iowa, the New York Supreme Court, 
Allegany County, held that in a wind- 
storm policy with a standard form mort- 
gagee clause providing that loss was pay- 
able to the mortgagee as his interest 
might appear, a provision precluding ac- 
tion on the policy unless commenced 
within twelve months after the wind- 
storm was not binding on the mortgagee: 
and it was also held that the insured 
owner of the property named in the pol- 
icy was not a necessary party to the 
action. 

The court noted as an interesting fact 
that the provisions of windstorm policies 
are not regulated under any statute of 
New York State. The windstorm poli- 
cies are of a standard form used by the 
companies throughout a certain territory. 





Would Stop Collection of 


: ° 

Premium Increase in Mo. 
In a report filed with the Missouri 
Court at Jefferson City on 
Tuesday, J. A. Walden of Moberly, a 
special commissioner appointed by the 
court in quo warranto proceedings 
brought by Attorney General Roy Mc- 
Kittrick against various stock fire insur- 
ance companies, recommended that the 
high court issue immediate orders to re- 
strain these companies from further col- 
lection of a 16 2/3% increase in rates 
put into effect June 1, 1930, over the 
protest of former State Superintendent 
of Insurance Joseph B. Thompson and 
to compel them and other companies that 
have since withdrawn from the state to 
refund all excess premiums they have 
collected to date. 

His recommendations are subject to 
approval, rejection or modification by 
the court. The case will be argued be- 
fore the court en bane September 28. 
About $1,000,000 has been impounded by 
the Cole County Circuit Court and $6,- 
(00,000 additional by a Federal Court at 
Kansas City pending final court rulings 
in the new rate dispute. Seventy-four 
companies are parties to the state court 
case, while 137 other companies have in- 
dividual injunction suits pending before 
the Federal Court. 


A Difference of Views On 
Value of Automobiles 


A fire field man, operating a company- 
owned, low cost automobile that had out- 
lived its usefulness, applied to his chief 
for a new one but was told that other 
field men got better mileage, that the 
car was a good one, none better at the 
price, and to drive it a while longer. 
After much persuasion he was authorized 
to trade in “the old bus” and get a new 
one, 

Several months later the chief visited 
the field man and was given a ride in 
the new car. 

“What allowance did you get on the 
old one?” inquired the chief. 

“$175,” was the reply. 

“What, $175 on that old junk, that 
piece of tin?” he roared. “Why, I trad- 
ed my car (a high priced model) and 
was only allowed $500. You know it was 
in perfect condition.” 

“But,” replied the field man, softly, 
“my car was a very good one; you said 
sO on many occasions.” 

“Nothing of the sort, nothing of the 
sort,” he continued to roar. “Your car 
had no value, should have been scrapped 
a year ago—had no value,” etc., ete. 

And the field man murmured to him- 
self, “What a difference it makes whose 
ox is being gored.” 


DIRECTOR OF AGRICULTURAL 
Bertrand H. Snell of 
Potsdam, N. Y., has been elected a di- 
rector of the Agricultural and the Em- 
pire State of Watertown, N. Y. He suc- 
ceeds C. F. Peck of Watertown, who 
has retired after fourteen years as a 
director on account of poor health. Mr. 
Snell is leader of the Republican minor- 
ity in the House of Représentatives in 
Washington. 


A. F. DEAN CRITICALLY ILL 

Albert F. Dean, veteran fire insurance 
man and originator of the rating sched- 
ule bearing his name, is reported as 
critically ill at his home in Evanston, 
Ill. Mr. Dean, who is over 91 years of 
age, was for years associated with the 
Western department of the Springfield 
Fire & Marine at Chicago. 
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Congressman 








GERMAN RAILROAD TRUCKS 

The German railroads will carry their 
short haul freight business for distances 
up to fifty kilometers (thirty-one miles) 
by auto trucks exclusively. Trucks will 
be leased from owners and offers for the 
insurance of this business have already 
been submitted to the railroad manage- 
ment. 


Firemen’s Changes 
N.Y.C. Arrangement 


TO BE IN LOCKWOOD AGENCY 


Virtual Branch Office Status Goes jp 
Effect Sept. Concordia With 


Pioneer Agency, Inc. 


The Firemen’s of Newark on Septem- 
ber 1 will from the New York 
local agency of Fowler & Kavanagh, Inc., 
into the 
which the company 


retire 


and go Lockwood Agency, 
thus putting 
the Firemen’s virtually upon a_ branch 
office basis in New York City. On the 
same date the Concordia of the Loyalty 


owns, 


group, which has been with the Lock- 
wood Agency for twenty-five years or 
more, will go to the Pioneer Agency, 


Inc. 

Whereas most fleets of fire companies 
have had the leading company in a home 
or branch office in New York City, the 
Firemen’s has been represented by agen- 
cies for many vears while the Concordia, 
a smaller member of the group, has been 
in the fleet-owned agency and has been 
securing a bigger volume of premium in- 
come than either the liremen’s or the 
Milwaukee Mechanics, another _ large 
unit in the group. Under the new ar- 
rangement the Firemen’s will control its 
own underwriting in New York City and 
aid the agents of the affiliated compa- 
nies on large lines and reinsurance. The 
casualty companies in the Loyalty group 
already operate here through a branch 
office. 

Fowler & Kavanagh now write for the 
St. Paul Fire & Marine and the Union 
Marine & General and will shortly an- 
nounce additional representation. This is 
one of the leading agencies in the city 
and is headed by Charles A. Fowler as 
president. 





Agents’ Liability 


(Continued from Page 1) 


tained at rates much lower than those 
actually charged. 

This court said that the facts testified 
to were similar to those in Ferrar v. 
Western Assurance Co., 30 Cal. App. 489, 
159 Pacific Reporter 609, 611, and that 
it was clear that the agency was acting 
as agent for the insured and its assign- 
ors in insuring their properties, and un- 
dertook to keep them insured from year 
to year, adding: 

“Where such is the case, it is the duty 
of an agent to exercise good faith and 
reasonable diligence to procure insurance 
on the best terms he can obtain; and, 
if he is a professional agent, he should 
be required to exercise the particular skill 
reasonably to be expected of such an 
agent, and to have knowledge as to the 
different companies and terms available 
with respect to the commission assumed 
by him. Whether he has so acted 1s 
generally a question for the jury.” 





INSURANCE IN POLAND IN 1932 

The Przeglad Ubezpieczeniowy, off- 
cial organ for Polish private insurance, 
telling of the insurance business in Po- 
land in 1932, states that premium income 
fell off and the loss ratios generally in- 
creased, especially in fire, hail and trans- 
port business, to which drawbacks must 
be added the difficulties encountered in 
the collecting of premiums. 

The premium income of life companies 
in 1932 was 89,700,000 zloty against 108- 
300,000 in 1931, a drop of 14.87%. In 
fire insurance the premium income of 
41,000,000 for 1931 dronped to 33,000,000 
in 1932, a fall of 19.7%. These two 
branches account for 77.81% of the en- 
tire premium income. Hail premiums 
were 43.77% under 1931 with an unfa- 
vorable loss ratio. Accident, liability and 
automobile premiums have fallen off 
29.27% with a normal loss ratio. The 
total premium income in 1932 for all 
branches amounted to 89,745,851 zloty 
which is 17.18% under 1931. 
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June 30, 1933 
ASSETS 
Cash in Banks and Trust Companie.................... $10,327,314.48 
United States Government, State, County 

and Municipal Borns ..........ccccsscsssesseenseneensenee 14,873,788.30* 
Other Bonds and Stocks... enccccccscescsesceesneeeneeeneenee 57,744,749.52* 

Premiums in course of Collection ....ccccecceoon 9,616,982.06 

sii casiiciessaniietasnianins nba Diiageiiatt 455,374.00 

Other Admitted Assets 0... .ccccccccccsscssseeneeemnee 1,298, 186.00 

$94,316,394.36 

LIABILITIES 

i isierccnncctenciecauntcorscnneiiea $12,000,000.00 

Reserve for Unearned Premiums. .......0.......-0.cc000- 36,907,377.00 

EEE ee ee Cen ee 6,536,194.00 

Reserve for Unpaid Reinsurance... 879,157.41 

Reserve for Taxes and Accounts.........c..-::ccccccee--- 625,000.00 
Reserve for Comtingemcios 0 ...cc-ccccsssoesesessesee 9,860,515.00* 

 _¢ isis EEE Rn 27,508, 150.95 

° $94,316,394.36 

59 MAIDEN LANE 
Surplus as regards policyholders $39,508,150.95 
NEW YORK, N. Y. * Reflecting Actual Market Quotations of June 30, 1933. 


Strength «» Reputation « » Service 


( 


ee naan 











THE EASTERN = 
UNDERWRITER 





August 18, 1933 





——___ 





Hotel Keepers Need Cover Against 
Liability For Baggage of Guests 


A comparatively new field in which lit- 
tle solicitation has been done by agents, 
but in which lie lucrative opportunities, is 
that of hotel and inn keepers who are 
liable by law for safeguarding the effects 
of their guests. Northern Lights, publi- 
cation of the Northern Assurance, ex- 
plains this opportunity to its agents as 
follows: 

Hotels and inns are liable by law, in 
most all states, for the safeguarding of 
the effects of their guests while in their 
possession. The policy is designed to 
cover the hotel and inn keepers’ legal lia- 
bility from the time the property of a 
guest comes into their possession or that 
of their agents through the issuance of 
baggage or transfer checks; thence dur- 
ing period of transfer between hotel 
premises and baggage platforms of rail- 
roads and/or steamship lines; and also 
covers the legal liability of the assured 
while such property is within the prem- 
ises of the hotel or inn. This form of 
contract can be sold to hotels or inns 
located anywhere within the continental 
United States and/or Canada. 

Due to the fact the hotel or inn keep- 
er’s liability is limited by law to specified 
perils, the form of contract has been pre- 
pared to cover the assured against those 
perils which would be recoverable by the 
assured’s guests and would of course ex- 
clude any protection for which the as- 
sured is not legally liable. 

The most important feature of the con- 
tract is the fact that hotels or inns are 
liable for theft of personal effects from 
the rooms of their guests. The average 
hotel room is accessible to employes of 
the hotel for many purposes and unques- 
tionably many losses occur due to the 
dishonesty of the assured’s employes, a 
condition which no hotel owner can 
guard against. 

Likewise there are in existence certain 
types of people who make a livelihood by 
going from hotel to hotel as a guest and 
when the proper opportunities present 
themselves, rob the rooms of other 
guests. 

Host Can’t Prove Lack of Negligence 

It must be borne in mind that the 
question of negligence on the part of the 
assured cannot usually be determined so 
that hotel and inn keepers should be 
vitally interested in this form of cover 
as it can be readily seen that in case of 
loss or damage to the property of guests, 
recoverable under this policy, the burden 
of proof of the absence of negligence 
rests entirely with the hotel or inn. Then 
again losses or damages frequently occur 
to the property of permanent or semi- 
permanent residents, the denial of which 
would result in the loss of patronage of 
desirable guests so that regardless of the 
establishment of negligence it frequently 
becomes necessary for an assured to re- 
imburse their guests in order to continue 
to hold the benefit of their patronage. 

In such cases an embarrassing situation 
arises in the amount of claim and pay- 
ment of such amount as it is human in- 
Stinct in many instances to claim values 
in excess of what the actual value of the 
property lost or damaged may have been 
worth at the time such loss occurs. With 
insurance of this nature the hotel can 
pass the burden of settling claims with 
their guests to the insurance company’s 
adjuster relieving themselves in this op- 
eration of any altercation with guests. 

The policy naturally has certain exclu- 
sions. For example, it would not cover 
loss or damage to bills, currency, deeds, 
bonds, and/or other evidences of debt, 
money, notes, stock certificates and/or 
other securities unless the same are de- 
posited in a safe or vault of the assured 
and a receipt given to the guest by a 
duly authorized representative of the as- 
Likewise the policy excludes loss 
or damage occasioned by fire, explosion, 
or damage to automobiles and _ their 
equipment while in a public or private 


sured 





garage that may store such cars of hotel 
guests. 

Practically all hotels have safes which 
are used frequently to contain highly 
valued articles such as jewelry, etc., of 
their guests and therefore the policy ex- 
cludes any loss of property contained in 
such safe deposit boxes unless such a 
loss be sustained through a dishonest act 
of an identifiable employe under such 
circumstances as shall make the assured 
legally liable therefor. The usual collu- 
sion and/or connivance between the guest 
and an employe of the assured or be- 
tween the guest and a servant or com- 
panion of said guest is included under 
the exclusions. 

Premium Based on Number of Rooms 

The cost of this valuable cover is 
usually based on so much per room rang- 
ing from a dollar to three dollars de- 
pending in great part upon the type of 
hotel, the management and ownership, 
the location, past loss record, types of 
employes engaged and the type of pat- 
ronage. The limitation of the policy is 
$500 for loss or destruction or damage 
to the property of any one person at 
any one time which limit is more or less 
standard in all states although in no 
event is the liability of the insuring com- 
pany to go beyond the limitation of lia- 
bility provided by statute or statutes of 
the state in which the insurance attaches. 

In the event of additional guest rooms 
being added to the premises after the 
issuance of a policy it is a condition of 
same that the company shall be imme- 
diately notified of all such additions and 
that an additional premium at the policy 
rate per room shall be due and payable 
from the date said rooms are ready for 
occupancy. Conversely, if the assured 
during the period of the policy decides 
to shut off or close up certain rooms in 
a given location, credit can be allowed 
the assured at a pro rata basis for the 
remainder of the policy term. 

Unquestionably, there are many pros- 
pects for this form of cover in every 
agent’s territory. We suggest active so- 
licitation of this cover for it is our belief 
that it offers a splendid opportunity to 
develop new connections, large premiums 
and correspondingly large commissions. 





ILLINOIS PUBLICATION FEE 


Announcement that the fees for pub- 
lishing the statements of fire and cas- 
ualty companies in Illinois this year will 
be only $40 for publication in Chicago 
and only $40 for publication in Spring- 
field, the cities required by the statute, 
has been made by Ernest Palmer, Di- 
rector of Insurance for Illinois. Mr. 
Palmer has obtained these low rates de- 
spite the fact that the statements must 
be published once a day for fourteen 
days in each city. The Department will 
take care of the clerical work at a fee 
of $5 for each company. Publication 
must be completed and certificate filed 
with the Department by October 1. The 
companies using the Department’s facili- 
ties should send only the $5 because the 
papers will bill the companies direct for 
their fees. 


CHANGES IN THE ARGENTINE 

During 1932 five Argentine companies 
were eliminated by voluntary liquidation : 
the Colon, Latino-Americana, Mar del 
Plata, Minerva and Propriedad. In none 
of these liquidations did the assured sus- 
tain any loss. Two other companies, 
the Reserva and the Positiva, will also 
disappear from the market. The first is 
bankrupt and the latter has called a 
creditors’ meeting in order to talk over 
the situation. Three new companies have 
heen founded. They are the Mutual de 
Seguros in Mercedes, the Commercial de 
San Juan and the Union Patronal. The 
latter will only write workmen’s compen- 
sation. 


CO. WINS SUBROGATION CASE 


Did Not Have to Show Cause of Loss in 
Suing Third Party in Jewelers’ 
Block Loss 

Where diamonds, insured under a 
jewelers’ block policy against loss and/or 
damage arising from any cause, except 
from about a dozen enumerated causes, 
were delivered to third persons on mem- 
orandum for examination to be returned 
on demand and at the third persons’ risk, 
and were lost while in their possession, 
such third persons were liable to the in- 
sured for the loss, and the insurance 
company, on payment of the policy, had 
right to subrogation and recovery of the 
sum paid from such third persons. It 
was so held in an action by the insur- 
ance company against the corporation re- 
ceiving the jewelry in memorandum. 

The policy was issued by the Agricul- 
tural to Harry Neumark for $100,000, 
covering, among other property, dia- 
monds while in Neumark’s custody or 
possession or in that of others on mem- 
orandum, Neumark delivered diamonds 
to A. Rothblum, Inc., on memorandum. 
While in A. Rothblum’s possession they 
were lost. The Agricultural paid Neu- 
mark $12,000 in settlement of the loss, 
and sued A. Rothblum, Inc. 

The New York Supreme Court, Trial 
Term, New York County, directed a ver- 
dict for the insurance company for $12,- 
000, with interest. The defendant’s con- 
tention that the insurance company’s 
payment to the insured was voluntary 
and not compulsory was rejected by the 
court because, if Neumark had been su- 
ing the company he would have had to 
show only that the diamonds were lost 


ae 


Boston and Old Colony 


Report Gains in Surplus 

The June 30, 1933, financial statements 
of the Boston and Old Colony compan. 
ies of Boston show that both are in ey. 
cellent condition. The Boston has gs. 
sets of $22,810,933, canital of $3.000,0m 
and net surplus of $8,623,686. This i 
after setting up a contingency reserye 
of $3,723,265 which represents the differ. 
ence between Convention values and 
market quotations of June 30. There jg 
a gain of about $2,000,000 in the net sur. 
plus from the total of December 31 fast. 
The reserve for unearned premiums 
amounts to $4,845,555. 

With total assets of $8,662,227, the Old 
Colony has a policyholders’ surplus of 
$5,309,670, which consists of $1,000,000 of 
capital and $4,309,670 of net surplus. The 
contingency reserve amounts to $1,378. 
062 and that for unearned premiums to 
$1,442,570. The Old Colonyy’s net sur. 
plus is nearly $700,000 above what it was 
six months ago. 


DEATH OF HENRY LANG 
Henry Lang of Philadelphia, formerly 
connected with a large agency, died on 
Sunday at the Englewood, N. J., Hos- 
pital. He was reported as on his way 
to Cape Cod when fatally stricken. He 
was 41 years of age. 








and not the manner of their loss. In 
this respect the policy differed from one 
covering loss by theft, where the com- 
pany, suing under its right of subro- 
gation, would have had to prove loss 
by theft. 








Telling Local Agent Why Cash 
Value Auto Policy is Preferable 


Frequently a local agent, in doubt over 
some insurance problem, will write or 
phone his home office, branch office, gen- 
eral or special agent for guidance. The 
following is the reply given to a certain 
local agent who asked whether he should 
try to sell actual cash value or stated 
value automobile fire and theft policies 
as both are available to car owners. 

“Good morning, this is the XYZ com- 
pany, Mr. Jones speaking. You say you 
want some information on selling the ac- 
tual cash value policy ? 

“Certainly the actual cash value policy 
is the best contract you can sell your 
assured. It requires only a flat premium 
charge for each make of car, eliminating 
the old bugaboos of over-insurance, 
under-insurance and depreciation. The 
car is insured for its exact value at all 
stages of its career. The contract is a 
trouble saver to the assured, the com- 
pany and the agent or broker. We write 
collision insurance without specifying an 
amount; why not do the same with fire 
and theft? : 

“Of late the actual cash value policy 
has grown into extensive use, and the 
companies writing it find a decided im- 
provement, not only in the volume of 
their fire and theft automobile business, 
but a more satisfactory relationship be- 
tween the assured, the agent and the 
underwriter. This closer alliance can be 
attributed to one very obvious feature 
of the actual cash value policy. It does 
not require the assured, agent or the 
company to limit the amount of insur- 
ance on an automobile fire and _ theft 
policy, the regulation of which in the 
past has been a subject of dispute among 
all three parties. Without specifying a 
rate or an amount of insurance, the only 
monetary consideration given is a stated 
premium, for which the company indem- 
nifies the assured for the actual value 
of the automobile at the time of a loss. 

“Yes, many others have asked me and 
I suppose more will ask, ‘What is the 
actual value at the time of a loss?’ This 
brings up the question which in the past 
has caused so much apprehension that 
it has delayed the widespread use of the 





actual cash value policy. Actually, the 
adjuster pays just as much _ indemnity 
and, in certain cases, more, under an ac- 
tual cash value policy than he would un- 
der a limited amount policy because the 
latter form of coverage is in fact a non- 
valued contract. No company will grant 
its assured indemnity in excess of the 
actual value, but the limited amount 
policy applies its limitation in a way 
which very often misleads the assured 
The adjuster is apt to find himself ina 
difficult position when he attempts to 
make a fair adjustment where an as- 
sured believes an amount of indemnity 
equal to the insurance stated in the con- 
tract will accrue to him. 
Moral Hazard Element 
“Similarly, a limited policy near its 
termination may create a moral hazard 
by reason of the fact that the car may 
have depreciated to a value less than the 
amount of insurance permitted at_ the 
policy’s inception. The assured, believ- 
ing he will collect the stated amount o! 
insurance, is led to become careless and 
indifferent to the ultimate disposition 0! 
the car, because he can make a claim 
for the full amount of insurance in the 
hope of realizing a pecuniary gain. If 
this assured had an actual cash value 
policy he would realize that the insur- 
ance collectible would not be in excess 
of the value of the car and there would 
be an incentive to exercise care. ; 
“Yes, you can readily observe that this 
policy, in practical use, has the unique 
features of fully protecting the assured, 
removing unsatisfactory kinks in_ the 
technicalities of the business, and light 
ening the burden of the underwriters 1 
their contention with over-insurance. | 
“T quite agree with you that you will 
best protect the interests of your clients 
if you prevail upon them to carry 4 
actual cash value policy. It will give the 
best coverage and the most satisfactory 
form of adjustment. I hope I have givel 
you a clear explanation. ; 
“Don’t hesitate to call me at any time 
for information. I am always delighted 
if I can be of service to you. Thank 
you. Goodbye.” 
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Hull Agreement May 
Be Brought to Life 


READOPTION IS RECOMMENDED 





Joint Hull Committee in London Backs 
Plan to “Respect the Lead”; Broke 
Down in January 





The Joint Hull Committee, composed of 
representatives of the marine offices and 
Lloyd’s underwriters, has recommended 
the readoption of the agreement “To re- 
spect the lead,” which was abandoned 
early in January this year. The readop- 
tion is proposed on rather similar lines 
to that which was in existence for a 
number of years. This news is by no 
means unexpected, for since the aban- 
donment of the agreement there have 
been serious reductions in the rates and 
yalues at which hull risks have been re- 
newed. 

The intention of the agreement is that 
the underwriter who fixed the rates and 
conditions of an expiring risk shall have 
the right to quote for the renewal, and 
while those who follow him are free to 
accept or reject the renewal they are 
pledged not to quote lower rates or 
values. 

It has been necessary in the new agree- 
ment to make provisions for reasonable 
reductions in values, because the con- 
tracts now expiring were effected on val- 
ues greatly in excess of the actual value 
of the tonnage insured, and the new 
agreement also provides for reasonable 
reductions in rates where this is justified 
by the good record of the vessel or fleet 
to be insured. 


Rate Cuts Disturbing 


As has lately been indicated, certain 
reductions in premium rates which have 
been granted since the breakdown of the 
original agreement have caused thought- 
ful underwriters to become seriously dis- 
turbed about the probable results, espe- 
cially in view of signs that factors ad- 
verse to hull underwriting are beginning 
to appear. Paradoxically, in some ways 
bad trade has been a blessing for ma- 
rine underwriters, and an expansion of 
trafic together with the employment of 
many of the older vessels, and a possible 
relaxation of the extreme care believed 
to have been exercised by officers of a 
picked type, might reasonably be expect- 
ed to lead to a greater number of cas- 
ualties. Moreover, a rise in the price of 
commodities would inevitably be re- 
fiected in the cost of ship repairs. 

It will be remembered that at the July 
meeting of Lloyd’s Underwriters’ Asso- 
ciation the chairman, A. B. Stewart, em- 
Phasized the gravity of the situation in 
view of the probable increase in the cost 
of ship repairs and other factors, and 
pleaded that underwriters should co-op- 
erate to remedy the reductions in rates 
and values which have been noticeable 
in the recent past. The revival of the 
agreement is undoubtedly due in large 
measure to Mr. Stewart’s appeal, and it 
is anticipated that the market will give 
the agreement firm support in the form 
in which it has been readopted. 





Trustee Allowed More 
Time to Sue Under Policy 


Section 11d of the Federal Bankruptcy 
Law which gives a trustee in bankruptcy 
4 two-year period within which to bring 
an action gives such a trustee the whole 
tWo-year period to sue on the bankrupt’s 
ire policy, notwithstanding the provision 
in the standard policy, required by the 
State statute, that an action thereon must 
be brought within one year after the 
fire which occasioned the loss, the New 
York Appellate Division, Second Depart- 
ment, holds in an action by B. E. Devoy, 
Jr, as trustee in bankruptcy of the Mod- 
el Mattress Corp., against the Superior 

Ire, 

The fire occurred April 5, 1930. The 
trustee was elected April 17, 1931, and 
¢ brought this action to recover $1,250 
more than a year after the loss accrued. 


J. P. SINGLETON DIES 
Was for Nearly Forty Years Associated 
with the Niagara Fire in Chicago 
and New York 
Jouett Parker Singleton, for nearly 
forty years connected with the Niagara 
Fire of New York, died at his home in 
Greenwich, Conn., on Sunday at the age 
of 74 vears. With the Niagara Fire he 
was for years assistant manager of the 
Western department and later general 
adjuster. He resigned in 1925 and for a 


short while was connected with another 
company. But his health required him 
to be inactive for the last few years. 
Funeral services were held Monday and 
the body was taken to Louisville, Ky., 
for interment late this afternoon. 

3orn March 14, 1860, in Columbia, Mo., 
Mr. Singleton studied law and became a 
practicing attorney. In 1883 he entered 
the service of the Union Insurance of 
Philadelphia in Kentucky and_ three 
years later joined the Niagara in the 
Kentucky field. For years he held the 


post of state agent in Kentucky, with 
headquarters at Louisville. There he 
married Miss Nellie Fitch. For the Ni- 
agara he also handled parts of other 
nearby states. 

‘In 1908 Mr. Singleton was transferred 
to the Western department at Chicago 
as assistant manager and in 1917 when 
the Western department was brought to 
New York he was made general adjuster 
at the home office here. Mrs. Singleton 
and a son, Edwin L. Singleton, survive. 
Another son was killed in the world war. 








GREAT AMERICAN INSURANCE COMPANY-- GREAT AMERICAN INDEMNITY COMPANY 
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UMMED up briefly, real insurance 
consists of sound protection and 
prompt claim service at a fair price. 
Great American Companies furnish 





such insurance. ~< . * 
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Collision Arbitration 
Form Is Standardized 


LLOYD’S FRAMES AGREEMENT 


Aim Is to Provide Recognized Arbitra- 
tion Procedure For Use in 
Many Countries 

The Committee of Lloyd’s has ap- 
proved and adopted a standard form of 
agreement which has for its purpose the 
provision of machinery for dealing with 
collision cases by arbitration. The suc- 
cess of the Lloyd’s standard form of 
salvage agreement, which is used by 
shipowners and salvors of many nation- 
alities, has suggested that those con- 
cerned in collision cases may welcome 
the establishment of a recognized arbi- 
tration procedure for dealing with these 
cases expeditiously and economically. 

The following statement has been is- 
sued in explanation of the new form of 
agreement: 

“It is probable that one reason why 
arbitration has not been more frequently 
resorted to in collision cases is that there 
has not hitherto been any recognized 
machinery or form of arbitration agree- 
ment available. At present the whole 
procedure for dealing with these cases 
has in view the courts as the ultimate 
goal, and although one can imagine that 
the parties interested may have fre- 
quently thought that a particular case 
could, for various reasons, have been 
dealt with much more expeditiously by 
arbitration, the fact that there has been 
no established arbitration tribunal, and 
that there does not exist any machinery 
for the furnishing of appropriate secur- 
ity, has made it necessary that the case 
should be dealt with by litigation. Under 
Lloyd’s form of salvage agreement the 
Committee of Lloyd’s have come to be 
recognized throughout the world as a 
suitable intermediary, by whom the se- 
curity is held and who arrange the ulti- 
mate arbitration and the final settlement 
of the award. The experience gained in 
dealing with these cases encourages the 
committee to think that similar methods 
can be used for dealing with collision 
cases by arbitration. 

Will Apply to Most Cases 

“Tt is not suggested that Lloyd’s form 
of collision arbitration agreement will 
provide suitable means for dealing with 
every case of collision, as the facts sur- 
rounding some cases are such that the 
court can be the only satisfactory tribun- 
al. At the same time those who are ac- 
customed to handling these matters can 
put forward many reasons why a large 
number of cases could be dealt with more 
quickly and cheaply by arbitration 

“The Committee of Lloyd’s, in connec- 
tion with the collision arbitration agree- 
ment, have also drawn up forms for the 
giving of the necessary security, to be 
held by the committee pending final de- 
cision by the arbitrator, and in order to 
avoid the inconvenience which follows 
arrest should there be any delay in fur- 
nishing security there is a form on which 
the solicitors acting for either side can 
undertake to provide such security as 
may be found necessary. It should also 
be noted that in the event of either party 
subsequently deciding to begin proceed- 
ings to limit his liability, the security 
lodged with the Committee of Lloyd’s 
can be utilized for the purpose of pay- 
ment into court should a limitation de- 
cree be made. 

“An examination of the machinery pro- 
vided by the new Lloyd’s form at once 
shows the similarity with that provided 
by the salvage agreement. Both forms 
allow for appeal against the decision of 
the original arbitrator, althouch it is ob- 
vious, of course, that the forms must 
differ in some respects; for instance, the 


Ashissation Not The | i 
Rule in This Country 


In the United States marine under- 
writers as a rule do not arbitrate col- 
lision claims. Most of them are al- 
lowed to go to court in the regular 
way if an agreement on responsibility 
and amounts is not possible. AlI- 
though it is recognized that there is 
a saving of legal expenses in arbitra- 
tions, American underwriters have not 
looked with favor on such arrange- 
ments except with respect to minor 
collision claims. 











collision form provides for awards, firstly, 
as to liability, and, secondly, as to 
amount; it allows for the arbitrator or 
any of the parties to ask for the assist- 
ance of nautical assessors, who, with the 
co-operation of the Trinity House, will 
be provided by that body. 

“There is also a provision which allows 
the arbitrator to arrange for a prelim- 
inary hearing so soon as the general na- 
ture of the collision is known. After 
discussion and consideration the arbitra- 
tor can then indicate or direct what evi- 
dence should be given, what witnesses, 
if any, should be called, so that he may 
see them and hear them cross-examined. 
He will be able to take their evidence at 
times convenient to the parties—in fact, 
he is put in the position of being able 
to conduct the case as economically and 
expeditiously as possible. It should also 
be noted that under the collision agree- 
ment provision is made for the costs to 
be taxed by a registrar or assistant reg- 
istrar of the Admiralty Court.” 

The attention of underwriters through- 
out the world has been called to this 
new form of agreement, copies of which 
can be obtained on application to the 
Committee of Lloyd’s. 


British Claim Gold Risks 


Swamp Insurance Facilities 


British newspapers and insurance trade 





journals have been carrying stories re- 
cently about the difficulty of obtaining 
full insurance on gold shipments from 
the United States to France on the Tle 
de France, Olympic and other vessels. 
This gold was earmarked by France a 
long while ago and so could be removed 
from this country. It is reported that 
as high as 25 cents per $100 of coverage 
was paid for reinsurance by some com- 
panies which had accepted far more than 
their customary retentions. Some of this 
business was placed direct in this coun- 
try at the regular rate of 4% cents and 
several reinsurance lines were sent here 





MARINE INSURANCE 
OCEAN 


ee 
CHARTERED 1842 


ATLANTIC MUTUAL INSURANCE COMPANY 


Home OFrFice: 
Atlantic Bldg., 49-51 Wall St., New York 


BRANCHES: 
BOSTON, PHILADELPHIA, CLEVELAND, CHICAGO, BALTIMORE 


— 
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INLAND 





YACHT 





TRANSPORTATION 


The largest Company in the World writing exclusively Ocean Marine, Yacht, 
Inland Marine and Transportation insurance on a mutual cash participating plan. 
Profits are shared with the assured. Policies are non-assessable, no policyholder 
being liable to the Company except for the payment of premium. 


Present Dividend 15% 
Property Insured to the Value of Over $42,000,000,000. 
Dividends of Profits to Policyholders of Over $120,000,000. 
Losses Paid Over $188,000,000. 





A GOOD POLICY TO SELL 


Accepts business from brokers and pays commissions in the 
same manner as other companies. 























from abroad and placed at not much 
above the basic rate. Few if any Amer- 
ican underwriters were able to get any- 
thing like a 25 cent rate. 

When gold is transferred from one 
country to another in recent years the 
movement is generally large and sud- 
den. This causes an excessive demand 
for insurance facilities and as the lines 
have to be placed quickly many under- 
writers accept large amounts and then 
seek reinsurance afterwards. Difficulty 
in placing this reinsurance has caused 
bids to arise above the normal rate. The 
principal hazards to which gold is ex- 
posed are that of total loss in the event 
a vessel sinks and general average fol- 
lowing a bad fire. While gold insurance 
has been uniformly profitable in recent 
years, there are many underwriters who 
feel that a big loss is distinctly possible 
and such would easily more than wipe 
out the past profits of those who may 
overextend themselves. 











New York: 25 Gold Street 

Atlanta: 10 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby Building 





APPLETON & COX, INC. 
UNDERWRITERS 


8 South William Street 
NEW YORK 





ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 


First National Bank Bldg. 


George S. Kausler, Ltd. 
Hibernia Bank Building 


Detroit: 
New Orleans: 


Pacific Marine Ins. Agency 
114 Sansome Street 


San Francisco: 














Ocean Marine Course 
Begins October 19 Here 


The Insurance Society of New York 
has issued its outline of the ocean ma- 
rine course to be given during the 1933- 
34 season. Classes will start on Octo- 
ber 19 and continue until March 29 with 
lectures given on Thursday from 1 to 2 
o’clock in the afternoon in the large 
room of the New York Board of Fire 
Underwriters at 85 John Street. The 
subjects to be considered and the names 
of lecturers follow: 

Foreign trade and marine insurance, 
Cooper D. Winn., Jr., Guaranty Trust 
Co.; documents in commercial transac- 
tions, T. Catesby Jones, Bigham, Eng- 
lar, Jones & Houston; packing of goods 
and stowage of cargo, W. Irving Plitt, 
Atlantic Mutual; cargo underwriting, 
Mr. Plitt (he will devote eight lectures 
to this subject); ship and shipbuilding, 
J. Lewis Luckenbach, president, Ameri- 
can Bureau of Shipping; hull insurance, 
Lawrence J. Brengle, manager, Ameri- 
can Marine Insurance Syndicates; hull 
insurance by Mr. Plitt and John T. 
3yrne of Talbot, Bird & Co. also; freight 
and duty insurance, J. Stewart Gilbert- 
son, Hartford Fire; reinsurance, George 
D. Hoffman, Appleton & Cox, and war 
and strikes and riot insurance, Mr. 
Plitt. 





L’Atlantique Controversy 
Likely to Be Protracted 


In order that the experts employed by 
the Commercial Court may examine the 
liner L’Atlantique, the vessel is being 
detained for an extended period in Le 
Homet dry dock, Cherbourg. The at- 
thorities have granted permission for M. 
Lisler, the underwriters’ nautical expett 
to examine the liner’s hull. 

The litigation in connection with 
vessel promises to be a long one, for 
the reports of the experts and repre 
sentatives of the owners far from agree. 
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| CASUALTY AND SURETY 








Wills Points Way to 
Casualty Stabilization 


CONSIDERS NRA AS A FACTOR 


Fireman’s Fund Indemnity V.-P. in Ta- 
coma Talk Puts Emphasis on Bringing 
Non-cooperating Co’s. Into Line 


Onlv by closer cooperation of agents, 
brokers and companies, one with the 
other, can the future of casualty insur- 
ance in the United States be conducted 
upon a real stable basis, cffectiv € for the 
business and public alike, B. C. Wills, 
vice-president, Fireman’s Fund Indem- 
nity, emphasized in an address last week 
before the annual convention of the In- 
surance Agents’ League of Washington 
at Tacoma. Although his theme was 
“Casualty Insurance Opportunities” Mr. 
Wills with characteristic directness dealt 
with problems that are fundamental to 
the entire field of insurance, touching 
particularly on how the National Recov- 
ery Act will benefit insurance even 
though as a business insurance does not 
come within the scope of the act. 

In developing his theme Mr. Wills said 
that casualty insurance opportunities are 
dependent entirely upon three factors: 
cooperation, stabilization and service to 
humanity. He pointed out: 

“Tf selfishness is to predominate it will 
be impossible for any of these three fac- 
tors to be present, hence in my opinion, 
your opportunities as agents depend first 
upon cooperation and second, upon the 
stabilization of the business of insurance 
which presents so many interesting stud- 
ies and sidelights. It involves business 
facts, sound business facts. 

Sound Thinking Needed Now 

“To stabilize this business does not 
call for the services of ‘high powered’ 
economists who change their economic 
laws to meet immediate ‘whims.’ It does 
call for sound, sane thinking on the part 
of men of your type, and unless you do 
some real thinking, make some real sac- 
rifices and learn the lessons of whole- 
hearted, willing co-operation, some body 
or group will do it for you. We must 
face the facts for mutual welfare.” He 
went on: 

“Some producers of insurance think 
they have a right to be discouraged be- 
cause of a reduced income on account of 
drop in premium volume. Incidentally, a 
very considerable part of the ‘reduced 
income’ is due to price cutting and the 
functioning of the vicious circle. How- 
ever, insurance has suffered less than 
those in other lines of business. 

“There has been a tremendous drop 
in the total national income. In 1929, 
our national income was in excess of 85 
billions, while for the year 1932, it is 
estimated that this total was about 40 
billions. This represents a drop of more 
than 50%. Insurance agents and the 
companies naturally have suffered along 
with everyone else, but insurance pre- 
mums have not dropped 50% as has the 
national income. Casualty insurance pre- 
mums have dropped from 1929 to 1932 
slightly over 20%. 

“Even though insurance has fared bet- 
ter than business generally, it is certain- 
ly in need of administration of stabiliz- 
Ing factors which are present and may 
be used, and those which are yet to be 
determined and yet to be used. 

How NRA Will Benefit Insurance 


“The National Industrial Recovery Act 
will bring order into industry and trade, 
thus benefiting our own business, even 
though as a business we are not within 
the scope of the Act: it will be import- 
ant to the insurance business as an ex- 
Pression of national policy which will be 
considered in regulating the business of 
Msurance and will give an impetus to 


(Continued on Page 34) 


International Claim 
Ass’n Program Ready 


ATLANTIC CITY SEPT. 11 TO 13 
Built Around Theme of “Some Causes of 
Troublesome Claims”; Pres. Hickey 
Promises Good Attendance 


The twenty-fourth annual convention 
of the International Claim Association 
will be held September 11 to 13 at the 
Traymore Hotel, Atlantic City. The pro- 
gram this year, which is built around the 
theme “Some of the Causes of Trouble- 
some Claims,” includes the following 
speakers and their topics: 

“Elimination of Some Legal Difficul- 
ties from Troublesome Claims,” by Julius 
C. Smith, senior member of the firm of 
Smith, Wharton & Hudgins, Greensboro. 

“Troublesome Claims from Carbon 
Monoxide,” by Doctor Frank S. Rossiter, 
chief surgeon, Carnegie Steel Co., Pitts- 
burgh. 

“Seeing the Other Side,” by Charles 
G. Taylor, Jr., third vice-president, Met- 
ropolitan Life Insurance Co. 

“Fraudulent Claims and Their Costs,” 
by Major William P. Cavanaugh, mana- 
ger, claim department, National Bureau 
of Casualty & Surety Underwriters. 

“Some Causes of Complaints to Insur- 
ance Department,” by Rollin M. Clark, 
deputy superintendent, New York Insur- 
ance Department. 

Addresses by Governor Moore and 
Mayor Bacharach 

The association has been fortunate this 
year in securing an acceptance from Gov- 
ernor A. Harry Moore of New Jersey, 
who will deliver an address. The dele- 
gates will be welcomed by Mayor Bacha- 
rach of Atlantic City. 

Various forms of entertainment, par- 
ticularly for the ladies, will be provided 
in addition to the usual resort attrac- 
tions. Golf will be provided on two 
courses with the Association tournament 
being held at the Seaview. Golf Club, Ab- 
secon, N. J. The tennis courts of that 
club will also be at the disposal of mem- 
bers. The annual banquet will be held 
in the famous submarine grill of the Ho- 
tel Traymore with dancing and other en- 
tertainment being furnished during and 
after the banquet. 

In connection with the theme of the 
meeting Thomas F. Hickey, Metropolitan 
Life, who is president of the Association 
this year, advises that the discussions 
pertaining to troublesome claims are ex- 
pected to lead to suggestions as to how 
such causes may be eliminated. Presi- 
dent Hickey urges that hotel reservations 
be made early because an unusually large 
attendance is expected at the convention. 





PREFERRED ACCIDENT SHOWING 


Admitted Assets $8,209,328 on June 30; 
Net Surplus of $1,089,907 Repre- 
sents Actual Market Values 
Total admitted assets of the Preferred 
Accident as of June 30, 1933, are shown 
at $8,209,328 and include $5,983,846 in 
bonds and stocks and $251,452 cash in 
banks and offices. The company has set 
up a contingency reserve of $1,188,299 
which represents the difference between 
the values used in assets and the values 
determined by actual market quotations 

as of June 30 on bonds and stocks. 

Among other reserves set up are $400,- 
000 voluntary reserve, $1,767,908 for un- 
earned premiums, an increase of $200,000 
in six months; $1,608,527 reserve for lia- 
bility losses; $999,086 reserve for all 
other losses and expenses and $243,098 
reserve for commissions and other lia- 
bilities. 

Capital stands at $875,000 and net sur- 
plus at $1,089,907, making a surplus to 
policvholders of $1,964,907. 
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W. A. Workman on New Committee 


Will Represent Insurance Interests in Inquiry as to Questions 
of Policy Relating to Control of British Civil Aviation 


The important question of compulsory 
third-party insurance for aircraft has 
been added to the terms of reference of 
the committee recently set up by Lord 
Londonderry, British Sécretary of State 
for Air, to examine a number of ques- 
tions of policy relating to the control 
of civil aviation. The Air Ministry an- 
nounces that the promise made in Par- 
liment on July 24 has now been carried 
out, and the committee is to consider this 
matter. Lord Gorell is chairman of the 
committee. 

W. A. Workman, general manager of 
the Legal & General Assurance Society 
and chairman of the British Insurance 
Association, has accepted nomination as 
the representative of insurance interests 
on the committee. He represents gen- 
eral insurance as distinct from the more 
specialist aviation insurance business, in 
which nine insurance offices have been 
interested since the formation of the 
British Aviation Insurance Co. in June, 
1931. The Legal & General was not one 


of the offices which subscribed the shares 
of the new conipany. 
Large Potential Damages 

The risks of the third party in avia- 
tion might be very large. The question 
was raised in the House of Commons in 
relation to possible damage to crops and 
cattle as the result of forced landings; 
but to open the question of third-party 
risks is to have to face the possibility 
of serious damage to valuable property. 
An airplane which crashed on an art 
gallery and set it on fire might be the 
cause of damage valued in millions, and 
unless liability for third-party risks were 
limited, insurance premiums would be so 
high as to render private flying impos- 
sible under the condition of compulsory 
insurance. 

Mr. Workman has been a member of 
the council of the Institute of Actuaries 
and is now a member of the council of 
the Chartered Insurance. Institute. He 
was chairman of the Life Offices Asso- 
ciation in 1929 and 1930, and is held in 
esteem by his colleagues. 





50% OF CLAIMS ALREADY PAID 

According to Insurance Commissioner 
H. J. Mortensen of the Wisconsin In- 
surance Department, about 50% of the 
amount due on claims of the defunct 
Inter-State Inter-Insurance, a Milwau- 
kee reciprocal, have already been paid, 
and it is estimated that sufficient funds 
are on hand to pay another 25% on 
claims. Collections on assessments lev- 
ied on policyholders have slowed up dur- 
ing the past few weeks. Liquidators of 
the insurance department still have a 
considerable number of suits on hand 
against policyholders of the reciprocal 
who have either refused or have neg- 
lected to pay their assessments. The 
reciprocal had about 25,000 policyhold- 
ers in the state of Wisconsin. 





CANDIDATE FOR GOVERNOR 


John A. Matthews, general counsel in 
New Jersey for the General Accident and 
who has been active this year in con- 
ducting the fight in that state against 
ambulance chasing, has announced his 
candidacy for the governorship on the 
Democratic ticket. 





GERMAN AUTO CLUBS COMBINE 


All German automobile clubs will be 
combined into one organization known 
as the National Socialist Body of Auto- 
mobile Drivers, effective October 1. While 
the new body will not take up insurance 
the co-ordination will no doubt result in 
the elimination of insurance competition. 


Gen’! Accident’s Strength 
Shown in June 30 Statement 


The United States branch of the Gen- 
cral Accident indicates its substantial 
financial position in the June 30 state- 
ment which shows total admitted assets 
of $25,806,556 includirig bonds and stocks 
on the convention basis of $19,185,097 
and cash on hand and in banks of 
$1,093,743. 

To bring stock and bond valuations to 
market June #) the 
company has set up a contingency re- 
serve of $2,471,528. 
ditional voluntary reserve of $500,000 for 


quotations as of 
There is also an ad- 
contingencies. Ueposit capital is $550,000 
which, together with surplus over deposit 
capital and all liabilities of $3,931,660, 
gives a surplus to policyholders of $,- 
481,660. 

Among the important reserves main- 
tained by the United States branch are 
$7,286,231 for unearned premiums, an in- 
crease of $435,000 in six months; $9,505,- 
573 reserve for losses and $1,561,572 re- 
serve for taxes and all other liabilities. 





ASSESSMENT HEARING SEPT. 5 
Hearing on the assessment to be made 
for policyholders of the Builders Mu- 
tual Casualty of Madison, now being 
liquidated by the Wisconsin Insurance 
Department, will be held in Dane County 
Circuit Court at Madison, September 5, 
before Judge A. G. Zimmerman 
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Insurance Section for 
American Bar Ass’n 


HOLDS FIRST MEETING AUG. 28 
To Replace Present Insurance Law Com- 
mittee if Convention Approves; Four 
Insurance Men on Program 





Recognition of+the importance of in- 
American life and of the ne- 
study of the 


surance in 
cessity for concentrated 
many legal problems arising out of the 
conduct of the insurance business under 
forty-nine different sets of state and 
Federal laws will be given by the Amer- 
ican Bar Association at its forthcoming 
annual convention at Grand Rapids the 
week of August 28. At the suggestion 
of the association’s committee on insur- 
ance law, headed by Arthur T. Vander- 
bilt of Newark, N. J., a new insurance 
section will be organized during the con- 
vention week and will become a per- 
manent unit of the association, if, as ex- 
pected, the convention approves the plan. 

It is believed that a large number of 
insurance lawyers attending the conven- 
tion of the International Association of 
Insurance Counsel at Chicago the pre- 
ceding week will thereafter proceed to 
Grand Rapids to assist in organizing the 
new Bar Association section. 

Bennett and Van Schaick on Proram 

Program for the first meeting of the 
proposed section will include addresses 
by Charles Denby, Jr., Philadelphia, on 
“Unemployment Insurance”; by Garner 
W. Denmead, vice-president and gen- 
eral counsel, New Amsterdam Casualty, 
on “Problems Arising from the Liability 
of Joint Tort Feasors”; by Superintend- 
ent of Insurance George S. Van Schaick 
of New York on “Some Legal Aspects 
of Insurance Administration”; and by 
Walter H. Bennett, secretary-counsel of 
the National Association of Insurance 
Agents, on “Insurance Premiums as 
Trust Funds.” The section meeting will 
be held Monday, August 28. 

In its report for the year the present 
committee on Insurance Law, which will 
go out of existence with the creation of 
a section, will devote most of its atten- 
tion to the organization of the new unit, 
but will also take opportunity to rec- 
ommend strongly the enactment by Con- 
gress of a bill introduced by Senator 
Hebert, Rhode Island, to amend the Fed- 
eral interpleader law. 

Of great importance and convenience 
to insurance companies, the Hebert bill 
would extend and clarify the present law 
permitting an insurance company to de- 
posit the proceeds of a policy with a 
Federal Court in case there are rival 
claimants living in different states and 
the amount involved is more than $500, 
and thus to relieve itself of further lia- 
bility and litigation. 

The proposed amendment will extend 
the full benefit of the law, thought by 
many to cover only life insurance com- 
panies, to all insurers; will clarify the 
provisions as to venue; and will permit 
the filing of a bond in lieu of depositing 
the money itself with the court. It will 
also permit the filing of bills in the na- 
ture of bills of interpleader as well as 
strict interpleader suits. 


MUST RENEW INSURANCE 

Carl S. Milliken, manager of excise 
and safety, Denver, Colo., has notified 
the Peoples Cab Co. that the liability in- 
surance on twenty-five of its taxicabs 
has expired and that it must be renewed 
at once or the cabs will be ordered off 
the streets. The Commercial Standard 
carries the insurance and advise that un- 
less the premiums are paid on time the 
insurance will lapse. 





SYMPATHY FOR G. F. MEREDITH 

George F. Meredith, blanket bond un- 
derwriter in the New York City office 
of the Globe Indemnity, is receiving the 
sympathy of his many friends in the 
death of his wife on Monday. The fu- 
neral was held on Wednesday. 
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Liquidation Order Signed | 
For Lloyds of America | 


Orders directing Superintendent of | 
Insurance Van Schaick to liquidate | 
the business and affairs of Lloyds of 
\merica and General Indemnity, its 
subsidiary, were signed on Wednes- 
day by Justice Aron Steuer at a spe- 
cial term of the New York Supreme 
Court, Part I, New York County. 

The two companies were taken over 
for rehabilitation by Superintendent 
Van Schaick on August 4 pursuant to 
an order of Justice Frankenthaler. 
On August 8 the court directed the 
Superintendent to cancel outstanding 
policy obligations of the companies. 
In his orders Wednesday Justice 
Steuer found that further efforts to 
rehabilitate the two companies would 
be futile. 


H. F. JERGE OF BUFFALO DIES 





Prominent in Casualty-Surety Field 
There; Active in Politics, Too; 
V.-P. of Ryan & Cable 


Henry F. Jerge, 59, one of Buffalo’s 
most prominent men in the casualty and 
surety business who was vice-president 
of the Ryan & Cable 
away on Tuesday at his summer home 
stroke 
Mr. Jerge was president of the Buffalo 
Common Council at the time of his death 


agency, passed 


following a several weeks ago. 


and one of the last of the old-line Demo- 
cratic The funeral 
taking place today, and scores of promi- 
and national officials 
condolence to 


leaders. service is 


local, state 
sent 
members of Mr. Jerge’s family. 

Only a week ago Mr. Jerge had been 
compelled to withdraw as a Mayoralty 
candidate because of his condition and 
temporarily halted what promised to be 
one of the most bitter Democratic pri- 
mary fights in the history of the party. 
He was a former sheriff of his county, 
former excise commissioner and later be- 
came deputy secretary of state in charge 
of the Buffalo automobile bureau. 

Mr. Jerge had been active in insurance 
selling for many years, and as_ vice- 
president of Kyan & Cable developed 
one of the largest enterprises in the lia- 
bility, casualty and bonding lines in the 
up-state region. His widow and a daugh- 
ter survive him. 


nent 


have messages of 


GLENS FALLS IND. FIGURES 

The Glens Falls Indemnity shows total 
assets of $8,354,107 in its June 30 state- 
ment of which bonds at amortized value 
are set at $3,423,626 and stocks at mar- 
ket value are $1,560,012. Cash in banks 
of $304,628 is shown. 

The capital is $1,000,000, net surplus 
$1,348,464, making a policyholders’ sur- 
plus of $2,348,464. It is emphasized that 
if all securities were placed on a market 
value it would reduce the surplus but 
$212,715, making the surplus to policy- 
holders $2,135,749. The two largest re- 
serve items are $2,876,141 for unearned 
premiums and $2,665,851 for losses. 

PILOT OF TORONTO PROGRESS 

Indicating its financial strength the 
Pilot of Toronto, subsidiary of the Stand- 
ard Accident, in its semi-annual state- 
ment reports assets of $704,138 of which 
the largest item is $517,098 in bonds and 
debentures at amortized book values. 
Cash on hand and in banks amounted to 
$35,623. Under liabilities the Pilot’s 
largest item was $250,329 as reserve for 
unearned premiums at 80% (government 
standard). Capital stock paid in was 
$269,930 and surplus account $97,051, giv- 
ing $366,981 surplus security to policy- 
holders. 


RICHARDSON ABROAD 
Frederick Richardson, United 
manager, General Accident, is 
abroad on a combination business 
pleasure trip. 
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More Mortgage Guaranty Companies 





— 


Being Rehabilitated By Van Schaick 


On Monday the Superintendent took 
over for rehabilitation the Long Island 
Title Guarantee and the Title & Mort- 
gage Guarantee Co. of Buffalo. At the 
same time he released the Abstract Title 
& Mortgage Corp. of Buffalo from the 
restriction under which it has been oper- 
ating since March. 

As part of his general reorganization 
plan for mortgage guaranty companies 
Superintendent of Insurance George S. 
Van Schaick has taken over for re- 
habilitation with court approval the 
Lawyers Title & Guaranty of New York 
and the Lawyers Westchester Mortgage 
& Title of White Plains. The Superin- 
tendent has authorized the American 
Title & Guaranty of Brooklyn to resume 
normal operations. 

The rehabilitation plans for the two 
companies taken over call for the or- 
ganization of a new company, the Law- 
yers Title Corporation, with a capital 
structure of $2,200,000 to be provided 
from the assets of the Lawyers Title & 
Guaranty. Mortgages owned and guar- 
anteed by both of the old companies 
will be serviced by the new corporation 
and real estate which they owned will 
be managed. A title insurance business 
will also be conducted but no form of 
mortgage guaranty will be issued. 

An arrangement whereby the Lawyers 
Title & Guaranty made searches and 
provided title insurance for the Lawyers 
Westchester Mortgage & Title will be 
continued by the new corporation under 
an agreement between it and the Su- 
perintendent of Insurance as rehabilita- 
tor. This plan should provide additional 
income to the Lawyers Westchester 
Mortgage & Title for the benefit of its 
policyholders and creditors. 


Other features of the plan follow 
closely the general reorganization pro- 
gram announced a week ago. Salaries 
and operating costs will be cut and the 
maximum salary limit of $17,500 will be 
paid in only a few exceptional cases 
All stock of the new corporation will be 
issued to the Lawyers Title & Guaranty 
in return for the assets constituting the 
capital structure of the new corporation, 
This stock will be held by Superintend. 
ent Van Schaick. 

Beha One of New Directors 

Four directors have been named by 
the Superintendent to represent him and 
the public and to serve the new corpora- 
tion without salary. They are James A, 
Beha and Aaron Rabinowitz, both mem- 
bers of the advisory insurance board, 
Professor A. A. Berle, Jr., member of 
President Roosevelt’s “brain trust,” and 
George V. McLaughlin, Brooklyn banker, 
Among the other members of the board 
are E. C. Jameson, president, and H. 
Edward Bilkey, vice-president, Globe & 
Rutgers. 

This latest rehabilitation plan was re- 
viewed and approved in all details by 
the Advisory Insurance Board as well 
as the New York Guaranteed Mortgage 
Corp. The latter corporation will co- 
operate with the Superintendent and the 
new company to the fullest extent in 
protecting the interests of certificate 
holders of the old company. Holders 
of such certificates have been asked to 
deposit them with the corporation. 

Edward McLoughlin, who has _ had 
wide experience in the rehabilitation 
work of the state insurance department, 
has been appointed special deputy super- 
intendent in charge of the Lawyers Title 
& Guaranty and the Lawyers West- 
chester Mortgage & Title in rehabilita- 
tion. 





W. D. BARRETT DEAD 


Hartford Accident Production Manager 
in N. Y. Succumbs Following 
Operation; His Career 


William D. Barrett, production 
partment manager in the New York of- 
fice of the Hartford Accident for the 
past five years, died last Sunday follow- 


de- 


ing an operation performed on Thurs- 
Mr. 
among both company men and brokers, 


day. Jarrett, who was popular 
is survived by his wife, mother and three 
brothers. The funeral was held yester- 
day at his mother’s home in Scranton, 
Pa. 

Mr. Darrett’s first insurance post.was 
with the Travelers where he took the 
home office training course and was as- 
signed to Michigan territory. He was 
later with the company in New York 
following which he joined the National 
Surety. His Hartford Accident work 
started in 1928. 


Sup’t R. Leighton Foster on 
Canadian Bar Ass’n Program 
Rk. Leighton Foster, K.C., Ontario Su- 
perintendent of Insurance, is on the pro- 
gram of the Canadian Bar Association 
annual meeting to be held at Chateau 
Laurier, Ottawa, on September 1. Super- 
intendent Foster will talk on “The Uni- 
form Automobile Insurance Statutes,” a 
subject with which he is thoroughly fa- 
miliar due to his work as counsel for 
the Royal Commission which investigated 
the automobile situation in Ontario back 
in 1929-30. The financial -responsibility 
law in Ontario came as a result of this 
investigation. 


LICENSED IN OHIO 
The Great Lakes Casualty of Detroit 
has been licensed in Ohio with Clarence 
L. McCray as state agent. 





CONSOLIDATED IND. RESULTS 


Increase in Net Premium Volume Shown 
For First Six Months; Reserves 
Considerably Strengthened 

That the Consolidated Indemnity of 
New York has weathered the first. six 
months of 1933 is indicated by its June 3) 
financial statement, which total 
admitted assets of $9,681,453, including 
$4,910,751 in stocks and bonds at con- 
vention values, $1,758,405 in mortgages 
and $1,106,123 in cash in banks and office 
from which a deduction of 66 2/3% or 
$637,324 is made against the company’s 
balance in the closed Bank of U. S. 

In the first six months of this year the 
company has increased its net premium 
writings to $2,814,505 as compared with 
$2,701,311 for the same period of 1932 
despite its inactivity in the bonding field 
and the fact that it writes very little 
compensation insurance. Further devel- 
opment of its agency plant has been 
made especially in the mid-west. f 

Reserves have been strengthened since 
the first of the vear, the claim reserve 
now being $2,311,932; unearned premium 
reserve, $1,581,420, an increase of $19%,- 
641: miscellaneous loss reserve, $909,249, 
an increase of $674,343; reserve for other 
liabilities, including loans, $1,576,761, a0 
increase of $547,694, and contingency re 
serve, $1,000,000, an increase of $800,000 
Capital now stands at $800,000 and sur- 
plus at $1,229,319, making a surplus to 
policyholders of $2,029,319. 


shows 





SEEK USE OF OLD RATES 

The Oklahoma Insurance Board has 
asked the National Bureau of Casualty 
& Surety Underwriters to permit com 
panies writing unexpired term on auto 
liability and property damage insurance 
of companies which have withdrawn from 
the state, to use the old rates rather 
than the new ones which became effec- 
tive May 1, 1933. 
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v.Y. Society’s Casualty 
Lectures Start Oct. 3 


F, STUART BROWN CHAIRMAN 
To Give Part I and II This Year; C. J. 
Haugh, Bureau Actuary, Conducts 
Most of Part I Classes 
Under the chairmanship of F. Stuart 
Brown, controller, Fireman’s Fund In- 
demnity, the casualty lectures in Part I 
and Part II to be given during the 1933- 
4% term will officially open on October 3 
when Charles J. Haugh, Jr., actuary, 
National Bureau of Casualty & Surety 
Underwriters, presents “Introductory 
Outline of Casualty Insurance,” the first 
subject in Part I, and W. W. Dimmick 
of Jenkins, Dimmick & Finnegan, attor- 
neys, on October 4 presents “Legal 
Background” as the first lecture in Part 
I. As in previous years the lectures 
will be given in the New York Board of 
Fire Underwriters offices at 85 John 
Street on Tuesdays for Part I classes 
and on Wednesdays for Part II classes. 
The time will be from 5:15 P. M. to 6:15 
P. M. The cost to Society members is 
$7.50 (in addition to annual dues) and 
$12.50 to non-members. Registrations 

begin September 25. 

In the Part I course Mr. Haugh will 
conduct the majority of the classes. On 
October 10 and 17 he presents “Funda- 
mental Principles of Insurance”; Octo- 
ber 24, “Casualty Insurance Carriers”; 
October 31, “Organization of Casualty 
Insurance Carriers’; November 14, 
“State Supervision”; November 21, Re- 
view; November 28, “General Considera- 
tion of Insurance Transaction”; Decem- 
ber 5, “Co-operative Organizations Main- 
tained by Casualty Insurance Carriers”; 
December 12, “The Principles of Rate- 
Making”; December 19, “The Principles 
of Merit Rating.” 

After the Christmas and New Year 
holidays the first lecture of 1934 on Jan- 
uary 9 will be given by Leslie F. Tilling- 
hast, agency assistant, Great American 
Indemnity, on “Production.” On Janu- 
ary 16 Frank Ennis, manager, advertis- 
ing and publicity, America Fore group, 
will discuss “Advertising and Publicity” ; 
January 23, Ralph Newman, assistant 
secretary, United States Casualty, lec- 
tures on “Underwriting”; January 30, 
W. W. Greene, vice-president and secre- 
tary, General Reinsurance, on “Reinsur- 
ance”; February 6, H. W. J. Hargrave, 
manager, claims division, Fireman’s Fund 
Indemnity, on “Claim Adjustment”; Feb- 
ruary 13, W. H. Richardson, assistant 
superintendent, engineering department, 
Fidelity & Casualty, on “Inspection, En- 
gineering and Prevention”; February 20, 
C. F. Hebard, superintendent, payroll 
audit department, Globe Indemnity, on 
“Exposure.” 

For the last three lectures of Part | 
Mr. Haugh will be in charge. They are 
“Casualty Statistics” on February 27; 
“Casualty Accounting” on March 6, and 
“The Annual Statement” on March 13. 
The review on March 20 will also be 
given by Mr. Haugh. Examinations will 
begin April 9. 

: Part II Lecturers 

Part II, which will feature workmen's 
compensation, employers’ liability, work- 
mens collective insurance, burglary, 
theft and robbery, and accident & health, 
has the following lecturers for the vari- 
ous subjects to be given: 

OCTOBER 4—Legal Background. 

Common Law of Employers’ Liability Indus- 
trial Revolution ; Employers’ Liability Legislation. 
By W. W. Dimmick, of Jenkins, Dimmick & 
Finnegan, attorneys. 

OCTOBER 11—Legal Background. 
—eee Compensation and Employers’ Lia- 

¥ contrasted; Workmen’s Compensation Leg- 
islation abroad; Early efforts in United States 


to ys : a . 
enact a satisfactory Workmen’s Compensation 
law. By H. S. 


, ) Recknagel, assistant superin- 
a of claims, Fidelity & Casualty. 
XCTOBER 18 Legal Background. 


catalysis of Workmen’s Compensation Laws; 
overage (a) of industries and employes, (b) of 





injuries. By Raymond N, Caverly, vice-president, 
Fidelity & Casualty. 
OCTOBER 25—Legal Background. 
of Workmen’s Compensation Laws; 
Benefit schedules. By W. S. Schobinger, super- 
intendent, claims 
antee & Accident. 
NOVEMBER 1—Legal Background, 
of Workmen’s 
miscellaneous provisions; 
Willoughby, 


Analysis 


compensation division, Guar- 


Analysis Compensation Laws; 


Procedure and Claim 
adjustments. By E. A. 
Travelers. 

NOVEMBER 8—Review. 

Conducted by W. W. Dimmick. 

NOVEMBER 15—The Insurance Transaction. 
Binder; Policy; 
Thomas Y. 

compensation 


adjuster, 


Application ; Endorsements; 
Beams, ‘superin 


department, 


Underwriting. By 
tendent, liability & 
Royal Indemnity. 

NOVEMBER 22—Organizations. 

National Council on Compensation Insurance; 
Insurance Rating Board; New 
Department; Workmen’s 
By Leon S. 
Insur- 


Compensation 
York State 
Compensation Reinsurance Bureau. 


Insurance 


Senior, general manager, Compensation 
ance Rating Board. 

NOVEMBER 29—The Manual of Workmen’s 
Compensation Insurance Rates. 

Classifications; Underwriting rules, rates, min- 
By William G. Lutz, chief un- 
derwriter, Standard Accident. 

DECEMBER 6—Merit Rating; Schedule Rat- 
ing; Experience Rating. 

By Harry F. Richardson, secretary-treasurer, 
National Council on Compensation Insurance. 

DECEMBER 13 
Workmen’s Collective Insurance. 


imum premiums. 


Employers’ Liability and 
Coverage; Rating; Comparison with Workmen’s 
Compensation Insurance. By Milton Acker, man- 
compensation & liability department, Na- 
tional Bureau of Casualty & Surety Underwriters. 
DECEMBER 20—<Accident Prevention. 
Hazards; Inspection; Engineering; Methods of 
prevention; Education. A. A. Arnurius, super- 
vising engineer, Hartford Accident & Indemnity. 
DECEMBER 27—Christmas week; no lecture. 
JANUARY 3- 
JANUARY 10 


committee. 


ager, 


New Year’s week; no lecture. 
Review by members of the 
Burglary, Theft and Robbery Insurance 

JANUARY 17—Legal Background. 

Definitions; General outline of coverages. By 
J. Clarke Onderdonk, Jr., vice-president, Bankers 
Indemnity. 

JANUARY 24 

Theft and 
surance; Hazards; Coverages; 
Rating; Claim adjustment. By F. S. 
Garrison, secretary, Travelers Indemnity. 

JANUARY 31 
tile Open Stock Burglary Insurance. 

Inspection; Underwriting; 
Rating; Claim adjustments. By J. Clarke On- 
derdonk, Jr., vice-president, Bankers Indemnity. 

FEBRUARY 7—Messenger, Interior and Pay- 
roll Robbery Insurance. 

Hazards; Coverages; Inspection; Underwriting; 
Claim adjustments. By R. A. 
vice-president, National Surety Corp. 

FEBRUARY 14—Bank and Safe Deposit Box 
Burglary and Robbery Insurance. 

Hazards; Coverages; Inspection; Underwriting; 
Rating; Claim adjustments. By W. D. Clark, 
superintendent Fidelity & 
Casualty. 

FEBRUARY 21 

Conducted by L. A. Sawyer, manager burglary 
department, National Bureau of Casualty & 
Surety Underwriters. 

Accident and Health Insurance 

FEBRUARY 28—Introductory: Origin and 
Development; Types of Coverage. 

By Andrew J. Mountrey, 
department, Standard Surety & Casualty. 

MARCH 7—Analysis of Policy Forms. 


Residence Burglary. 
hold-up in- 
Inspection; Under- 


larceny and personal 
writing; 
Mercantile Safe and Mercan 


Hazards; Coverages; 


Algire, 


Rating; 


burglary department, 


Review. 


manager accident 


By R. L. Hills, assistant vice-president, Great 
American Indemnity. 
MARCH 14—Underwriting and Rating. 


By J. R. 
partment, Travelers. 
MARCH 21- 
Conducted by 


Lacy, assistant secretary, accident de- 


Review. 

Giffin, 

accident & health department, Aetna Casualty & 

Surety. 
MARCH 28 
Trends and Future of the Business. 


Clarence superintendent 


Review of Entire Course. 

By Floyd 

N. Dull, vice-president, Continental Casualty. 
APRIL 9 


Examinations will begin. 


Part III will not be given this year. 

The committee in charge, headed by 
Mr. Brown, includes W. Phillips Com- 
stock, London Guarantee & Accident; 








‘Completed For 
Insurance Counsel Meet 


‘JURY PSYCHOLOGY’ TALK ADDED 


To Be Given by Justice Brown of Utica; 
Committee Reports First Day and 
Golf Tournament Second Day 


The International Association of In- 
surance Counsel has rounded out the pro- 
gram for its annual convention in Chi- 
cago, August 24 to 26, by the addition 
of former Supreme Court Justice Gay H. 
Brown of Utica, who will give an ad- 
dress on “Jury Psychology.” 

The address of welcome on the open- 
ing day will be given by Ralph F. Potter 
of Chicago, chairman of the convention 
committee, and who is on the associa- 
tion’s executive committee. Walter R. 
Mayne of St. Louis will give the re- 
sponse. Then will come the executive 
committee report by William O. Reeder, 
chairman; secretary-treasurer’s report by 
John A. Millener; presidential address 
by George W. Yancey of Birmingham; 
report by Lon O. Hooker of St. Louis as 
chairman of the golf committee. 

These will be followed by the report 
of the committee on bar lists by Ernest 
Woodward of Louisville, chairman; re- 
port of the committee on fee schedules 
by John M. Grimm of Cedar Rapids, 
chairman; report of the committee on 
monthly publication of the association by 
Arthur G. Powell, Atlanta, chairman; re- 
port of the central legislative committee 
by Hervey J. Drake, Association of Cas- 
ualty & Surety Executives, chairman; 
miscellaneous committee reports and Mr. 
Potter’s convention committee report. 
The annual dance and banquet takes 
place in the evening. 

The morning of the second day will 
be devoted to formal addresses including 
“Some International Problems in Life 
Insurance Law” by E. K. Williams, K. C., 
of Winnipeg, Canada; “Insurance Law 
and Its Makers” by C. L. Naught, Amer- 
ican Surety; “Insurance Laws and In- 
surance Lawyers” by Hervey J. Drake, 
and “The Need of a Separate Statutory 
Classification of Accident & Health In- 
surance” by Harold R. Gordon, Health & 
Accident Underwriters Conference. 

To Compete For Golf Trophies 

The annual golf tournament at Olym- 
pia Fields Country Club will feature the 
afternoon of the second day and some 
keen competition is expected for the fol- 
lowing prizes: Trophy donated by Pres- 
ident Yancey; trophy donated by T. A. 
Hine of Hine’s Directory, New York; 
the “Yancey Trophy” donated by Wil- 
liam O. Reeder, St. Louis, and the first, 
second and third championship trophies 
which were to be won two years in suc- 
cession (1932-33) before title became per- 
manent. In addition a golf ball for each 
player will be presented by Roy W. Mar- 
tindale of the Bar List Publishing Co., 
Chicago, and a set of matched irons is 
donated by L. A. Mack, president, Week- 
ly Underwriter Co. 

The program for the third day includes 
the previously announced addresses of 
Garner W. Denmead, New Amsterdam 
Casualty; Russell M. Knepper, Colum- 
bus, Ohio, and Martin P. Cornelius, Con- 
tinental Casualty. The election of offi- 
cers and members of the executive com- 
mittee and announcement of the golf 
tournament results winds up the conven- 
tion. 

REORGANIZE SICKNESS LINE 

Recent developments have endangered 
the structure of German sickness in- 
surance, because the contributions by 
the assured and the payments made to 
them have become more and more dis- 
proportionate. The federal government 
intends to reorganize the whole branch 
and make it self-supporting; in other 
words, make it insurance in the true 
meaning of the word. 


George E. Morrissey, Bankers Indemni- 
ty; John Riddell, Norwich Union Indem- 
nity, and Alan O. Robinson, secretary, 
Yorkshire Indemnity. 
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What Every Agent Should Know 


About Auto Liability Underwriting 
By R. V. Ahern, 


Superintendent Automobile Department, Hartford Accident & Indemnity 
(Published by courtesy of “The Hartford Agent”) 


Every thinking agent today appreciates 
the concern with which the companies 
are viewing the loss ratios on the various 
classes of business they write. The pro- 
portion that premium income in one class 
bears to another is also a matter for 
serious consideration, for obviously un- 
profitable loss ratios under classifications 
constituting the major lines of the com- 
pany cannot be allowed to continue with- 
out disastrous results. 

For example, where (as in the case of 
the Hartford Accident and Indemnity 
Company) the compensation and auto- 
mobile business has normally represented 
two-thirds of the company’s premium in- 
come and the compensation business con- 
tinues to develop a substantial underwrit- 
ing loss, it is of paramount importance, 
since there are many things related to 
the compensation situation that are be- 
yond underwriting control, that a rem- 
edy be found for unprofitable automobile 
loss ratios wherever they exist. Definite 
progress has been made in a survey of 
this condition, and the Hartford has been 
taking stock of what practices in the 
past have contributed to the unfavorable 
results that are glaringly in evidence in 
certain states and communities. 

Automobile “Bad Lands” 

The Hartford Accident and Indemnity 
Company’s automobile experience has 
been examined state by state, and a com- 
parison has been made of state loss ratios 
from one year to another. As a prelim- 
inary step this serves to establish where 
loss ratios have been in excess of the 
permissible over an extended period. This 
leads to the consideration of whether, as 
the company’s agency plant is now con- 
stituted, the Hartford can afford to con- 
tinue operating in any state where re- 
sults have been consistently unsatisfac- 
tory, or whether a change in underwrit- 
ing methods offers reasonable grounds 
for believing that the complexion of the 
automobile business and loss ratios can 
be improved to the point of showing a 
profit in that territory. 

It is safe to predict that as we progress 
in the examination of individual agency 
experiences in these unprofitable states, 
it will be found that the collective loss 
ratio is colored or thrown out of balance 
by the experience of a minority of the 
agents in the state. Having isolated these 
agency accounts our search must contin- 
ue to the underlying causes of the high 
loss ratios. They may be due to a bad 
legal situation, physical conditions in a 
community and its lack of proper control 
of traffic, disposition of juries to award 
damages out of all proportion to injuries 
received and frequently with little regard 
to the degree of negligence. 

Analysis Necessary 

On the other hand, these unprofitable 
loss ratios may be accounted for by the 
indifference on the part of the agent in 
selecting his business, or because he is 
attracted by the income of automobile 
fleet risks or other high premium classi- 


fications, to the detriment of his other 
business. That is an item that will be 
examined carefully, namely, the propor- 
tion of the agent’s income in fleet ac- 


counts, etc., as compared to his premium 
income in the general run of private 
passenger car business. If the source of 
the trouble lies in the agent’s fleet ac- 


counts because of inadequate rates or 
class of business, the solution is obvious. 





On the other hand, if the general run of 
individual car risks is bad, suggestions 
will be made and steps taken to cure 
that condition. Generally speaking, the 
preponderance of an agent’s business is 
in the private passenger car field. 


An Agent’s Responsibility 


Since the Hartford’s dealings with its 
agents are based on confidence, it seems 
appropriate that agents should be re- 
minded of the fact that the submission 
of an application evidencing the issuance 
of an automobile or any other policy is 
taken as an unspoken recommendation of 
the risks, where no supplementary ad- 
vices accompany it. In this respect, 
however, it is perhaps too generally pre- 
sumed that company underwriters should 
all know a good risk from a bad one 
when it is submitted. The trouble is that 
the underwriter does not see the risk 
physically as the person soliciting it does. 
Experience teaches underwriters certain 
things and there are instruments of a 
mechanical nature which make it possi- 
ble to treat the business with a certain 
measure of success, but still there is 
nothing like underwriting the business 
at the source. This is where the agent's 
co-operation is necessary. His observa- 
tions, judgment and recommendations 
can do much to retain a choice selection 
of business; to that end, however, com- 
missions must necessarily become a sec- 
ondary consideration. In these days 
when competition is keen and the finan- 
cial situation of so many people has 
caused them to lay up or dispense with 
their cars, underwriting is very likely to 
be slighted in the interests of income. 
That, however, is a very short-sighted 
policy for any agent to follow, for a 
healthy business in the long run is as 
beneficial to an agent as it is to the 
company, for through the development 
of a good underwriting record the agent 
earns the respect of his company and the 
right to considerations he would not be 
entitled to otherwise. 


Good Judgment Essential 


Unsatisfactory conditions in an agency 
may be due to the company not being 
favored with the best business the agent 
controls, or because in placing business 
elsewhere on account of competition or 
for other reasons the Hartford’s income 
from the agency may not be sufficient 
to absorb and “average out” the losses 
sustained on the volume written. In 
small communities it may be unprofitable 
for the Hartford to continue in an agen- 
cy which may not even have the capacity 
to redeem itself in point of volume from 
a loss record running into any apprecia- 
ble sum of money. Fair judgment must 
enter into the consideration of these 
cases, of course, and it should not be in- 
ferred that a single unfortunate loss con- 
demns a small premium producing agen- 
cy. After a time, however, these things 
have to be looked at from a plain dollar- 
and-cents point of view without regard 
to anything else. 

It requires a nice balance of judgment 
for an agent to serve his company Sat- 
isfactorily in a dual capacity—that is, to 
sell the business, and to underwrite it 
profitably, too. However, the favorable 
loss ratios in the majority of our agencies 
demonstrate that this can be done. In 
the unprofitable agencies, however, it is 
evident that there is something lacking. 
The problem is to discover what this 





“something” is and to remove the cause. 
With the agents’ co-operation there is 
no doubt that in most cases at least the 
situation may be changed to the mutual 
benefit of agency and company. 


Underwrite—Then Submit 


When applications pass across the desk 
of the company’s underwriters, they are 
scrutinized very carefully to see if they 
pass certain standards, but frequently an 
agent has or should have knowledge 
about a risk which the statements in the 
application do not specifically bring out 
that might have a material bearing on 
the acceptability of the risk, either in its 
favor or against it. From the suggestions 
that follow, agents may anticipate the 
things about which the underwriter is 
likely to be critical and may more fully 
appreciate the need for information about 
the history of the assured as well as 
facts regarding any others likely to op- 
erate the car. If, instead of leaving it to 
the underwriter to find out for himself 
whether the risk passes all reasonable 
qualifications, each agent would indicate 
by a notation on the application that the 
tests of good quality have already been 
applied to any risks that the agent would 
expect the underwriter to question, a 
great deal of unnecessary correspond- 
ence, embarrassing cancellations and crit- 
icisms would be eliminated. And on these 
questionable risks it might be well to 
say here that the company should not be 
bound or a policy be issued pending con- 
sideration of their acceptance. This is 
especially important in states where, be- 
cause of driving offenses, certificates of 
financial responsibility are required un- 
der state laws. 

For example, an underwriter is dubi- 
ous about risks in certain nationalities 
not because of prejudice or with any 
idea of practicing class distinction, but 
because the company claim department 
repeatedly finds evidence of collusion in 
the matter of claims, and because illit- 
eracy, ignorance Or a non-co-operative 
attitude handicap us severely in the de- 
fense of a suit or adjustment of claims. 
These things are detrimental to our in- 
terests as defendant insurers and are be- 
yond our control. An agent should be 
sufficiently acquainted with his risks to 
keep the company free of business of 
this kind. 


General Considerations 


It is important to avoid persons of low 
mentality, imbeciles, drug addicts, per- 
sons subject to fits, fainting spells, and 
other physical deficiencies that operate 
to make them unsafe drivers. Obviously, 
too, persons that overindulge in their 
drinking habits, persons with bad eye- 
sight, persons that are absent-minded or 
of a highly nervous temperament, per- 
sons that are deformed, or who have 
lost an eye, leg or arm, or are deaf, are 
not good risks for automobile insurance. 
Persons of advanced age are usually un- 
desirable risks because their reflexes are 
slow and they are not conscious of the 
retarded co-ordination of mind and body 
which is the principal cause of their ac- 
cidents. Underwriters question applica- 
tions in the names of women because it 
is frequently found that insurance is tak- 
en out in their names because it is not 
available for good reasons to a husband, 
to some one else in the family, or to a 
friend. 

It is a matter of first importance that 
inquiries be made as a matter of routine 
to determine whether the person apply- 
ing or being solicited for insurance or 
any other person having had or intending 
to use the car bears a good driving rec- 
ord, whether the previous insurance car- 
rier canceled or declined to renew for 
any reason (such as bad experience, poor 
pay, etc.), and in particular whether any 
of the drivers were ever arrested or con- 
victed for driving under the influence of 
liquor, evasion of responsibility or for 
reckless driving, or have had their license 
revoked for any reason. The absence of 
an arrest or conviction because of po- 
litical influence or because they were not 
caught at it, if known, does not leave 
them out of this class. The agent should 








Champion Golfer Buys 7 
Golfer’s Liability Policy 


Phil Downs, general agent of the 
Continental Casualty at Omaha, re. 
cently closed with Johnny Goodman 
1933 National Open golf champion, for 
a golfer’s liability policy which was 
written for a three year term. Com. 
menting on the addition of this dis. 
tinguished golfer to the Continental's 
roster of policyholders the September 
Agents’ Record says: 

“Tell this to local golfers ‘who don’t 
need this sort of protection.’ When 
a champ, who usually sends his balls 
where he intends them to go, admits 
the possibility of a mishap and ip- 
sures, it’s a cinch less expert golfers 
should have coverage.” 











$$... 


take it upon himself to reject these risks 
forthwith. 
Would You Carry It? 

Where it is known that persons are 
driving a car without a license, measures 
should be taken to protect the company’s 
interests before liability is assumed, or 
the insurance should be canceled or re- 
fused. It is suggested that such cases 
be referred to the company for advice. 

Risks involving the operation of auto- 
mobiles by persons under the age for 
licensed drivers, the operation of auto- 
mobiles owned by minors and students 
call for the submission of information 
and recommendations, 

It is rather generally understood that 
risks involving poor moral hazard are not 
desirable, but inquiries in this respect 
should go beyond the person in whose 
name the insurance is to be written. Cer- 
tain occupations suggest what the char- 
acter, reputation and associations are 
likely to be. Misrepresentation in this 
respect is frequently attempted. Some- 
times an occupation is given as “sales- 
man” without saying what kind of a 
salesman, or without saying for whom 
the applicant works, or sometimes the 
assured calls himself a “merchant” or 
some such unilluminating term. Occa- 
sionally it is “housewife,” “retired” or 
some other similar general “disguise.” 

Additional types of risks that are un- 
desirable are as follows: So-called driv- 
erless cars, racing cars, exceptionally old 
cars, cars that are not kept in good me- 
chanical condition, drive-away  cars— 
those operated under their own power as 
well as those transported on the long- 
framed trailer equipment especially de- 
signed for this work, cars having special 
equipment or of a cumbersome type and 
those mounted with cranes or derricks; 
cars used for the transportation of ex- 
plosives, junk dealers’ cars except when 
investigated and recommended by our en- 
gineering department, and motorcycles. 

It is our practice not to provide towing 
coverage unless we provide collision in- 
surance. Collision coverage on_ high 
priced cars of foreign make or those 
built on special order is not acceptable. 
Where vacationists seek insurance at the 
places where they visit, for the most part 
it is advisable to turn this business away. 
There is not sufficient time for an agent 
to investigate such applicants. It is not 
renewable business as a rule, as the home 
town agent usually falls heir to it if the 
vacationist normally carries insurance 
Frequently the applicant only wants the 
insurance because he is out for a good 
time, will be operating on strange high- 
ways, and being unknown may find the 
assistance of a local insurance man ol 
great help if he gets into trouble. 

The undesirability of long distance 
hauling risks should be emphasized. 
There are some distinctions in this field, 
such as for example local haulers not 
operating or advertising for hauls beyond 
a twenty-five mile radius. Usually, how- 
ever, long distance haulers and contract 
haulers have heavy equipment and use 
trailers. These have been very unprofit- 
able risks. ? 

The article has not referred in detail t0 
fleet risks. These may best be treated 4 
another subject because of the many 
ramifications to be dealt with. 
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Lloyds of America 
Receivership Actions 


MICHIGAN HEARING ON TODAY 


Ancillary Receiver Sought There; Also 
in Virginia, Maryland and N. J.; Re- 
habilitation Efforts Continue 


While continued efforts were being 
made this week at the 75 Maiden Lane, 
N. Y., offices of Lloyds of America to 
rehabilitate the company and thus save 
it from downright liquidation, receiver- 
ship action was being brought in a num- 
ber of states, including Michigan, Vir- 
ginia, Maryland and New Jersey. 

In Michigan, where the difficulties of 
Llovds aroused considerable interest due 
to the fact that its president, Charles D. 
Livingston, was formerly insurance com- 
missioner of the state, petitions were 
filed for ancillary receiverships for both 
Lloyds and its subsidiary, General In- 
demnity, by C. E. Gauss, insurance com- 
missioner. Judge L. W. Carr of the Ing- 
ham County circuit court is hearing to- 
day the request for a permanent injunc- 
tion restraining the company from trans- 
acting business in Michigan or transfer- 
ring or disposing of its assets. A tem- 
porary injunction has already been 
eranted. Judge Carr will also decide to- 
day upon the appointment of Horace B. 
Corell, deputy insurance commissioner, as 
Michigan receiver for the two companies. 

The Michigan petitions charged that 
Lloyds and the General Indemnity were 
both insolvent and in “such condition 
that further transaction of business 
would be hazardous to policyholders, 
creditors and the public of the state.” It 
was further brought out that the com- 
panies have liabilities and assets confined 
to the state and that Superintendent Van 
Schaick of New York, in connection with 
the rehabilitation proceedings, requested 
the ancillary receiverships in Michigan. 

It was also disclosed that Theodore I. 
Fry, Michigan state treasurer, was with- 
out his required $300,000 bond, written 
by the company, following receipt of can- 
celation notice from Superintendent Van 
Schaick. 

Virginia Action 

In Virginia the state corporation com- 
mission has asked the city circuit court 
of Richmond to appoint a receiver for 
Virginia assets of Lloyds, making the 
further request that the court take 
charge of $34,000 in bonds which the 
company has on deposit with the state 
treasurer. The bill filed by the corpora- 
tion commission cited that Lloyds is un- 
able to pay its creditors in the state and 
that the appointment of receivers would 
be to the best interest of creditors. Both 
Lloyds and its subsidiary, the General 
Indemnity, had previously been held 
probably insolvent” by the commission 
and cited to appear before it August 21 
to show cause why their authority to do 
business in Virginia should not be re- 
voked, 

Lloyds net premiums in Virginia last 
year were $17,283 while the General In- 
demnity’s premiums were only $1,013. 

- Gets Jersey Show Cause Order 
An order directing Lloyds to show 
cause why it should not be declared in- 
solvent was issued this week in Jersey 
City by Vice-Chancellor John O. Bige- 
low. The petition on which the order 
Was granted also asked for the appoint- 
ment of a receiver in New Jersey and an 
junction to prevent the filing of suits 
po the company by creditors. A 
oe filed in Essex County 
ager 36 court was denied and the mat- 
t referred to Vice Chancellor Bigelow, 
who will assume jurisdiction of all mat- 
ters affecting Lloyds in New Jersey. 
tea Nebraska Mrs. M. A. Fairchild, 
fa _ in charge of the state In- 
pe re Department, has issued orders to 
sents of Lloyds of America and the 
eneral Indemnity to cease writing in 
the state, 
stg Maryland an ancillary receiver is 

ght in a bill of complaint filed by H. 

















STACK REPORTS ON N. E. TRIP 


Nat’! Bureau Expert Sees Increased 
Interest in Safety; Anticipates New 
Campaigns this Fall 

Dr. Herbert J. Stack, supervisor of 
child safety activities of the National 
surcau of Casualty & Surety Under- 
writers, has completed his third summer 
tour of the universities and colleges 
which conduct special sessions for teach- 
ers, having concentrated his efforts this 
year on the New England States, cast- 
crn New York and New Jersey.. He vis- 
ited thirteen institutions of learning and 
in all of them Dr. Stack presented the 
latest plans for teaching safety to those 
taking summer courses, who this fall will 
carry it back to thousands of schools. 
In addition he also addressed agents’ as- 
sociations and civic clubs in a dozen of 
the larger cities, and in his opinion 
safety campaigns will be conducted this 
fall in Albany, Schenectady, Troy, Lew- 
iston and Auburn, Maine, and various 
other New England cities. 

Reporting on the results of his tour 
Dr. Stack said: “Safety work in the 
schools of New England is so well es- 
tablished that it is no longer an excep- 
tion with them but a regular thing. It is 
carried along on definite scientific lines. 
The most interesting phase of the trip 
was the evidence | gained that agents 
and community leaders all over are 
awakening to the necessity of these 
safety campaigns. Community leaders 
realize the great humanitarian idea back 
of the movement, and insurance men 
have come to understand that the only 
way they can offer reasonable rates is 
to reduce the number of accidents, and 
the claim costs. All who are interested 
in this safety movement should be much 
encouraged by the situation in New 
England.” 


FERGUSON SUCCEEDS BIRD 


Paterson, N. J.. Man Elected Head of 

N. J. Mfrs. Ass’n and Affiliated In- 

surance Co.’s; Other Appointments 

The Manufacturers Association of New 
Jersey has elected John W. Ferguson of 
Paterson, N. J., as its president, succeed- 
ing the late J. Philip Bird. Mr. Fergu- 
son was also elected head of the New 
Jersey Manufacturers’ Casualty and the 
New Jersey Manufacturers’ Association 
Insurance Co., subsidiaries of the parent 
organization. He has been a director of 
both companies. 

Joseph A. Brohel, connected with the 
United Piece Dye Works of Lodi, N. J., 
is the newly elected vice-president and 
chairman of the two insurance companies 
while William C. Billman, who has been 
secretary of these companies, has been 
made secretary-treasurer and will hold a 
similar post with the parent organization. 
Francis D. Potter continues as assistant 
secretary and was elected assistant treas- 
urer of all the organizations. 





HAS NEW MILWAUKEE OFFICE 


Mass. Bonding Places J. M. Egerman in 
Charge; Was Formerly With Chris. 
Schroeder & Son Co. There 
The Massachusetts Bonding has estab- 
lished a service office in Milwaukee for 
the state of Wisconsin and has appoint- 
ed J. M. Egerman as its manager. For 
cighteen years Mr. Egerman was con- 
nected with Chris. Schroeder & Son Co. 
as manager of its casualty department. 
This agency has represented the Massa- 
chusetts Bonding as Wisconsin state 
agents for the past twenty-five years and 
in the future will confine its representa- 

tion to Milwaukee County exclusively. 





INDUSTRIAL INSURERS MEETING 

The Industrial Insurers Conference 
will hold its annual meeting on October 
11 to 13 at French Lick Springs, Ind. 


B. Rollins of Baltimore, who claims he 
is a creditor of the compahy, with Circuit 
Judge Bond. of that city.. Lloyds must 
show cause by August 21 why a receiver 
should not be appointed. 








No ExTRA PREMIUMS 
for a fine lunch at 


Golden Hill 


At Fulton and William Streets 





HEN you’ve had a hard morning at the office you 

want to relax quietly, and lunch leisurely, comfortably, 
pleasantly. You want good food, well-prepared and courte- 
ously served. And inexpensive, in accord with the times. 

Childs Golden Hill offers you just that—and its popularity 
with the insurance fraternity makes it the ideal place to meet 
your friends and take your clients for an informal chat or 
conference. 

There’s the Lunch Counter when you’re in a very special 
hurry —the round-tables in the Colonial Dining Room for 
small groups—the semi-private rooms for larger gatherings. 
Perfectly planned to meet every preference. 


BEER 


THE BEER THAT MADE MILWAUKEE FAMOUS 
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THE NATION’S HOST FROM COAST TO COAST 

















Page 34 









rear EEEZs 


——— 
= THE EASTERN 
weno UNDERWRITER 7 









[ure toy 
eS ee Ly FS 





August 18, 1933 





————— 














Recent Court Decisions 
Compiled by John Simpson 








Author, “The Law Relating to Automobile Insurance” 


Liability Under Louisiana Annual 
Surety Bond Not Cumulative 


The American Surety became surety 
of the Security Union Insurance Com- 
pany under Louisiana Act 172 of 1908 


on a bond, the maximum liability of 
which was $20,000. New bonds were giv- 
en over a period of years, the last being 
for 1930. It paid into court $20,000, but 
creditors insisted it should pay enough 
to cover claims arising in previous years. 

The federal district court for western 
Louisiana, however, holds, American 
Surety Co. v. Calcasien Oil Co., 2 F. 
Supp. 200, that the surety’s liability was 
not cumulative but limited by the penalty 


in the bond. The Louisiana statute was 
copied from the Arkansas statute, but 
an added provision provides that the 


bond shall be annually renewed and that 
the old bond will become canceled by 
the acceptance of the new bond by the 
state treasury. 

The court considered the purpose of 
the provision was that a bond should be 
maintained at all times to the amount of 
$20,000 and that any liability arising in 
previous years should be attached to 
each renewal to the extent of the full 
amount of the bond. 

* « 


Parties to Suit in Contractor’s 


Bond 

In a suit by the National Surety Co. 
against the partners of the Lakewood 
Manor Construction Co., to enjoin the 
construction company from disposing of 
or obtaining the balance due under their 
contract with the government for public 
work, the Circuit Court of Appeals, Fifth 
Circuit, holds, Garretson v. National 
Surety Co., 63 F. (2d) 847, that a bank 
which had advanced money to the con- 
struction company and had a claim on 
the fund for which it held a voucher 
duly signed by the payees, the construc- 
tion company, was an indispensable party 
to the suit, and decree for the plaintiff 
by the fede ‘ral district court for southern 
Florida was reversed and the bill ordered 


dismissed. 
* *  * 


Operating Unlicensed Airplane 


Without Pilot’s License 
The Fifth Circuit Court of Appeals, 
Bugh v. Employers’ Reinsurance Cor- 
poration, 63 F. (2d) 36, holds that the 
death of the manager of an oil well while 
operating his own unlicensed airplane 
without a pilot’s license in violation of 
the Texas penal statute (Vernon’s Ann. 
P. C. Tex., Art. 1137b) which makes it 
unlawful for any person to navigate an 
airplane within the state unless it is li- 
censed and unless the airman or pilot 
also is licensed, was not compensable un- 
der the Texas workmen’s compensation 
act, because he “was doing what he was 
not employed to do, and was therefore 
acting not within but outside the scope 
of his employment.” Judgment for the 
insurance company by the federal district 
court of Texas was affirmed. 
* © - 
Delay in Notice of Accident Bar- 
ring Compensation 
In compensation cases under the Mas- 
sachusetts act in which the insurer or 
employer has informal notice of the in- 
jury at an early date, a finding of want 
of prejudice has been supported; but it 
is often difficult to say, long after the 
event, that a prompt investigation would 
not have revealed anything of value. 
delay of five years in giving notice 
of an injury from overexertion in turning 
an overhead wheel, producing immedi- 
ately a hemorrhage from the lungs, was 


greater 


held such that a finding of want of preju- 
dice could not properly have been made, 
in Kangas’ Case, Massachusetts Supreme 


Court, 184 N. 380, affirming a decree 
of the superior court dismissing the 
award. 

* * x 


Accepted Check Settlement of Claim 


Joseph H. Beck accepted from the 
Continental Casualty and cashed a check 
for $25 having on its reverse side a re- 
lease of all claims in respect of the to- 
tal loss of sight of his right eye. The 
neg or Court of Appeals held, Beck 
. Continental Casualty, 145 So. 810, that 
this was a compromise and settlement 
of his claim in respect of the injury bar- 
ring any action on the accident policy 
held by him. The law does not concern 
itself with the adequacy of the amount 


a claimant accepts in settlement of his 
rights. 

* ca a 
Rider to Motorcycle Policy Needed 


A runaway motorcycle ran into and 
damaged a building. The motorcycle had 
been purchased to replace another which 
was insured in the Continental Casualty. 
Although the motorcycle doing the dam- 
age was subsequently covered by a rider 
to the policy, it was not protected at the 
time of the accident. The Louisiana 
Court of Appeal, Kissgen v. Continental 
Casualty, 148 So. 732, holds that the in- 
surance company was not liable to the 
owner of the building, who could not 
compel reformation of the policy so as 
to include the new motorcycle on the 
ground that the intention of the parties 
was that it should be covered by the 
policy. 

* * * 


“Farm Laborer” Within Statute 
The New York Appellate Division, in 
McAllister vs. Cobb, 263 N. Y. S. 349, 
holds that a farm laborer who was in- 
jured while cranking a farm tractor used 
to furnish power for a buzz saw with 
which he was cutting wood for a farmer 
neighbor of his employer to be paid for 
in “return work” or money, was a “farm 

laborer” within the compensation law. 


WRITING KIDNAP INSURANCE 


London Lloyd’s Gives $100,000 Maximum 

Protection to Adults and $50,000 to 

Children; Tieup With Chi. Firm 

Kidnap insurance is now being under- 
written through London Lloyd's with the 
protection being arranged for prominent 
persons threatened by kidnapers through 
a Chicago insurance firm which acts as 
correspondent for Lloyd’s. In writing the 
business the utmost secrecy prevails. By 
secret code the name of the person ap- 
plying for the protection is cabled to 
London and the deal is arranged by a 
senior officer of the Chicago firm. Not 
even members of his staff know the iden- 
tity of the person involved, who must be 
of unquestioned reputation before he will 
be considered for the insurance. 

London Lloyd’s will give $100,000 max- 
imum protection to an adult with a $50,- 
000 limit for children. Straight kidnap- 
ing coverage is offered at a rate of three- 
fourths of 1% while the rate for children 
is 14%. There is also a rate of 1% 
for adults providing compensation for in- 
juries incurred while a victim is in the 
hands of kidnapers, which insurance is 
provided by endorsement of a personal 
accident policy written by Lloyd’s. 

Demands for this insurance have been 
received in Chicago recently from many 
Eastern cities. 





DETROIT CARRIERS SUED 





Lansing School District Seeks $310,000 
Recovery Under Depository Bonds 
Protecting Its Funds in Central 
West Casualty 
The first suit against the Central West 
Casualty and Wayne Surety, Detroit 
carriers, arising out of depository bond 


liability has been filed by the Lansing 
school district to recover payment of 
$310,000 claimed due under depository 


bonds protecting funds on deposit in the 
Capital National Bank of Lansing. The 


Wayne Surety has supplied a $225,000 
bond and the Central West one of $85,- 
000. The school district has also filed 


a $50,000 suit against the Fidelity & Cas- 
ualty which furnished part of the de- 
pository protection. 

Insurance Commissioner Gauss has ac- 
cepted service in the actions as custodian 
of the Central West and Wayne Surety, 
both of which are in  custodianship. 
These companies had issued bonds pro- 
tecting state deposits far in excess of 
their total resources. It is anticipated 
that the Lansing suit is the forerunner 
of a large number to be filed against 
the two companies. 





Tightening Up on Contract Bond 
Underwriting Seen Under N R A 


Alex. D. manager, contract 
department of the Maryland Casualty, 
has a timely article in the current Budget 
calling attention to need at this time 
for tightening up considerably on con- 
tract bond underwriting. Mr. Cockey 
points out that the extensive building 
program which will result from the Na- 
tional Recovery Act will be carried out 
under a rising market for both labor and 
material. In addition, labor will be 
strictly supervised by the government as 
to rate of wage and hours of work. As 
to the effect of these conditions Mr. 
Cockey says: 

“On highway work contractors must 
buy all material, — heretofore, many 
states furnished cement and other ma- 
terial: also the contracts will provide 
that the contractor must perform 80% 
of the work with his own organization. 
This requirement, of course, prevents the 
usual practice of sub-letting large 
amounts and thereby increases the re- 
sponsibilities of the contractor both as 
to financing and management. The re- 
sult of such changes will impose a much 
liability on the sureties. We 


Cockey, 


must necessarily tighten up on our un- 
derwriting. 
Definite Underwriting Limitations 
“In view of the varying conditions al- 
ways present in the contracting business 
we deem it advisable to set down only 


a few definite and absolute underwrit- 
ing rules and limitations to meet this 
situation. We must insist that the net 


liquid be 50% more than _ heretofore 
with a minimum equal to approximately 
15% of the work being undertaken to- 
gether with the uncompleted portion of 
the outstanding contracts. This, with 
the other assets, exclusive of the plant, 
should bring the net resources up to, at 
least, 25% of the total work. In speak- 
ing of net liquid, we mean cash that is 
available and marketable securities; not 
money in restricted banks, uncollectible 
notes and accounts, stocks and bonds 
that are not readily salable on the open 
market. 

“No offerings are to be considered un- 
less accompanied by an up-to-date finan- 


cial statement and it must be carefully 
and fully verified by the agent or our 
branch manager.” 


————————————— 


United States Fidelity & Guaranty Co, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md. 


ny, 
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B. G. Wills’ Talk 


(Continued from Page 29) 


careful 


more regulation of insurance 
rates and practices. 
“It is thought, and certainly hoped, 


that the forcing of cooperation between 
units in industry generally will undoubt. 
edly be a factor in influencing the non- 
cooperating insurance companies in the 
direction of greater cooperation. Presj- 
dent Roosevelt states it to be contrary 
to public policy to allow small minorities 
in any business to destroy or make in- 
effective the constructive plans of the 
majority, where such plans are for the 
best interests of the public. 

“If we are to be worthy 
spective places in the 
we must be creative in cooperation in- 
stead of in competition. We must beget 
honesty and build character. Insurance 
has been said to be the ‘lubricant’ of 
other business. It must fit in with the 
New Deal. The ‘lubricant’ will have to 
be freed of all sand and grit.” 


; of our re- 
insurance world, 


Nat’l Bureau As Stabilizing Influence 


In this connection Mr. Wills pointed 
to the many functions performed coop- 
eratively by casualty companies through 
the medium of the National Bureau of 
Casualty & Surety Underwriters, and by 
the agents through the National Asso- 
ciation of Insurance Agents, as_ being 
necessary for the very existence of the 
business. He stressed: “No casualty 
company, certainly, could long continue 
in the business if it were not for the 
stabilizing influence of the Bureau or 
soine similar cooperative organization. 

“There is a tendency toward better 
and more effective cooperation among 
casualty companies; there is a strength- 
ened spirit of cooperation and mutual 
helpfulness. The National Recovery Act 
may prove to be the incentive needed 
for the accomplishment of the desired 
result. 

“In the New Deal there should be only 
sound insurance companies, only those 
companies who are willing to cooperate, 
companies who will meet their obliga- 
tions fairly and treat the assured and 
the public squarely. There should be only 
venuine insurance agents and_ brokers 
who will cooperate with each other and 
their companies for the good of the pub- 
lic and the insurance business. 

“Tt is the non-cooperating agents and 
brokers who are responsible for the nor- 
cooperating companies, and neither ar 
a credit to the business. All are respot 
sible for the ‘coining’ of the word ‘chis 
cler.” They deviate for the sake of dev: 
ating and not because of necessity or for 


any reason known even to themselves 
other than the dollar. 

“The day is close at hand when we 
probably will see the end of such, to 
in the future it will be more importatl 
to show the public that we realize that 
insurance institutions exist for the pur 
pose of serving the public,—that such 
service is our first incentive,—and thal 
reward should be merely incidental 
rendering this service,—that in the pe 
riod immediately be fore us, the business 


of insurance is really willing and able 
play its part as the great stabilizer of 
business.” 

Mr. Wills illustrated his third factot- 
service to humanitv—by making a strom 
plea for local agents to take cooperative 
action in furthering the automobile a 
cident prevention movement, stressing 
that it offered an agent an unexcellel 
approach to business and that his partic 
ipation in the safety movement marked 
his as a community leader. 
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